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Store Sates — Volugne of depart- 
ment, stores throughgut the U. S. in 
week \ended Dec. efanowed a gain 
of 1 percent over 
Reservé Board said. 

Utirtes—Gas gales rose to $2,- 

i months ended 
Sept. 30, represénting an increase 
of 10.1 perce over the $2,136,- 
000,000 sold infprevious 12 months. 


Ou.— The~“Government reported 
that domestic petroleum refiners 
expect to have the capacity to han- 
dle about 8,150,000 barrels of crude 
oil daily by Jan. 1, 1954, and about 
8,300,000 barrels a day by Jan. 1, 
1955. 

Coa. — Bituminous output during 
week ended Dec. 6 amounted to 10,- 
050,000 tons, compared with 9 mil- 
lion in preceding week. 


Ecectricity—October output hit 
arecord 34,821,483,000 kilowatt 
hours, an increase of 1.3 percent 
over the previous month’s alltime 
high. 

MacuHine Toots—Shipments have 
been going up steadily, and the 
total for the year is expected to 
approximate $1,200,000,000. 

AvuTo Propuction—Total car and 
truck output in the U. S. in week 
ended Dec. 20 was 128,306, compared 
with 115,899 in preceding week, ac- 
cording to Automotive News esti- 
mates. 


Paprer—Production for week ended 
Dec. 6 was 208 percent above 
comparable period last year. New 
orders were up 27.9 percent, and 
unfilled orders 28.2 percent. 

* * * 


Down 


Business INpeEx—Activity for 
week ended Dec. 6 eased to 185 
from the peak figure of the preced- 
ing week, 185.5, New York Times 
reports. Figure for Dec. 8, 1951, was 
175.6. 

Ore—Lake iron ore shipments in 
December were about half the total 
reported in like period last year, 
totaling 426,574 gross tons. 


* * * 


General 


INsuraNce—Purchases of new life 
insurance by Americans will run 
close to $33 billion this year, a gain 
of 12 percent over 1951, it was 
estimated. 


Top Cars 
New-car registrations for 10 
months, plus five states for 
_ November. 
1952 Pos. 
1—699,901 
2—582,597 
3—357,303 
4—259,188 
5—221,104 
6—204,451 
7—181,593 
8—145,992 
9—130,009 
10—118,302 
1ll— 94,095 
12— 75,851 
13— 74,899 
14— 638,280 
15— 56,624 
16— 34,040 
17— 33,966 
18— 25,203 
19— 24,164 
21— 3,141 


1951 Pos. 
937,247— 1 
7152,896— 2 
487,607— 3 
342,212— 4 
293,346— 5 
262,295— 6 
239,211— 7 
202,581— 8 
Stude. 179,128— 9 
Nash 120,188—11 
Chrysler 132,966—10 
Cadillac 383,881—14 
DeSoto 97,013—-12 
Hudson 85,752—13 
Packard 58,165—15 
Kaiser 46,555—16 
Willys 23,271—18 
Henry J 46,144—17 
Lincoln 22,550—19 
Austin 3,047—21 
Brit. Ford 3,002—22 
22— 2,605 Crosley 4,791—20 
23— 1,385 Allstate 

Total All Makes 

3,418,168 4,437,972 

For further details see page 
11, today’s issue. 


Make 
Chev. 
Ford 
Plym. 
Buick 
Pontiac 
Dodge 
Olds. 
Mercury 


51, the Federal | 
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Near-Record Output 
Is Due This Quarter; 


More Steel Granted 


Auto Makers Are Given an Additional 350,000 Tons 
For First 3 Months, but Warn of Curtailment 
In March Unless Relief Is Forthcoming 


Packard's Sports Car— 


In an effort to get the jump on other auto makers planning a sports car, Packard 
has started production on this convertible, the Caribbean. The 180-horsepower car was 
developed from Packard's experimental Pan American. Deliveries start early in 1953. 
The advertised delivered price is $5,200. (See story on page 12.) 


Fish Predicts 1953 Sales 
Of 6,300,000 Vehicles 


By Bob Finlay 

Managing Editor 
UTO dealers will sell 5,100,000 
cars and 1,200,000 trucks next 
year, W. E. Fish, general sales 
manager of Chev- 
rolet, predicted 

last week. 

That involves a 
higher production 
figure, since Fish 
was speaking only 
of domestic sales. 

Chevrolet’s new 
offerings will 
make their bow 
in dealer show- 

W. E. Fish rooms Jan. 9, 
Fish revealed at a press conference. 
* ” ” 

ISH said that Chevrolet is look- 

ing forward to an expanding 
market, but has no plans to ex- 
pand its dealer network. 

“The market has expanded,” he 
said, “but so have our dealers.” 


In the postwar period, Fish said, 


Six Still in the Running 


For NADA Manager 


WASHINGTON.—Six men out 
of a field of 411 are still in the 
running for the post of NADA 
managing director. At a spe- 
cial two-day session last week, 
NADA’s’ executive committee 
screened the list but was un- 
able to arrive at a decision. 


A committee composed of J. 
Saxton Lloyd, president; Foster 
Talbott, treasurer, and William 
L. Mallon, regional vice-presi- 
dent, will now make a final 
recommendation from among the 
six. It is planned to give all 
directors an opportunity to vote 
on the final candidate through 
the regional vice-presidents. No 
decision is expected before the 
first of the year. 


Chevrolet has added only 40 deal- 
ers, not counting replacements, 
bringing the total to about 7,560. 
Of these, 4,000 sell about 82 per- 
cent of Chevrolet’s car and truck 
volume. 

* * * 


ee year, Fish estimates, Chev- 
rolet dealers should sell 1,100,- 
000 cars and 400,000 trucks—at a 
profit. 
He derided fears of overproduc- 
(Continued on Page 29, Col. 1) 


Three-Way 


* * * 
By Bernie Thomas 
Associate Editor 

i kchowy ready to wrap up the 

second biggest fourth-quarter 
production volume in history, U. S. 
automotive plants last week turned 
out an estimated 99,186 cars and 
29,120 trucks—for a total of 128,306 
vehicles. 

Production in this country the 
previous week was made up of 
87,942 cars and 27,957 trucks—a 
total of 115,399 units, according 
to Automotive News’ revised tab- 
ulations, 

The sizable upturn in last week’s 
car output stemmed entirely from 
increased output in General Mo- 
tors’ plants. Model changeovers 
have restricted GM car-building 
performances all through this 
month. 

* * . 
C NOW appears that U. S. plants 
will account for the production 
of 1,303,000 cars and 349,000 trucks 
(Continued on Page 29, Col. 3) 


Show Fight 


Chicago Is Bidding for National Designation 
Against New York, Detroit 


By Pete Wemhoff 
Editor, Automotive News 
(Ceaee formally entered the 

4 three-city (Detroit-New York- 
Chicago) battle for the National 
Auto Show at a factory-officials 
luncheon given last week in Detroit 
by the Chicago Show management. 

“People are talking of reviving 

the National Automobile Show, 
held in prewar in New York 
City,” declared Frank H, Yarnall, 
chairman of the executive show 
committee for the Chicago Auto- 
mobile Trade Assn. 

“Our Chicago show has every- 
thing a national show could possess, 
plus. It annually draws more than 
400,000 persons, and Chicago is 
strategically located from the stand- 
point of transportation, population 
and exhibit space,” he said. 

7 * * 


Amour 150 auto factory officials 
attended the luncheon at Hotel 
Statler and were given details of 
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the 45th annual Chicago show, to 
be held March 14-22 at Interna- 
tional Amphitheatre. 

Besides Yarnall, other talks were 
given by James F. Goodwin, presi- 
dent of the CATA, and Ed Cleary, 
show manager. 

“Many people who are talk- 
ing about reviving the national 
show,” said Yarnall, “are shoot- 
ing at uniform announcement 
dates for new models. Auto man- 
ufacturers are individualists and 
they know best on-what date to 
announce their new models—and 
we'll be glad to accommodate our 
show dates to such announce- 
ments.” 

He pointed out that dates for 
the 1953 Chicago show had been 
set a month later than 1952’s event 
because of the uncertainty on new- 
car announcements and because 
the March dates are closer to the 
spring selling season. 

* - ok 

ARNALL stressed that the show 

will be the industry’s “biggest” 

event of 1953 as its predecessors 

have been for the past three years. 

He forecast attendance of nearly a 
(Continued on Page 28, Col. 1) 
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* * * 


fewonr rar elt’ -Despite author- 
ization to use another 350,000 
tons of steel in the first quarter of 
1953, possibility remained last week 
that the auto industry may have to 
curtail its operations in March. 
Industry spokesmen said the 
steel granted them so far was 
still inadequate to support the 
authorized production of 1,250,000 
cars in January, February and 

March, They remained confident, 
however, that enough steel will 
yet be forthcoming. 

The latest steel grant involved 
350,000 tons, and supplements 336,- 
000 tons of steel for which pro- 
curement tickets were issued early 
in November. 

* € + 


Aur people have been pressing 
for a minimum of 750,000 tons 
of steel for first-quarter production, 
and have told NPA that 1,000,000 
tons would be more realistic. 

The problem of getting more 
steel for first-quarter production 
two weeks ago prompted NPA’s 
Motor Vehicle division to sum- 
mon the passenger car industry 
advisory committee to Washing- 
ton for a special meeting Dec. 19. 
As AUTOMOTVE NEwSs went to press, 
it was learned that the decision to 
hold the meeting was still up in 
the air. It rested with committee 
members to decide whether to ac- 
cept the 350,000 tons, or to meet in 
Washington and register a strenu- 
ous objection with topside NPA- 
DPA officials. 


* * ” 
EGARDLESS of the amount of 


additional steel it gets for the 
(Continued on Page 26, Col. 1) 


Production 


Automotive News Estimates, 
U. 8. Cars, Trucks 


128,306 


115 
oa 101,767 


Last Prev. 1951 
Week Week Week 


For complete production totals 
by makes, see table, page 29. 


OPS Boys Sit and Wish for a New Whip from Santa 


By William Ullman 
Washington Correspondent 
EMO to dealers who have been 
waiting to hear what is going 
to happen on that OPS interroga- 
tory in connection with the CPR 83 
case in Utah: 

Officially, the forms are in and 
OPS plans to proceed with the 
processing. 

Unofficially, it looks like those 
1,500 dealers searched their souls 
and answered all those questions 
just so they could gather dust in 
some OPS file. 

* 7 . 
[us fate of the interrogatory is 
tied up with the whole problem 





of the so-called stabilization pro- 
gram. 

President Truman is making page 
one in the newspapers with the 
appointments of Michael V. DiSalle 
as economic stablizer; Charles C. 
Killingsworth as new head of the 
Wage Stabilization Board and Jo- 
seph Freehill as chief of OPS. 

These men are termed the new 
team to lead Truman’s fight to 
retain direct economic controls. 

That’s the surface picture. Under- 
neath the surface, the OPS boys are 
sitting at their desks, drumming 
their fingers and looking out the 
window. (The outside view hasn’t 
been anything special either these 


past few weeks.) They are waiting 
. waiting for new life after Gen. 
Eisenhower’s inauguration ... or 
for the end. 
+ * - 
Te staff has lost whatever spirit 
it had. More firings are due. No 


Doghouse Blues 





one knows when his job will end. 
There’s little money left on which 


|to operate. 


The stabilization program has 
been under terrific fire, with its 
leaders being accused of doing 
more stimulating than stabilizing. 

The same goes for OPS, espe- 
cially with regard to auto prices. 
The market has been such that 
prices are well below ceilings, 
and have been for months. 

In effect, OPS has little to con- 
trol and little to control it with. 

So don’t look for any positive ac- 
tion in this arena for a while... 
unless Santa brings OPS a new whip. 





2 





Accused of Ignoring Court... 


Criminal Action Faces 
Dealers in Labor Suit 


By Ed Howard 
Staff Writer 





| present 1,300,000 membership— and 

| their power—through a campaign 
HREE Colorado Springs dealers | to organize service shop employes, 

: Pa on — si = crim- | garage workers and others. 

inal contem of court citations, eal 

filed in Federal court last week by | He professed a conciliatory tone 

the National Labor Relations| toward truckers. 

Board. It is the first action of its dee. ae 


type in Colorado. 

Meanwhile, a Phoenix, 
dealer is under Federal court 
order to pay time and a half for 
overtime. 

These court actions, coupled with 
growing union belligerence in the 
Spokane (Wash.) struggle between 
dealers and the AFL International 
Assn. of Machinists, lend an air of 
turbulence to dealer labor relations 
that seemed comparatively smooth 
only a few weeks ago. 

of * + 

AVE BECK’S AFL Teamsters, 

which already have a contract 
with dealers in Toledo, are again 
casting sheep’s eyes at the broad 
field open in dealers’ back shops. 

The Toledo contract, due to ex- 
pire soon, is the subject of nego- 
tiations which started last Friday 
between the Toledo Automobile 

Dealers Assn. labor relations com- 

mittee and union spokesmen. 

Beck himself, addressing a meet- 
ing in Chicago, made it clear that 
the Teamsters intend to boost their 


93 Fords Ring Up 
Record Sales of 
31,745 in 2 Days 


DEARBORN, Mich.—Ford deal- 
ers throughout the nation delivered 
31,745 new cars during the 1953 
model introduction weekend, Dec. 
12-13, L. D. Crusoe, general man- 
ager of the Ford division, an- 
nounced last week. 

“This is the greatest two-day 
sales accomplishment in the com- 
pany’s history,” Crusoe said. “Our 
dealers are to be complimented 
on their sales record and on the 
fact that six million persons visi- 
ted the 6,400 dealers’ showrooms 
on these two days.” 

Dealers in every section of the 
country told of enthusiastic crowds 
and reported that the new Ford 
“miracle ride” drew the most at- 
tention from visitors, according to 
the company. In addition to actual 
deliveries made during the intro- 
duction period, orders for more than 
100,000 cars were taken, Crusoe said. 

In Milwaukee, 100 residents, up- 
on delivery of their new Fords, 
joined in a parade in the downtown 
area to the courthouse square, the 
company said. 

In New York City, dealers util- 
ized ad messages in the sky, with 
a formation of seven airplanes 
spelling out in smoke, “See '53 Ford 
Now.” Traffic in Times Square was 
stalled when a dealer displayed a 
1910 Model T followed by a 1953 
Ford Victoria with a papier-mache 

(See FORD, Page 27, Col. 2) 


* * * 


eo Colorado Springs action 
Ariz., 


is aimed at Strang Garage 
(Buick), Phelps Bros. Service 
(Nash), and Conover Motors 
(Chrysler-Plymouth), along with 
their owners, who are accused of 
“wilfully ignoring” a United States 
Court of Appeals order, issued Dec. 
5, 1951, to bargain with the IAM- 
AFL. 


The dealers have been ordered to 
answer the civil contempt citation 
by Dec. 26, and the criminal charge 
by Jan. 5. 


Named in the citations were 
H. D. McDonald of Strang Ga- 
rage, J. F. Phelps, Robert W. 
Phelps and W. Field Phelps of 
Phelps Bros., and Paul Conover 
of Conover Motors. 


The Phoenix order, signed in Fed- 
eral court, requires E. R. Spear 
(Dodge-Plymouth) to pay time and 
a half to all employes after 40 
hours in a week. 


The complaint against Spear, 
filed by the U. S. Department of 
Labor, charged that goods handled 
by the firm’s 15 employes “have 
been, and are being ordered and 
received in interstate commerce” 
in violation of the Fair Labor 
Standards Act, which requires time 
and a half payments for work in 
excess of 40 hours a week. 

+ + ” 
-. SPOKANE, where upwards of 

100 auto mechanics have been on 
strike for three months, a dealer 
spokesman said the Spokane asso- 
ciation still considers its contract 
talks with the IAM-AFL as “rou- 
tine negotiations.” 

But J. L. McBreen, IAM’s region- 
al vice-president for the northwest, 

(Continued on Page 28, Col. 4) 





Nash Plans Early Start 


On ‘LeMans’ Engine 


DETROIT.—Nash shortly will 
start production of a high-com- 
pression engine which it claims 
has established the top post- 
war record for performance in 
France’s LeMans 24-hour sports- 
car race. 


H. C. Doss, sales vice - presi- 
dent, said the new engine will 
be called the “LeMans Dual Jet- 
fire.” 

Nash scored over all other 
American-built engines in the 
1952 run of the LeMans race, 
Doss noted. 

The engine will be available 
as extra-cost optional equipment 
in the Nash Ambassador series. 











‘Bears’ Herald New Fords— 


Curiosity of Christmas shoppers in downtown Cleveland was aroused a few days 
prior to announcement of the 1953 Fords when several “bears” ran loose on Euclid 
Ave. as part of the Cuyahoga County Ford dealers’ teaser promotion. Pasted on their 
mittens were stickers reading ‘Wow! '53 Ford." (Note: The “bears wore boots, too.) 
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Albuquerque GM Dealers Sponsor Boys’ Choir— 


Boys of various races and creeds comprise this choir, sponsored by General Motors 
dealers in Albuquerque, N. M. The choir has a membership of 97. Racial types rep- 
|resented in the above group include Indian, Nordic, Spanish, Anglo-Saxon and 
| Negro. Dealerships sponsoring the choir are Chief Pontiac, Inc.; D. & D. Buick Co.; 
Galles Motor Co. (Cadillac-Oldsmobile-Chevrolet), and Oden Chevrolet Co. 


Makers of Truck Trailers 
Optimistic on °53 Sales 


WASHINGTON.— Manufacturers 
of truck-trailers, meeting here with 
NPA officials, voiced optimism for 
improved business during the first 
six months of 1953. They said their 
1952 production should equal 1951 


output. 


The following 1952 truck-trailer 


statistics were reported: 


Output in first quarter, 
units; second quarter, 14,355 units; 


14,785 


third quarter (steel strike period), 


12,741 units; and October, 
trailers, They said November and 
December output should be good 
despite fewer working days, indi- 
cating that the fourth quarter 
should be the best three-month 
period of the year. 

The demand for trailers is 
showing a trend toward alumi- 
num-built units, and refrigerator 
types also are in greater demand, 
the manufacturers said. They in- 
quired about the possibility of 
getting greater allotments of 
aluminum, 

NPA officials explained that while 
aluminum supplies have fallen con- 
siderably because of power short- 
ages in the Pacific northwest and 
in the Tennessee Valley and because 

of the steel strike, which slowed 


5,118 


down construction of aluminum- 
producing facilities, indications are 
that allocations should be greater 
starting with the second quarter. 


Industry members said they are 
having no major steel procurement 
problems except in obtaining bars, 
plates, tubing and _ zinc - coated 
sheets. NPA officials forecast great- 
ly improved steel supplies in 1953. 


Some manufacturers reported 
they were hindered by labor 
shortages in their areas. They 
need welders and machine oper- 
ators. One manufacturer said he 
could use 100 welders immedi- 
ately. 

Committee members and NPA 
officials discussed the need for pre- 
paring a Mobilization Day plan for 
the industry. The manufacturers 
agreed to submit recommendations 
to NPA. 


The study will include truck- 
trailer requirements under full mo- 
bilization, manufacturing facilities, 
service and maintenance program, 
stockpiling of completed trailers 
and parts, transition from civilian 
to war production, financial assist- 
ance from the Government and a 
national carrying load limitation. 


Another Ex-Dealer 
Indicted in Mich. 


Loan Swindle 


DETROIT. A former Romec 
(Mich.) Dodge-Plymouth dealer, 
whose franchise was_ terminaté« 
several months ago by the factory, 
was indicted last week by a Fec 
eral grand jury on a charge o 
conspiring to defraud National Dis 
count Corp. out of $250,000. 

He is accused with Joseph J 
Madison, former manager of th 
Pontiac (Mich.) branch of the dis 
count firm, to defraud by means < 
“completely fictitious and spuriou 
promissory notes and chattel mort- 
gages.” 

Named in the latest indictment 
was James C. Schocke, 36, former 
operator of R&S Motors, Inc., Ro 
|meo. According to the indictment 
Schocke collected from the discount 
firm on contracts for sale of cars 
which the company said never ex- 
isted. 

Madison was indicted in Detroit 
last October along with a new-car 
dealer, three used-car dealers and 
two other persons, who are await- 
ing disposition of their cases. They 
are charged in what the Govern- 
ment says is a $1,300,000 fraud. 

The company says $2,000,000 is 
involved. Government indictments 
now cover $1,550,000 of this sum. 

If convicted, Schocke faces a 
maximum 45-year prison term and 
a $21,000 fine. 

Government attorneys said those 
named in the previous indictments 
were: 

Fred V. Holzbaugh, 50, used-car 
dealer of nearby Mt. Clemens. 

Madison. 

Robert L. Althouse, 47, president 
of the inoperative Twentieth Cen- 
tury Lincoln-Mercury Sales, Mt. 
Clemens. 

Ami D. Althouse, 55, of Clarks- 
ton, Robert’s brother, who operates 
a television company. 

Joseph B. Foltz, 54, vice-president 
of Fred Holzbaugh Sales, Inc. 

Earl E. Butterly sr., 40, former 
operator of E. B. Motor Sales, Fair 
Haven. 

John N. Lewis, 45, of Birming- 
ham, bookkeeper for Holzbaugh 
and Althouse. 


Ziegler Heads Road Men 


Michigan’s State highway com- 
missioner, Charles M. Ziegler, has 
been elected president of the Amer- 
ican Assn. of State Highway 
Officials. 





Upcoming ... Jus Cnof ficial | 


Power-Steering Rival 


Power steering has made a hit, 
but many shudder at the $200 price 
tag. One maker thinks he has the 
answer—a gearing device which 
provides a lot of the ease of power 
steering at a good deal less cost. 


Watch for it on one of the ’53s, 
still to be announced. 
* a * 


Don’t Forget the ‘6’ 

Big auto engineering develop- 
ment in recent years has been 
the trend to V-8 engines. And it’s 
still underway; more makers will 
bring them out. 


But some auto men advise: 
Don’t cross the “6” off your list. 
It has a lot of advantages, and 
will be around for many years to 


come. 
* * x 


New Automatic 


Chrysler Corp. is said to have 
developed a new automatic trans- 
mission that will appear on many 
of the ’53 models powered with the 
180-horsepower engine. 


It is claimed to increase both 
performance and economy over 
present industry levels for auto- 
matic transmissions. It will prob- 
ably be two or three months yet 
before it is announced. This one is 
fully automatic. Chrysler at present 
has several types of transmissions 


of the semi-automatic variety. 
- t - 


Olds Sales Booster 


A sales booster for power steer- 
ing, equipped at the factory, will 
aid the dealers in giving demon- 
strations when the 1953 Oldsmo- 
biles are introduced. 

According to reports, each deal- 





er will receive a 98 demonstrator 
with power steering, but with an 
additional dashboard control that 
turns the mechanism on and off 
from the driver’s seat. 
* = a 
Missile Poser 


Interesting problem in the guid- 
ed-missile project, in which many 
auto men are taking a hand, is that 
the experts are afraid that present 
maps aren’t as accurate as the mis- 
siles. 

_An amazing array of gyro- 
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scopes and governors in the mis- 
siles can compensate for any- 
thing in the way of weather that 
the missiles might run into—and 
land the missile on a dime. But 
none of the maps known to be 
in existence have been made 
with the guided missile in mind. 
Result is that a missile set to 
land in the heart of a city would 
probably wind up in the suburbs. 

Don’t suppose Uncle Joe would 
let us in to step off the distance 
to the Kremlin now. 


(iain 


HH 


Truman Home Is Backdrop for Promotion— 
Taking advantage of the popularity of a local landmark rang the cash register fo: 


Packard Independence Co., Independence, 


Mo. Each day, visitors who are in Inde 


pendence ask to see the home of President Truman. As an attention-getter for Pack- 


ard's new models, W. A. Thorne, president 


of the dealership, had a car covered and 


lettered as shown above. Then he parked it in front of the Truman home where all 
sight-seers could get o& good look. A similarly covered car was kept on the street in 
front of the courthouse. The result was near-capacity showroom traffic. 
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WE HAVE been talking about the | 
dealer’s attitude toward the 
used-car end of his business. Atti- | 


tudes are important. If one does 
not have the proper attitude toward 
his used-car department, he will not 
have much chance for success in 
the hotly competitive market now 
on the way. 

The attitude of many dealers to- 
ward the used-car department has 
been distorted. They consider used 
cars as nothing but a headache. 
They feel that used cars are mer- 
chandise forced upon them so that 
they can continue to sell new cars. 

Let us realize first that there 

are headaches in every business. 

It is the use of prescriptions or 
methods to overcome these head- 
aches that puts interest or profit 
in any business. Don’t think it 

was clear sailing for automobile 
dealers even before used cars en- 
tered the picture. In the early 
days competition was hot, too. 

There were long periods when 

factories over-produced the mar- 
ket. In those days dealers cut 

prices by throwing in a top, a 

spare tire, a set of bumpers, or 

other accessories. So the “head- 
ache” really existed before used 
cars entered the picture. 

An important function of the 
trade in promoting new-car sales is 
trading in used cars. Used cars 
should be a welcome opportunity, 
rather than a drawback, if we will 
but have the proper attitude. There 
are just 52 million used cars in 
America. Every owner has one and 
most of them are headed to an 
automobile dealer as a down pay- 
ment on a better used car or a 
brand new car. The value of all 
these cars is money directed to this 


County Chapters 
Of Utah Assn. 
Elect Officers 


SALT LAKE CITY.—County 
chapters of the Utah Automobile 
Dealers Assn. have elected the fol- 
lowing officers: 

JuaB SaANPETE CHapTer—Lem Lov- 
ell,-of Gunnison, president; John 
Parkin, of Nephi, vice-president, 
and Lloyd R. Nielson, of Nephi, 
secretary-treasurer. 

SoutH 89 CHaprer—Lester Spen- 
cer, of Richfield, president; William 
Bartley, of Richfield, vice-presi- 
dent, and E. H. Axtell, of Richfield, 
secretary-treasurer. 


SouTHERN UtTaH CHapTer—H. Mar- 
vin Jones, of Cedar City, president, 
and R. Nate Ashby, of St. George, 
and Rue Swindlehurst, of Beaver, 
vice-presidents. Norman Esmeir 
and L. Mitchell Lunt, both of Cedar 
City, tied for secretary-treasurer, 
with a runoff election slated to be 
held later. 
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and not any other trade. We are 


fortunate to have that backlog. 
* * * 


|It’s Free Enterprise 


While °51 Price Average Drops... 





1952 Used Cars Strengthen 


By Sam Sampson 
Staff Writer 


THE price of ‘52 cars has shown 


strength on the wholesale mar- 
ket during the last two weeks, ac- 
cording to AuTomMoTtve News’ used- 
car price index, with a total gain 


| of $28, 


But, as an indication of how 
unstable the market is, the index 
also shows ’51 cars are the hard- 
est hit for the same period with 


Dp? you ever stop to think that| a loss of $32. 

The overall average price of used 
cars has varied moderately over 
the period, but the relationship be- 


if the necessity for dealers tak- 

ing in used cars hadn’t grown up 
to be a part of this business, then 
the sale of new cars would have 
become a special selling operation 
with a lot lower discount on the 
new car and even more intensive 
competition? 

The success of the independent 
used-car dealer should convince 
any new-car dealer of the profit 
possibilities in used-car opera- 
tions. Then again the used car is 
the only merchandise in the deal- 
er’s stock in which he controls 
all the elements of the operation. 
This should give him a lot of 
satisfaction. It is a place in his 
business where his own intelli- 
gence and planning can pay a 
premium. If he is better than 
competition, he reaps the re- 
wards, If he is better as a new- 
car operator, it might not be pos- 
sible for him to retain the awards 
that go with it. 

In other words, the used-car busi- 
ness is where the free enterprise 
system is really free. A dealer 
controls the volume handled. He 
controls the buying policy, the pur- 
chase price, the nature of the re- 
conditioning, the method of mar- 
keting and the selling price. Here 
is where he can utilize his own 
reputation and the reputation of his 
organization as an effective public 
relations sales tool. 

It is not only that a dealer can 
get rewards for his efforts in a 
used-car department, but the whole 
field is attractive. Three times as 
many people buy used cars as buy 
new cars. Fully 90 percent of the 
new-car purchasers are led to buy 
because they have a used car that 
will make considerable payment on 
them. In other words, if it wasn’t 
for the used car, the new-car vol- 
ume in this country probably would 


drop more than half. 
* a * 


It’s Your Keystone 


SED-CAR owners themselves 

constitute the largest market 
for repairs and accessories. Another 
of the plus points in used-car mar- 
keting is that it broadens dealer- 
customer contact. New-car sales 
are limited to that market lying 
within the price range of the line 
of cars a dealer handles. 

Used cars bring a dealer in con- 
tact with a greater number of 
people to whom he can sell more 
new cars, more used cars and 
service. 

So make the used-car department 
your specialty, your hobby or your 
pet. Like it. Keep a good healthy 
attitude toward it. It’s the key- 
stone of your business. 


Milwaukee Group 
Elects Arndorfer 


MILWAUKEE.—Russell T. Arn- 
dorfer has been elected president 
of the Milwaukee County Auto 
Dealers Assn. Leonard F. Rohr- 
bach was named vice-president; 
Joseph J. Renner, secretary, and 
Emil W. Schwarz, treasurer. 

Newly elected to the board of 
directors were R. C. Quinlevan, 
Mike Peters and Bob Smith. 

Other directors include Arndor- 
fer, Rohrbach, Renner, Schwarz, 
W. W. Rank, Edward C. Wehe, 
Anthony Jaeger, Murel Humphrey, 
Harry Kaminsky, Harold War- 
shauer, L. L. Kvam, Ed Mazzoni 
and William Lutter. L. L. Riesel- 
bach is general counsel. 


Auto Club Elects Gillen 


Robert K. Gillen, president of 
Gillen Motors, Inc., Buffalo, has 
been elected to the board of direc- 
tors of the Automobile Club of Buf- 
falo. Wyatt C. Chase, of Chase Mo- 
tor Sales, Perry, N. Y., was elected 
a zone director for Wyoming 
County, 


tween older and late model cars 
|changes considerably every week. 


| On the average, however, the index | 
shows that prices of older cars are 


falling off. 
* * * 
,,URTHER indication of a spo- 
radic market appears in the re- 
| ports from auction operators. Some 
of them are asking for more cars, 
while others report increasing num- 
bers of cars being offered at the 
block. 
Retail sales activity varies 
widely between areas, it is re- 
ported here, with Cleveland, for 








Michigan Dealers Help Finance Driver Courses— 
A second check for $10,000 is presented to Michigan State College by the Michigan 


Inter-Industry Highway Safety Committee 


for continuance of the driving courses at 


the college. John A. Hannah (center), president of the college, accepts the check from 
James Mason, chairman of the committee, while Prof. Leslie R. Silvernale (left), director 
of the program at MSC, looks on. Mason is a Ferndale (Mich.) auto dealer. The 
committee is composed of auto dealers and auto insurance firms. 





NADA Regions Complete | 
Vice-Presidential Votes 


WASHINGTON. — Completion of 
elections of 12 regional vice-presi- 
dents for 1953 has been announced 
by NADA here. 

The regional vice-presidents, plus 
the association’s national officers, 
constitute the NADA executive 
committee. The new vice-presidents 
will assume office at San Francisco 
in February during the organiza- 
tion’s convention. 

NADA state directors within each 
region elect annually one of their 
number to serve as regional vice- 
president, it was explained. 


Those who will serve in 1953 are: 


Recion 1—J. Harrison Cavanaugh, 
Manchester, N. H. (Rhode Island, 
Maine, New Hampshire, Massachu- 
setts, Vermont). 

Recion 2—William L. Mallon, 
Newark, N. J. (New Jersey, Con- 
necticut, New York). 

Recion 3—E. A. Sahli, Beaver 
Falls, Pa. (Delaware, Maryland, 
Pennsylvania, West Virginia). 

Recion 4—James A. Ayers, Chat- 
tanooga, Tenn. (Virginia, Kentucky, 
North Carolina, Tennessee, District 
of Columbia). 

Recion 5—Ray Brandenburg, 
Washington Courthouse, O. (Michi- 
gan, Indiana, Ohio). 

Recion 6—Frank Collord, Water- 
loo, Ia. (Iowa, Illinois, Wisconsin). 

Recion 7—Alton M. Costley, East 
Point, Ga. (Georgia, Alabama, Flor- 
ida, Mississippi, South Carolina). 

Recion 8—George F. Ziesmer, 
Mankato, Minn. (Minnesota, Ne- 
braska, North Dakota, South Da- 
kota). 

Recion 9—R. D. McKay, Wichita, 


New Orleans Assn. 


Led by Gonzales 


NEW ORLEANS.—Sidney J. Gon- 
zales jr. was elected president of 
the New Orleans Automobile Deal- 
ers Assn. at the annual meeting, 
succeeding Joseph A. Paretti. 

V. J. Luke was elected vice-presi- 
dent; Mike Persia, secretary, and 
Donald Stephens, treasurer. 

Named to the board of directors, 
along with the top officers, were 
W. J. Willkomm, George Bohn jr., 
Wiley L. Mossy jr., A. A. Claverie 
jr., Heinke Trapp, Pierre Chive jr. 
and R. J. Young. Paretti will be an 
ex-officio member of the board. 


Kans. (Oklahoma, Arkansas, Kan- 
sas, Missouri). 

| Recion 10—R. S. Abbott, Alexan- 
dria, La. (Louisiana, New Mexico, 
Texas). 

Recion 11—Charles C. Freed, Salt 
Lake City (Utah, Colorado, Idaho, 
Montana, Wyoming). 

Recion 12—Spencer T. Honig, Los 
Angeles (California, Arizona, Neva- 
da, Oregon, Washington). 


Philadelphia Dealers Top 


°51 United Fund Quotas 


The wholehearted participation 
of Philadelphia’s auto dealers and 
their employes in the annual United 
Fund drive has been revealed by a 
report that employes of John B. 
White, Inc. (Ford), reached 139.3 
percent of their quota, with aver- 
age gifts of $10.76 from 93 percent 
of personnel. 


This was an increase of 54.5 per- 
cent over last year, Mrs. Betty 
Bradley, company chairman, re- 
ported. 

Dave Reese Olds, Inc., employes 
averaged 46 percent more than last 
year, with 100 percent of personnel 
contributing to give the firm 109.4 
percent of quota. 


On the House . 





example, running at near record 
levels on a weekly basis, and Cin- 
cinnati reporting that November 
was the poorest used-car month 
this year. 

For the week ended Dec. 13, 
Cleveland reported the sale of 1,873 
cars for one of the strongest 
periods in the last two months. 
According to reports in the past, 
October and November were also 
strong months for used cars there. 


Used-car business is reported 
spotty in Detroit. Many used-car 
dealers are stocking lots more 
heavily with late-model cars again, 
after a period of carrying a larger- 
than-usual stock of older cars. 

Of * + 


(CaNATS reported that No- 
vember was the lowest month 
this year for new-car sales—2,864 
units. This compares with 3,537 cars 
in October. 


November used-car sales at To- 
ledo were listed at 1,804 cars, 
compared with 2,770 for October 
and 2,174 for November a year 
ago. 

The Washington (D. C.) Automo- 
tive Trade Assn. told dealers in a 
recent bulletin that “declining 
prices made used cars more attrac- 
tive buys than new cars, and will 
shift some tentative new-car buy- 
ers to used cars.” 


The association said that the car 
market today is a buyer’s market, 
and that “waiting lists don’t exist 
for most makes.” 

The bulletin included figures to 
show that more than 40 percent of 
the cars now in use are under three 
years old, and declared that there 
is probably more unsued transpor- 
tation available in the U. S. now 
than there ever has been before. 

* * . 


Yates prices fell on the 
Western market last week, ac- 
cording to auction operators at Los 
Angeles, Denver and Dallas. 

Jack Layton, at Los Angeles, 
said prices took a sharp dip as a 
heavy run of entries came in with 
less demand for them. A week 
ago, Layton reporetd the market 
there as steady. 

Denver auction reported that 
prices slipped on all models last 
week. Prices there a week ago were 
said to be holding. Dallas said that 
all prices were down last week. 

o£ 2 


FURTHER eastward, Harry Gelt, 
operator of Lapiner’s Auto Auc- 
tion, Mason City, Ia., reported an 
active sale last week, with prices 
tending upward on clean and late 
model cars. 

In most of the eastern areas, 
the market was closely allied with 
weather conditions. Tim Anspach, 
at Albany, N. Y., said that sev- 
eral new-car dealers in the area 
supplied most of the offerings, 
and sold them at the prices 
offered. 

Many of the auction operators 
are urging dealers to “get rid of 
excess used-car stocks now,” and 
predict that prices will continue to 
go lower this winter. In their opin- 
ion, the used-car market will not 
really settle down until spring. 


Chrysler Corp.’s quick response to NADA’s protest over shipment 
of unordered Dodge trucks to dealers drew kudos from state associ- 


ations last week. Typical reaction 
manager of the New York state 


was this from Charlie Henderson, 
dealer group: “Vice-President A. 


vanderZee’s tact will do more to promote factory- 
dealer goodwill than the correction of the abuse”... 

With so many press conferences in the auto 
industry, newsmen often get confused as to what 
is on and off the record. One Detroit auto editor 
(Leo Donovan of the Free Press) has a simple 
solution. He writes the on-the-record stuff on a 
white sheet of paper; the off-the-record material 
on a yellow sheet. He considers his color selec- 
tion quite appropriate, too... 

Come rumblings from the field about a manu- 
facturer who’s setting up‘six new dealers within 


Wemhoft 


a radius of five miles of a dealer who’s handled 
that company’s products for 14 years; a seventh 
outlet is being set up within four blocks of this dealer . 


. . Kansas 


association reports 1,083 members out of a potential of 1,134... 


It’s that time of the year again. . 


Happy New Year! 


. So, Merry Christmas and 


—Pete Wemuorr, Editor, 
Automotive News 
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The Season of Goodwill 
J8 12 Months Long 


-— can look at Christmas from many viewpoints. Per- 

haps most of us will look on it as the season of good- 
will . . . and it may remind us that we would be better off 
if we approached our problems throughout the year in such 
a spirit. 


To some, this may sound like over-sentimentality; Christ- 
mas reminds them that “there ain’t no Santa Claus.” They 
have had a tough year. They’re glad it’s nearly over. And 
they hope that next year will be better, but they know it 
won't. 


But goodwill is more than a sentiment. It’s a state of 
mind, giving reassurance in all our business dealings. It has 
provided strength for man ever since the days when our 
predecessors got a glimmering of an idea that there was 
more to life than just wresting fuel from nature to keep 
their bodies operating. 


As men grow older, and sample more of life, they find that 
aside from the peace that they obtain from religion, their 
greatest satisfaction comes from other people. 


In the last few months, we’ve heard a lot from factory 
sales executives about the need for dealers to seek the 
goodwill of their customers and the public generally. 


And we think that the factory men are absolutely right. 


Dealers, too, have said a lot recently about the factories 
improving their relations with their customers (the dealers). 
And we think the dealers are right, too. 


Progress has been made in this respect, but there is room 
for much greater efforts toward understanding and progress 
on both sides in the area of dealer-factory relations—12 
months out of the year. 


Auto 
Forum 


“The entire nation is suffer- 
ing from arterial thrombosis 
hardening of the traffic arter- 
ies.””—Mayor bE Lesseps S. Mor- 
RISON, New Orleans. 

* + * 


Is It Folly? 

“To build freeways is folly. 
They will never accommodate 
the expected increase in auto- 
mobiles .. . The remedy is that 
we must go into mass transpor- 
tation by public carrier. That is 
the answer.”—Chief William H. 
Parker of the Los Angeles Po- 
lice Department. 

od * * 


Independence 


When the traffic lights go 
green for crossing Oxford St. 
(in London), can the car move 
forward? It cannot. Twenty 
deep, the shop-gazers con- 
tinue their somnambulistic 
march and have to be nudged 
through and politely bored 
through, with apologetic taps 
on the horn to help... Lon- 
don must be the last capital 
city upholding the independ- 
ence of the walker to slow up 
traffic, disobey lights, and put 
the street to hideous danger 
in the process.—New States- 
man and Nation, London, 

* * * 


Sounds Reasonable 


The Richmond (Va.) News 
Leader, interviewing women mo- 
torists to find out what they 
know about their sleek and pow- 
erful steeds, got these answers 
to the question “What is a dis- 
tributor?”: 

One woman said it is “what 
shoots the gas around.” Another 
said: “It’s the round thing un- 
der the hood that you take off 
when things get stuck.” And 
still another replied: “The man 
who sells gas.” 

* 7 * 


No Lie? 


“A real diplomat is one who 
can cut his neighbor’s throat 
without having his neighbor 
notice it.”—Trygve Lie, former 
U. N. secretary. 


* x * 
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Slips 

The trend among calendar 
buyers is for dignity. The gal in 
the bathing suit has slipped. She | Selden Plaque 
doesn’t rate any higher than , 
seventh place any more. The “" Robert Mulvaney’s letter Dec. 
chief customers for the bathing : . 

The Selden patent was issued 

beauty, calendar makers say, are Nov. 15, 1895. An association was 


-— 7 oo clean- organized and called the “Licensed 

= Y Automobile Manufacturers Assn.” 

Included in it were most of the 

major builders who were licensed 
under the Selden patent. 


The patent was declared valid in 
the Ford litigation in 1910, but it 
was held that the Ford engine did 
not infringe because it was a four- 
cycle instead of a two-cycle. The 
patent expired in 1912. 

The association got money to- 
gether and fought another manu- 
facturer who did not pay a royalty. 


Between the two associations 
there developed a great deal of 
antagonism. Those licensed under 
the Selden patent displayed the 
plaque which was shown by Mul- 
vaney. Anybody that bought a car 
that wasn’t licensed under the Sel- 
den patent was threatened with 


A Vicious Cycle 


“While jet plane designers 
appear at the moment to have 
the edge, one assumes that 
another team of geniuses is 
off somewhere quietly invent- 
ing a faster type of sound.”— 
Columnist H. V. Wade. 


* * a 


Bizarre Complex 


John J. McCloy, former high 
commissioner for Germany, be- 
fore the Economic Club of De- 
troit: 

“The Germans have a bi- 
zarre complex. They think 
work will get them some- 
where.” 


10 Years Ago... 


The Big Story 


War Investigating Committee headed by Senator Harry S. Truman, 
Missouri Democrat, assails complex formulas and application blanks 
for gasoline rationing, says “lack of confidence of the people in the 
intelligence, reasonableness or integrity of their Government can 
mean disaster” for war effort ... Three weeks of nationwide gasoline 
rationing show lack of panic that accompanied inauguration of 
rationing in 17 eastern states last May... Car sales have slumped 
slightly, but service sales are up ... War Manpower Commission 
reported ready to extend Detroit auto mechanic freeze to other 
industrial areas in Michigan . . . Meanwhile, reports show that 73 
percent of mechanics employed a year ago are now lost, with dealer 
shops able to hold their manpower at only 54 percent of year ago 
even with current hiring campaigns .. . Firestone announces new 
mixing technique for synthetic rubber which promises to avoid 
threatened bottleneck in production of tires. 

—From the f°es of Automotive News. 





‘So That’s How It Was 


This is an open forum for the discussion of any subject of interest to our 
readers, and your letters are welcomed. No attention is given to unsigned 
letters but you may sign your name with the assurance that it will not be 
used, if you so request. Address Editor, Automotive News, Detroit 26, Mich. 


lawsuits. This plaque was displayed 
by all dealers selling cars licensed 
under the Selden patent. 

The plaque was furnished with- 
out cost by the “Licensed Automo- 
bile Manufacturers Assn.”—GorpDoN 
Lee, Ramsey Corp., Detroit. 

+ x * 


Swedish Repairman 
Wants U. S. Job 


Being readers of your excellent 
paper, we address ourselves to you 
on behalf of one of our members 
concerning a problem which for us 
is very hard to solve. 

The name of our member is Ed- 
vin Carlsson. He intends to go to 
the U. S. for a year and during his 
visit he wants to work in an auto- 
mobile repair shop in or near New 
York City. He can obtain an Ex- 
change-Visitor Visa from the 
American Embassy on presentation 
of a letter from an American em- 
ployer who is willing to employ him 
and in the letter states the monthly 
wages. 

Now we hope you would be kind 
enough to give place for a little 
note in your paper where you just 
state that a Swedish repair-shop 
owner, with many years’ practice 
on different makes, wants to stay 
in the U. S. for a year and is seek- 
ing contact with an American re- 
pair-shop owner who is interested 
in getting his services. The address 
of Mr. Carlsson is Edvin Carlssons 
Bilservice, Gamla Norrkopingsvag- 
en 3, Linkoping, Sweden, to whom 
the answers are to be sent.—AKE 
SANDENSKOG, Bilverkstadernas Riks- 
forbund, Stockholm. 


+ 


Missing Car 
On July 26, 1952, a man forged 
the name of Oscar Solheim on a 
conditional sales contract and took 
possession of a 1950 Ford converti- 
ble coupe, hawthorn green with 
(Continued on Page 30, Col. 1) 
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~ FOR EXTRA PROFITS: 
SELL THESE CHANGE-OVERS! 


BLOWOUT-SAFE, PUNCTURE-SAFE, 
RE-USABLE PROTECTION! 


LifeGuards sell easily! They offer the 
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—— 


Extra profits are yours on every 
change-over sale of LifeGuard Safety 
Tubes. And don’t forget those extra- 
service profits from wheel balancing 
jobs, either! 


Your market is huge! Every other 
driver hada puncture last year—every 
eighth driver a blowout.* Surveys 
show one out of every five drivers 
intends to purchase Safety Tubes 
next time.* The percentage among 
new-car purchasers would be higher! 


only blowout and puncture protec- 
tion that won’t wear out when the 
tires do. They outlast at least three 
sets of tires—are good for 100,000 
miles or more. Customers save 20% 
to 43% per wheel. 


YOU carry no stock! In most cases it 
can all be handled for you by your 
local Goodyear dealer, who will take 
care of all servicing, too! You just 
make the sale and pocket the extra 
profits! Ask a Goodyear dealer about 
this ‘“‘perfect deal’ today! 


NEW 


LIFEGUARD SAFETY TUBES 


*From Crowell-Collier Sixth Annual Tire Survey 
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THE ONLY ALL-NYLON CORD 
PASSENGER-CAR TIRE! 


These 10 “plusses’ add up to sales! 


PLUS 1—The only passenger-car tire in the world with an 
All-Nylon Cord body. 


PLUS 2—Goodyear Heat-Tempered Nylon Cords make 
the new Double Eagle 1) to 2 times as strong as standard 
tires. 


PLUS 3—Safety! Over 2,000,000 miles of gruelling road 
tests prove that this is the safest tire ever designed for a pas- 
senger car. 


PLUS 4—26% more nonskid tread thickness gives up to 
42% more safe mileage than standard tires. 


PLUS 5—Sensational new Resist-a-Skid Tread, an exclu- 
sive Goodyear development, grips at all angles of skid! 
Quicker on the start, safer on the stop! Gives safer, surer 


traction on wet roads, on snow—even on ice. 


PLUS 6—Full, safe traction for life! Exclusive Resist-a- 
Skid tread design never needs recutting to restore its trac- 
tion. 


PLUS 7— Welcome comfort! Low-pressure, Super-Cushion 
ride soaks up road shocks, saves wear and tear on the car 
and passengers. 


PLUS 8—New Scuff Rib protects white sidewalls when 
tire scrapes the curb. 


PLUS 9—Extra beauty! Gleaming whitewall contrasts 
with diamond-sculptured, jet-black shoulders. 


PLUS 10—Value! With all the advantages of the exclusive 
Resist-a-Skid Tread, the Nylon Cord body, this tire costs 
only about 5% more than the ordinary premium tires made 
of rayon! 


PLUS-10 DOUBLE EAGLES 





THE TIRE INDUSTRY’S GREATEST PREMIUM PACKAGE! 


GOODFYEAR 


LifeGuard, Super-Cushion and Double Eagle, T. M.’s—The Goodyear Tire & Rubber Company, Akron, Ohio 
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Pros and Cons in Foreign-Car Selling . . . 





Dealersi 


By Sam Sampson 
Staff Writer 
HAT leads people to buy for- 
eign cars rather than the 
American makes? 

A check of dealers who are sell- 
ing foreign cars right in the U.S. 
car-manufacturing center brought 
this answer: 

“People are becoming conscious 
again of the basic fun of driving. 

“The foreign cars are versatile in 
performance; they are low and eas- 
ily handled and are extremely safe.” 

+ + * 
_~— they admit they hear 
snickers and snide remarks 
from brothers-in-the-business, De- 
troit foreign-car dealers say they 
are optimistic about their business. 

Principally, they told AUTOMOTVE 
News, the optimism comes from 
working under good business con- 
ditions, and from the knowledge of 
a still growing market for their 
offerings. 

They poinied out that they work 
with the “best type customer,” have 
a large proportion of clean deals, 
can offer a wider range of cars 
than an American car dealer, and 
are not faced with quota systems 
from the manufacturers. 

However, they concede that 
there are disadvantages, too. 
None of the credit companies 
have offered a floor plan for for- 
eign car dealerships, distribution 
is sometimes not all that it 
should be, and it is often hard to 
make on-the-spot delivery of a 
particular make, body-type or 
color of car. 

It was the opinion of every dealer 
contacted, however, that the future 
auto sales picture looks bright for 

foreign cars. A large percentage 
of them said they had held Ameri- 
can car franchises before going 
into the foreign car field. 

The market for foreign cars is 
expanding, the dealers said, as a 
rapidly growing group of U. S. mo- 
torists, loosely called “motor en- 
thusiasts,’ comb the country for 
sports cars, custom cars, and sim- 
ply “different” cars. 

This group, they pointed out, is 
generally well-to-do. Secondly, there 





Lacy to Discuss 
Sales Techniques 


At NADA Clinic 


WASHINGTON.—A new feature 
will be included in the program of 
the coming national equipment ex- 
hibition, to be held in conjunction 

with NADA’s San 
Francisco conven- 
tion Feb. 14-18. 

A sales manage- 
ment clinic aimed 
at all sales per- 
sonnel within the 
dealership will be 
presented, accord- 
ing to Ray Cham- 





; berlain, NADA 

A convention and 
Tash Rese exhibition man- 
ager. The clinic 


will be held Sunday, Feb. 15, at 2:30 


p.m. 

Highlight of the clinic will be a 
presentation by Jack Lacy, nation- 
ally known sales consultant and 
head of the Lacy Sales Institute, 
Newton Centre, Mass. He will out- 
line modern sales techniques and 
discuss their application to dealer- 
ship operation. 

Lacy’s addresses on sales promo- 
tion, sales management and gener- 
al salesmanship have been heard 
by more than 213,000 salesmen since 
the end of World War II. In addi- 
tion, his books and written courses 
on these subjects have been studied 
by over 10,000 college students. 


Thieves Leave Old Car, 
Help Selves to 53 Model 


ST. LOUIS. — A damaged 1949 
Cadillac was “exchanged”—without 
the knowledge of the dealer—-for 
a 1953 Hudson at the dealership of 
George Cassens, Hamel, IIl., near 
St. Louis. 

State police are trying to learn 
if the Cadillac, bearing Texas li- 
cense plates, is a stolen machine. 
The new car was driven from the 
showroom, which was entered by 
breaking a window. 





in 





is a growing number of U. S. mo- 
torists who seek cars for special 
purposes, such as cars that excel 
in cornering ability, quick getaway, 
economy of operation or high-speed 
performance, 

* * * 


HE dealers maintained that the 

foreign cars offer a model to 
meet every purpose, and _ that 
among the foreign car makers 
there is a variety of engineering 
approaches to meet a common 
problem. They added, however, 
that no one foreign make claims 
to do everything. 

C. James Davis, of Davis Motor 
Sales, Ypsilanti, Mich., put it this 
way: 

“The Mercedes-Benz, for all of its 
cost, will not beat a Jaguar at 
cornering, but the makers don’t 
advertise that it will. However, it 
will run a close second to the ‘Jag’, 
and will do it much more luxuri- 
ously. 

“Some of the smaller models 
will not go as fast as the Jaguar, 
certainly, but they are aimed at 
providing a maximum of depend- 
able, satisfactory transportation, 
and make no claims to speed. 

“But within the lines that most 
dealers can handle in this country, 
there is at least one car make that 
really excels in something. For per- 
sons who want to enjoy a specific 
quality, there is a car to meet his 
needs.” 

By the same standards, dealers 
are able to offer cars at a wide 
price range. There are several of 
the lower-priced models, such as 
the $1,600 Morris, that compete 
with American made _ low-priced 
cars. And, for the customer who 
wants a “fine” car, prices run as 
high as the $12,500 Mercedes 300S— 
a custom, hand-built car that is 
hand fitted throughout and shows 
exceptional workmanship. 

* * + 


7 foreign car dealers in this 
area feel that they have got in 
“on the ground floor” on something 
that promises rapid growth. Deal- 
erships will be more scattered, and 
larger areas will be left to each 
dealer. 


“Most of us,” one dealer asserted, 
“work together to provide each 
other with certain models and col- 
ors. As yet, there is no cut-throat 
competition among dealers, and 
we’re working to prevent that sort 
of thing.” 

Most of the dealers said they 
wholesaled American-made trade- 
ins, and offered the going whole- 
sale rate to the customer. 

One of the common questions 
of customers concerns parts and 


maintenance. This, all the deal- 
ers declared, presents no diffi- 
culty. 

Lawrence Falvey, who handles 
Austin, Morris, MG, Jaguar, Volks- 
wagen, Porsche, and Aston-Martin 
on Woodward Ave. here, said he 
could obtain parts from New York, 
Los Angeles or Hamilton, Ont., in 
a few hours by plane and I can 
get 10-day delivery from England 
on any part. 

* . 


‘ mechanics have presented 


something of a problem in the | 


past, but that condition is fast 
solving itself. Most of the dealers 
said that they employ a really good 
service manager who can “trouble- 
shoot” as well as route the work 
in the shop. 

Other mechanics, they said, can 
be obtained through service pro- 
grams now being offered in the 


U.S. by foreign manufacturers, and | 


from the regular mechanics work- 
ing on American cars. 

Thus far in the game, dealers 
said there has been no need for 
“high-pressure” salesmanship, nor 
will there be in the immediate fu- 
ture, they say. 

There is very little need for 
extensive merchandising  pro- 
grams to promote the cars as 
such, according to the dealers. 
There is, however, the problem of 
making the dealership known 
over a wider area than a com- 
parable American car dealer. 

Much of this problem is solved 
through “showings,” when the 
dealer advertises that he will place 
several foreign cars, sports cars, 
competition and custom-built cars 
on exhibition at a specified time 
and place. 


Diversion Costs 
U. S. 6,000 Miles 
Of Roads in Year 


WASHINGTON.—America “lost” 
more than 6,000 miles of highway 
in 1951. 


A study recently completed by the 
National Highway Users Confer- 
ence discloses that 6,277 additional 
miles of highways could have been 
built if 26 states had not diverted 
part of their highway-user reve- 
nues to nonhighway purposes last 
year. 


The study discloses further that 
the total number of miles lost 
through diversion practices since 
1934 now stands at 121,487—more 
than the total road mileage of any 
single state with the exception of 
Illinois, Kansas and Texas. 


Used-Car Bulletin from Detroit .. . 


Latest Auction Prices 


(Aptco Auto Auction. Sale every Wednesday.) 


Dec. 17 
(Sold 63 cars out of 110 offerings.) 
BUICK—’52 Super Riviera sedan, §2,- 
575*, $2,225*. °51 Super Riviera se- 
dan, $1,750*%; RM _ Riviera’ sedan, 
$1.760*. ‘50 Super 2-dr., $985; 4-dr., 
$980. ‘48 Super 2-dr., $605. 
CHEVROLET — '51 SL Deluxe 2-dr., 
$1,075, $1,050; %-ton pickup, $725. 
"50 SL Deluxe 4-dr., $790, $1,010*. 
‘49 SL Deluxe 2-dr., $740. 
CHRYSLER—’48 Windsor 4-dr., $550. 


DeSOTO—’'52 Fire Dome (8) 4-dr., $2,- 
175*. '47 Deluxe 4-dr., $520. 

DODGE—’51 Meadowbrook 4-dr., §$1,- 
120; Coronet 4-dr., $1,325. ‘48 Cus- 
tom 4-dr., $670. 

FORD—’52 Custom (8) 4-dr., 
2-dr., $1,580; Custom (6) 4-dr., $1,- 
520. °51 Custom (8) 4-dr., $1,300*; 
$1,040; club coupe, $1,300*; conv., 
$1,310*; Victoria, $1,495*. ‘50 Cus- 
tom (8) 4-dr., $885, $895; 2-dr., 
$820, $900. °49 Custom (8) 2-dr., 
$830, $680; club coupe, $610. 

HUDSON—'50 Pacemaker 2-dr., 
’46 Super (6) 4-dr., $120. 

KAISER — '51 4-dr., $1,510, $1,075; 
2-dr., $1,200, $980. 

NASH—’49 (600) 2-dr., $600. 
bassador 2-dr., $650. 

OLDSMOBILE—’52 (98) 4-dr., $2,600*. 
‘51 Super (88) club coupe, $1,950*. 
"50 (88) sedan, $1,200. '49 (76) club 
coupe, $890; 2-dr., $980. ‘48 (78) 
4-dr., $690. 

PACKARD —'48 4-dr., $575. 

PLYMOUTH — ’51 Concord 2-dr., $1,- 
010; Cambridge club coupe, $1,155. 
49 2-dr., $700. °46 Deluxe club 
coupe, $430. 

PONTIAC—’51 Chieftain (8) 4-dr., $1,- 
625°, $1,595*. ‘50 Chieftain (8) 2-dr., 


$1,650; 


$905. 


‘48 Am- 


2 at $1,125. °48 SL (8) 4-dr., $800. 
"46 SL (8) 2-dr., $500. 
STUDEBAKER — '50 Champion 4-dr., 
$745. 
* * * 


Dec. 10 


(Bad weather. Sale was fast, mov- 
ing 63 units out of 104 offerings.) 


CADILLAC—’48 (62) 4-dr., $1,480*. 

CHEVROLET — ’52 pickup, $920. ’50 
SL Deluxe 4-dr., $1,035; 2-dr., $1,- 
040. °'49 Carryall, $760. ’48 sedan 
delivery, $310. °47 FL aerosedan, 
$560; SM club coupe, $600. °46 FL 
aerosedan, $500. 

DODGE—’49 Coronet 4-dr., 
Deluxe 4-dr., $720, $700. 
4-dr., $600, $595, $500. 

FORD—’51 Custom (8) club coupe, $1,- 
350*; 2-dr., $1,320*, $1,200, $1,150; 
Custom (6) 2-dr., $1,150, $1,215. °50 
Custom (8) 2-dr., $1,000, $890; Cus- 
tom (6) sedan, $800, 3 at $875. °'49 
oo (8) sedan, $700, $750, $760, 

15. 

HUDSON—’51 Hornet club coupe, §$1,- 
420. ‘49 Super (6) 4-dr., $850. 

KAISER—’52 Henry J (6) 2-dr., $925. 
"51 Henry J (4) 2-dr., $700. ‘'48 
4-dr., $300. 

MERCURY — '51 coupe, $1,600*, $1,- 
500*; 4-dr., $1,420. °50 4-dr., $1,- 
190, $1,210, $1,140, $1,100. 

NASH—’46 (600) 4-dr., $350. 

OLDSMOBILE—’'50 (88) 2-dr., $1,355*. 

PACKARD—'51 (200) 4-dr., $1,430*. 

PLYMOUTH—’'52 Cranbrook club coupe, 
$1,400. ‘51 Cambridge club coupe, 
$1,285. °41 4-dr., $150. 

PONTIAC—’52 Chieftain (8) 2-dr., $1,- 
700*. °51 Chieftain (8) 2-dr., $1,- 
725°. ‘50 SL (8) 4-dr., $1,275. °49 
Chieftain (8) 4-dr., $1,125. 

STUDEBAKER — ‘51 Champion club 
coupe, $1,290. 


$810. °48 
'47 Custom 


*Indicates automatic transmission or overdrive. 


Other Auction reports are on Pages 22, 23 





‘Fun and Versatility’ | 
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An Oldtimer Featured by a Newcomer— 


IIlustrative of the growing number of auto enthusiasts in the U. S. is this 
| the opening of Jake Kaplan's Foreign Cars, Ltd. (Jaguar, Mercedes-Benz, Porsche, 





scene ct 


Volkswagen), Providence. Here a crowd is gathered around a 1912 Mercer, featured 
at the opening, as Kaplan (center, dark suit) is interviewed by press and radio. More 
than 5,000 persons attended the opening this month. 


Story on Ford’s Profits 


Denied by Company 


DEARBORN. — Ford Motor Co. 
sales and earnings figures have 
been a closely guarded family se- 
cret for 33 years—and according to 
Henry Ford II, president of the 
industrial giant, they still are. 

Ford said the heart of last week’s 
Wall Street Journal story—contain- 
ing what the paper said were Ford 
sales and earnings figures for the 
past five years—was composed of 
“33 figure-guesses.” 

“Of the 33, no one of them was 
correct,” he added. 

The financial paper replied that, 
although its figures had been 
rounded off for ease of handling, 
“the Wall Street Journal does not 
engage in guesswork, and did not 
do so in this news story.” 

Ford said the published figures 
were “quite obviously” based on a 
brief financial statement the firm 
files each year with the Massachu- 
setts commissioner of taxation, 
coupled with other data the Ford 
Foundation files in Washington an- 
nually. The foundation owns 94.17 
percent of the corporation’s non- 
voting stock. Said Ford: 

“Ford Motor Co., at this time, 
does not care to comment on ex- 
actly how accurate or inaccurate 
any of the figure estimates in the 
article may be. But it must be 
stated flatly that neither the Ford 
Motor Co. nor the Ford Founda- 
tion has any plan under considera- 
tion for the public sale of Ford 
Motor Co. stock. 

“It is only fair to say, however, 
that the Wall Street Journal’s 
‘guess’ that Ford is the second 
largest enterprise in the automo- 
tive industry is absolutely cor- 
rect.” 

Highlights from the Journal’s 
version of Ford’s last five years: 

The firm’s 1950 sales ranked it 
fourth in the nation, trailing only 
General Motors ($7,564 million), 
Standard Oil of New Jersey ($3,- 
736 million) and U. S. Steel ($3,- 
525 million). Ford’s sales that 
year, according to the Journal, 
were $2,952 million. Chrysler’s 
were $2,547 million. 

Ford profits after taxes in 1950 
are listed at $87 million, compared 
with $72 million for Chrysler. In 
the previous four years the figures, 
in millions, with Ford listed first, 
are set at: 1947—-$78 and $67; 1948 
—$119 and $89; 1949—$203 and $132; 
1950—$279 and $128. 

Ford is reported to have spent 
$9.6 million for advertising in 1951. 

Ford assets and employment, as 
a result of Ford’s scattered inter- 
ests, are greater than Chrysler’s in 
far larger proportion than its sales. 
Ford’s 1950 employment was 130,000, 
compared with 100,000 for Chrysler. 

Plant repair and maintenance 
cost Ford $99.5 million in 1950, 
the paper says, while local taxes 
took another $174 million, depre- 


Retailer Contest 


To Close Jan. 19 


NEW YORK.—The Brand Name 
Retailer-of-the-Year contest, con- 
ducted by the Brand Names Foun- 
dation, will accept entries until 
Jan. 19, it has been announced by 
Joseph L. Eckhouse, executive 
head of Gimbel’s Department Store 
and chairman of the foundation’s 
retail advisory council. 

Entry forms may be obtained 
from the foundation, 37 W. 57th 
St., New York 19, 





ciation $37.7 million, and pension 
and profit-sharing, $36 million. 

Ford stock values were brought 
to public attention with Edsel 
Ford’s death in 1943, and again 
with the death of the elder Henry’s 
widow, Clara, in September, 1950. 
For tax purposes, the Government 
valued shares in Edsel’s estate at 
$190, but finally settled for $135 a 
share. The same yardstick was 
then applied to his father’s estate. 

This year, an estate tax valua- 
tion of $200 was placed on Mrs. 
Ford’s stock. 


New Dealerships 
Mark Growth of 
Miami Market 


MIAMI.—Auto manufacturers are 
maneuvering for position in the 
growing Miami area, with Buick, 
Ford and Studebaker opening new 
dealerships. 


For some 30 years, Ungar Buick 
Co., 1201 N. E. Second Ave., was the 
only Buick dealer in greater Miami. 
Now, Haygood Buick Co., Inc., has 
opened at 1799 S. W. Eighth St. 


For years, Studebaker’s only deal- 
er was Studebaker-Miami Motors 
at 1720 N. E. Second Ave. Several 
years ago, a new outlet was estab- 
lished in Coral Gables, Tom Cald- 
well Motors, 247 Almeria Ave. 


A third Studebaker dealer in the 
area is Gregg Motors at S. W. 
Eighth St. and Twenty-Second Ave., 
owned by R. M. Gregg. 


J. D. Ball Motors, Inc., is the 
fourth authorized Ford dealer in 
greater Miami. A temporary sales 
office has been opened at 8350 N. E. 
Seventh Ave. 


The other three Ford dealers are 
Sam Murray, Inc., 1917 Biscayne 
Blvd.; All Miami Motors, Inc., 1550 
N. Miami Ave., and Huskamp Mo- 
tor Co., Coral Gables. 


Gregg Motors changeover to Stu- 
debaker has resulted in another 
Miami dealership. Gregg formerly 
handled the foreign-made Austin, 
Crosley and Volkswagen. 

Biscayne Motors, Ltd., headed by 
Rex Rand, will operate a sales room 
in the Biscayne Terrace Hotel, 
fronting on Biscayne Blvd. Import- 
ed Motors, 829 N. E. Seventy-ninth 
St., will be an associate Austin 
dealer under Biscayne Motors. 
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AvTomotive News 


“I think that 1946 sedan is right 
here!” 
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a Brand new profit-makers ! 


for ROOTES DEALERS! 











These are two of the most exciting new cars you can have on 
your floor. They’re pace setters—they go fast and they sell fast. 
The 1953 Sunbeam-Talbot has over 20 specific improvements 
over last year’s model. 

That’s no mean trick—because last year Sunbeam won 
the team prize in the gruelling Alpine Rally and finished 
second among over 300 sportscars in the Monte Carlo Rally. 

There is also a queenly new color in the Sunbeam-Talbot 
line—Coronation Red. 


SPEAKING OF A PROFIT LINE... just remember this: Anyone 
in the market for a new car is a profit prospect for any dealer 
in the Rootes family. Rootes offers you a complete line in 
every price bracket—from $1,645 to $3,500. 


- 





The new 1953 
SUNBEAM-TALBOT 
3-way convertible 


: The new 1953 
; SUNBEAM-TALBOT 
4-door Sedan 





: HERE IS THE ROOTES FAMILY OF CARS 







HUMBER HAWK-—a lot of smart automobile 
for the money is on its way 








ROVER SEDA note so powerful e COMMER VAN —Changes delivery 
it all but bulges through the hood costs to profits 





LAND-ROVER — goes where even 
foxhounds fear to tread 








APPLY FOR A PROFITABLE ROOTES FRANCHISE TODAY! FOR INFORMATION, WRITE, WIRE, OR CALL US NOW! 











505 Park Avenue, New York 22, New York 
42-14 21st Street, Long Island City, New York 
403 North Foothill Road, Beverly Hills, California 


ROOTES MOTORS, INC. 





2019 Eglinton Avenue East, Scarboro, P.O., Canada 
Stores Building, Montreal Airport, Dorval, P.Q., Canada 
1736 East Hastings Street, Vancouver, B.C., Canada 





+ | CANADA ROOTES MOTORS (Canada) LTD. 








AUTOMOTIVE NEWS, DECEMBER 22, 1952 








Ford Donates to Jewish Appeal— 


Allen W. Merrell, assistant to the president of Ford and vice-president of the Ford 
Motor Co. Fund, presents a $25,000 check to William Rosenwald as Ford's 1952 
contribution to the work of the United Jewish Appeal. Rosenwald, noted philanthro- 
pist, is national chairman of UJA. From left are Henry C. Bernstein, executive vice- 
president, UJA of Greater New York; Joseph G. Lewis, eastern regional sales man- 
ager, Lincoln-Mercury; Rosenwald; Merrell; Samuel C. Dretzin, Surrey Motors Corp. 
(Lincoln-Mercury) and chairman of the UJA campaign in the automotive field, and 
Charles J. Seyffer, northwestern regional sales manager, Ford divison. 


Darling Heads Up St. Paul Dealers 


ST. PAUL, Minn.—Andy Darling 
(Oldsmobile) has been elected pres- 





vice-president, and Carl Dokmo was 


-t . Darlin 
ident of the Associated Automobile elected secretary ee Te = 8 
Dealers of St. Paul. replaces former President Harold 


Ed Jones (Mercury) was named! Dokmo, of Midway Chevrolet. 


Committee Reports on Road-Use Taxes... 





How States Will Dole Out Funds 


WASHINGTON. — How and for 
what purpose motor vehicle taxes 
and gasoline funds will be distribu- 
ted among states as a result of re- 
cent general elections was outlined 
last week by the National Highway 
Users Conference. 


Highway-use taxes for road 
purposes were assured by voters 
in Alabama, Arizona and Georgia. 
On the other hand, Florida au- 
thorized use of part of the State’s 
motor vehicle licensing receipts 
for 30 years for new school bonds. 


Minnesota voters turned down a 
constitutional proposal by which 
counties and cities would get 35 
percent of the motor vehicle license 
fees. An initiative proposal in Mon- 
tana to increase the gasoline tax 
from 6 cents to 7 cents per gallon 
was defeated. 

Oregon voters rejected repeal of 
the ton-mile tax and approved a 
legislative enactment increasing the 
existing ton-mile tax levy by ap- 
proximately one-third. 

The NHUC report gave a detailed 


description of proposals of interest 


to highway users as follows: 

ALABAMA 
lature: To amend the Constitution 
|to prohibit any diversion of high- 


| way purposes. Adopted. 
Arizona—An amendment to pro- 
hibit any diversion of highway-user 
taxes to other than highway pur- 
poses was introduced in the Legis- 
lature. Adopted. 
ArRKANSAS—Proposed in the Leg- 








Plastics Patents 


Released to Jason 


HOBOKEN, N. J.—Electronically 
quilted plastics are now covered by 
U. S. patents, and the first license 
has been granted to Jason Corp. of 
Hoboken, according to Benjamin 
Messing, president. 

Messing explained that the pat- 
ents cover the basic techniques for 
producing stitchless quilting, proc- 
essing improvements and the elec- 
tronically quilted material itself. 





Soon to be Announced and Presented! 
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TIRES 


Now—All in One! 


BLOWOUT PREVENTION 
SKID PROTECTION 
LIFE PROTECTION 


UNITED STATES 


RUBBER 


U.S. ROYAL 


res A 


COMPANY 





islature: To amend the Constitution 


-Proposed in the Legis-|to provide for the creation of 


five-member State Highway Com 
mission. (The existing State High 


| way-user taxes to other than high-| way Commission was created b) 


statute and consists of 12 mem 
bers.) Adopted. 


FLorma—Proposed in the Legis- 
lature: To add a new section (18) 
to Article 12 of the Constitution, 
to provide that a part of the rev- 
enues from the licensing of mo- 
tor vehicles (in amount equal to 
$400 per “instruction unit”) shall 
be used for capital outlay and 
debt service school purposes for 
next 30 years. Adopted. 


Georcia—Proposed in the Legisla- 
ture: To amend Paragraph 4 of 
Section 9 of Article 7 by adding a 
new subparagraph providing that 
the General Assembly shall make 
the aggregate of the fixed appro- 
priations for highway purposes an 
amount not less than the total mo- 
tor fuel and motor vehicle license 
taxes received for the immediately 
Preceding fiscal year, less the 
amount of refunds authorized by 
law. Adopted. 

Lovuistana—Proposed in the Legis- 
lature: To amend Articles 6 of the 
Constitution by adding a new sec- 
tion authorizing the establishment 
of a nine-member Board of High- 
ways in the Department of High- 
ways. Adopted. 

To repeal a subsection (K) of 
Section 22 of the Constitution which 
authorized the Department of High- 
ways to issue $30 million in bridge 
revenue bonds. Adopted. 

MINNESOTA — Proposed in the 
Legislature: To amend Section 3 
of Article 16 of the Constitution 
to provide for the distribution of 
35 percent of the “excise” (license) 
tax on motor vehicles to counties 
and cities. Defeated. 

MontTana—Proposed by initiative 
petition: To increase the gasoline 
tax from 6 cents to 7 cents per gal- 
lon. Defeated. 

NesraSKka—Proposed in the Legis- 
lature: To amend Section 1 of Ar- 
ticle 8 of the Constitution “to au- 
thorize the Legislature to provide 
a different method of taxing motor 
vehicles and providing for the dis- 
tribution to the State, counties, 
townships, cities, villages and school 
districts of such counties of their 
proper shares of such tax.” Adopted. 

New Jersey — Proposed by the 
Legislature: To authorize a $285 
million bond issue to finance the 
Garden State Parkway, a part-toll, 
part-free road to be built from 
Bergen County to Cape May County, 
“secured by assignment of taxes on 
motor fuel with provision for a 
levy on real and personal property 
in years when assigned funds are 
inadequate.” Adopted. 

Orecon—Proposed in the Legis- 
lature (referendum ordered by 
petition of the people): “To in- 
crease the tax imposed upon mo- 
tor vehicles used in transporta- 
tion of persons or property as 
common, contract and private 
carriers. Declared combined 
weight, fuel use and purchase are 
basis for tax. Mileage and flat 
fee tables are established accord- 
ing to weight classification.” 
Adopted. 

Proposed by initiative petition: 
To amend Article 9 of the Constitu- 
tion by adding a Section 3a, pro- 
viding that after July 1, 1953, “all 
taxes, fees, licenses, assessments or 
charges levied directly or indirect- 
ly for use of the highways shall be 
assessed equitably and fairly in or- 
der that each type of vehicle shall 
pay its proportionate share of high- 
way costs, such levies to consist of 
registration fees based on weight 
and fuel tax based on gallonage. 
No such fees or taxes shall be lev- 
ied, assessed or collected by any 
city, town, county or politica] sub- 
division of the State.” Defeated. 


Ryder Buys Out 


Great Southern 


MIAMI, Fla.—Ryder Truck Rental 
System here has purchased Great 
Southern Trucking Co., Jackson- 
ville, Fla., at a price reported to 
exceed $2 million. 

The addition of the firm wi’! 
add more than 1,000 pieces of mov- 
ing and hauling equipment to 
Ryder System, according to James 
A. Ryder, president. 
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—Coming Events= 





Dealer Conventions 


Feb. 14-18, 1953 — National Automobile 
Dealers Assn., San Francisco, 
March 9-10, 1953 — Canadian Automotive 


Wholesalers & Mfgrs. Assn., 

ward Hotel, Toronto, 
March 9-10, 1953 — Louisiana Automobile 

Dealers Assn., Jung Hotel, New Orleans. 
March 23-24, 1953—lowa Automobile Deal- 


King Ed- 


ers Assn., Hotel Fort Des Moines, Des 
Moines. 

Sept. 13-15, 1953—New York Automobile 
ealers sn., Saranac Inn, Saranac 
Lake, N. 

Sept. 2I- 02, 1953 — Minnesota Automobile 
Dealers Assn., Hotel St. Paul, St. Paul. 

Sept, 27-28, 1953-— Georgia Automobile 
Dealers Assn., Atlanta Biltmore Hotel, 
Atlanta. 


* J * 


Dealer Auto Shows 


Jan. 25-31, 1953 — Syracuse Automobile 
Dealers Assn.. War Memorial Bldg., 
Syracuse, 

Jan. 25-Feb. 1, 1953 — Baltimore Show, 


Inc., 5th Regiment Armory, Baltimore, 
Md. 


Jan. 30 - Feb. B—Los Angeles International 
Automobile Show, Pan Pacific Auditor- 
ium, Los Angeles, 

Jan. 31-Feb. 7, 1953—50th anniversary 
show, Buffalo Automobile Dealers Assn., 
Masten Armory, Buffalo. | 

Jan. 31-Feb. 8, 1953—Greater St. Louis | 
Automotive Assn., Keil Auditorium, St. | 
Louis. | 

Feb. 7 - 13, 1953 — Milwaukee County Auto 
Dealers’ Assn., Auditorium Bldg., Mil- 
waukee. 

Feb, 18-22, 1953—Fort Wayne Auto Trade 
Assn., ar Memorial Coliseum, Fort 


Wayne. Ind. 
Feb. 21-28, 1953—Central California Auto 





Show, Fresno Motor Car Dealers Assn., 
Fresno, Calif. 
Feb. 21 - March I, 


1953 — Washington Au- 





New Ike Worry: 
Auto ‘Partiality’ 
At White House 


WASHINGTON. — It’s time-hon- | 
ored American custom now. The} 
taxpayers provide chauffeured lim-| 
ousines for their president, and toss | 
in a few extras for his family and | 
personal staff. 


Gen. Eisenhower will find aun 
30 cars in the White House livery | 
awaiting his Jan. 20 arrival—and | 
they’re all Ford products, except | 
for a pair of Packards left over 
from the early ’40s. 


Once upon a time, according to} 
United Press, there used to be such | 
things as Cadillacs and other Gen- 
eral Motors cars in the fleet, but 
that ended during the 1948 presi- 
dential campaign. 


President Truman, says the press 
Service, got peeved with GM when 
it allegedly failed to provide the 
cars the White House had asked | 
for in a parade escort. Mr. Truman | 
ordered the switch to Lincoln, | 
Mercury and Ford. 

Since the dealer and manufac- 
turer value White House prestige, 
Washingtonians wonder how Eisen- | 
hower will meet the situation. 

They list three possibilities in de- | 
scending order of liklihood: 

Eisenhower could order a return 
to a “balanced” fleet (in view of the 
three GM officials in his cabinet). 

He could continue the present ar- 
rangement, or give all White House 
business to another firm. 

He could recall his campaign | 
statements about saving money, and 
disband the fleet entirely. 


Visor Firm Denies | 
Intent to Mislead | 


WASHINGTON.—Henry I. Sobel | 
and Albert Rothgart, of Brooklyn, | 
trading as Filterzone Auto Vision | 
Co., have denied using “part” of | 
the misleading statements alleged | 
to have been included by them in| 
advertisements for automotive sun | 
visors, the Federal Trade Commis- | 
sion announced last week. 

Sobel and Rothgart, named in an | 
FTC complaint, also denied any in- | 
tent to defraud or mislead in the | 
advertising. 

Use of the following statements | 
in advertisements were denied: (1) | 
Filterzone is made in several cus- | 
tom models to fit most cars; (2) | 
only Filterzone is made of Plyo-| 
tron; (3) scientifically formulated | 
and optically correct; (4) filters out | 
infrared (heat rays); (5) clear, true 
vision. 


Riggs Adds Used Trailers | 
LOUISVILLE, Ky.—Toby Riggs, | 
of Riggs Motor Co., Louisville, 
used-car dealer, has added a used- 


trailer business. , 





March 14-21, 


| the National Machine Tool Builders 


|Copies may be obtained from the | 
association, Republic Bldg., Cleve- 
land 15, O. 
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March 14-22, 1953 — Chicago Automobile 
show, International Amphitheater, Chi- 
cago. 

March 21-29, 1953— Motor Car Dealers 







Assn. of San Francisco, San Francisco. 
‘ i May 22-24, 1953 — Southeast Automotive 
tomotive Trade Assn., Washington, D. C. Show, Miami, Fla. 
Feb. 28 - March 7, 1953—Johnstown Auto- * e * 


mobile Dealers Assn.. Cambria County Aftermarket Shows 


War Memorial, Johnstown, Pa. 
Feb. 28- March 7, 1953—Motor Car Deal- March 26-29, 1953 — Southwest Automotive 


buy a 


ers of Greater Kansas City, Kansas City, show, Automobile Bldg., Fair Park, 
Mo. Dallas. 
March 7-14, 1953—Pittsburgh Automobile * - + 
Dealers Assn.. Hunt Armory, Pittsburgh. 
March 7-15, 1953 — Seattle Automobile General 
Dealers Assn., Seattle Armory, Seattle. Jan. 26-28, 1953 —Truck Trailer Manufac- 


‘1953 — Rochester Automo. 
Rochester, N. Y. 


turers Assn. twelfth annual convention, 
— Gulf Hotel, Edgewater Park, 


Feb. o- 5, 
Manufacturers of 
Grand Central Palace, New York City. 


bile Dealers Assn., 


1953 — Automotive Accessory 
America Exposition, 


Booklet Explains Tools Nash Billboard for December— 


Sports Show, Grand Central Palace, New 7 ae cite ee sainidiachiaieatl 


Assn. The booklet describes ma- York City. 
: April 21-24, 1953-— Middle Atlant Re- . an 
chine tools and what they do. ‘9K Automotive Show, Commercial Self-Serv ice Parts Store 


gional : 
Museum, Philadelphia. 


Nov. 9-12 1953 — American Petroleum In- | distributor, has opened a “self-| feature bins of accessories, 


| service” store here—the first of its| toys and games. 


— stilt 


stitute meeting, Conrad Hilton Hotel, 
Chicago. 
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| the automotive future—a low sleek sports 
ic, sweeping lines of a jet aircraft is how 
describes its new car, the Le Sabre. 


sib ) od engineering and styling feature was planned 


Widught of finding out if the futuristic ideas of today 
prove to be the accepted standard of tomorrow’s 
«ite nal motor car. 

m Sexample, although Le Sabre carburetion presents an 
rt rely new problem due to the use of methyl alcohol, 
Logether with current premium fuel, the carburetor itself is 
pempecially designed Stromberg*—the quality carburetor on 


iday’s conventional motor car. 





Stromberg Carburetor 
PS-5C used on Le Sabre 











yt 
Fer any car manufacturer planning for future requirements 
AR ‘or meeting today’s need for finer, more dependable carbu- 


». retion—Stromberg is the answer. REG. U.S. PAT. OFF. 


iIPSE MACHINE DIVISION OF 


ELMIRA, NEW YORK AVIATION CORPORATION 


‘Man to man, Pop, Id 





CLEVELAND. America’s Mus- Feb. 26- March |, 1953 — Pacific Aut q The Nash human interest outdoor poster for December features a father-and-son 
cles” is the title of a new educa- ve ae re oe st ae ee tee . a : 7 a 

‘ cc iefly for | tive Show, Civic Auditorium, San Fran- | team captioned, ‘‘Man to man, Pop, I'd buy a Nash Airflyte."’ J. B. Huntress, adver- 
tional booklet designed chie y tor cisco. tising manager, says the poster will appear on 5,300 billboards throughout the coun- 
j|high school pupils and issued by April 4-12, 1953— International Motor | try, Artist Howard Scott created the poster. 


OMAHA, Neb.—Dave Cohn, parts|kind in this area. The store will 
tires, 
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Lawsuits Affecting Dealers... | 
Court Decisions | 


| 
| which was restricted by city zoning | 


By Leo T. Parker 
Attorney at Law 


ACCORDING to a _ higher-court 

decision, the owner of real 
property who delays making a com- 
plaint of the intended construction 
and operation of a garage, automo- 


bile sales display or the like, will! 


not be given relief by the court. 
For example, in McCartney v. 
Schu, 54 N. W. (2d) 462, it was 
shown that the owners of real prop- 
erty knew that one Schu intended 
to construct an auto display build- 
ing and garage on the adjacent lot. 
The property owners did not com- 
plain to the city until after the 


building was completed. 
* * * 


Rights Forfeited 

1. higher court held that the 
property owners had forfeited 

their rights to stop or prevent op- 

eration of the auto business and 

garage, although actually’ the 

building was erected in an area 





In Philadelphia nearly everybody reads The Bulletin 





ADVERTISING Orrices: Philadelphia, Filbert and Juniper Streets 


ordinance. This court said: 
“They (property owners) per- 
mitted the defendant (dealer) to | 
go to considerable expense in the | 
erection of the building without 
| advising him of their intentions, | 
although they knew what he was | 
doing at all times.” 
Hence, in this case, although the 
| property owners could have had an 
injunction against the construction, 
|had they promptly filed their com- 
|plaint to sue, they forfeited their 


ing was completed. 
| * * * 


Transportation of Employes 


A 


in damages for injuries sustained 
by employes being transported to 
and from their work in the dealer’s 
vehicle?” 

The answer is Yes. Also, a driver 
who operates his own car for trans- 
porting employes is liable for his 





National Advertising Representatives: Sawyer Ferguson Walker Company °* 





employes for the transportation.| ed. An _ accident 

In the case of Morse v. Walker, 
51 S. W. (2d) 496, it was shown 
that a passenger voluntarily paid 
for gasoline and oil used in an 
own negligence, if he charges the| auto in which he was transport- 


Chicago 


New York, 285 Madison Avenue 


Detroit 


Evening and Sunday 


Atlanta 


rights by delaying until the build-| Ford Aides Lay Plans for Chicago Show— 

Plans for major exhibits by Ford and Lincoln-Mercury at the 1953 Chicago Automo- 
bile Show March 14-22 are discussed by this group. From left are J. P. Roberts, Ford 
| midwest regional manager; R. F. Williams, Lincoln-Mercury regional manager; Edward 
READER has asked this ques-| Ll. Cleary, show manager; James F. Goodwin (standing), president of the Chicago 
tion: “Is an auto dealer liable | Automobile Trade Assn., show sponsor, and O. F. Yando, Ford's Chicago district 
sales manager. 





| pay is accountable. If he transporis 

|his “guest” without payment fcr 

|such transportation, he is liab » 

| only for injuries caused by his gro 
negligence or wilful or wanton mi 
conduct.” 

According to this decision or. 
| who voluntarily pays for gas or « 
| still remains a “guest,” and not i 
paying passenger. 


1 @ 


Six Transmissions 
To Be Available 
On Dodge Cars 


DETROIT. — Buyers of Dodge 
| cars soon will have a choice of six 
| transmissions, instead of four. 
Spokesmen disclosed last week 
that the division was starting lim- 
j}ited production of cars equipped 
| with manual transmission with 
| Fluid Coupling, and manual trans- 
mission with Fluid Coupling and 
| overdrive. 
Addition of these two transmis- 
| Sion types to the 1953 line, it was 
explained, will fill the gap caused 
by an earlier decision to discon- 
tinue Fluid Drive, long a Dodge 





occurred in 
which the passenger was injured. 
He sued the car owner for dam- 
ages. The higher court refused to | 
hold the owner liable saying: feature. 
“The motorist who transports for| Dodge officials said requests from 
= : — = dealers had prompted restoration 
of the unit. They said, however, 
| that cars thus equipped would be 
| built only upon order from dealers. 


Manual transmission with Fluid 
| Coupling will be available on all 
| six-cylinder models—Meadowbrook 
| Specials and Meadowbrooks—ex- 
|; cept the Meadowbrook station 
| wagon, at extra cost of $20.40, in- 
cluding Federal tax. Manual trans- 
| mission with Fluid Coupling and 
| overdrive will be available on the 
| same models at $117.95. 


Thus, the new lineup on trans- 

| missions is: 

| 1, Manual transmission, standard 

on all models, 

2. Manual transmission with over- 

| drive, optional on all models. 

3. Manual transmission with Fluid 

| Coupling, optional as noted above. 
4. Manual transmission with Fluid 

| Coupling and overdrive, optional as 

| noted above, 

| 5. Gyro-Matic with Fluid Cou- 

| pling, optional on all models except 

| the Meadowbrook station wagon. 
6. Gyro-Torque, optional on all 

Coronet V-8 models. 


Contraband 


Parts Believed Going to Reds 


Seized in Hong Kong 


| SINGAPORE.—A shipment of 67 
cases of auto spare parts, mostly 
American, was seized by custom 
officials from the British freighter 
Benavon, bound for Hong Kong, 
according to an Associated Press 
dispatch. 

‘rhe shipment, valued at $132,000, 
was believed headed for Communist 
China. It contained spark plugs, 
electrical equipment, brake shoes 
and maintenance spares. 

A customs spokesman said that 
since the Korean War, Hong Kong 
has been a flourishing market for 
spares. Operators are known to be 
reaping a rich harvest as middle- 
men for the Communists, he added. 

American consular authorities 
here are reported keeping a close 
check on consignees of American 
spare parts sent from the United 
States to Singapore. 








'Ramsey Estate Report 


'Discloses $503,158 

| $T. LOUIS.—An inheritance tax 
appraiser’s report filed in Probate 
Court has disclosed that Lee A 
Ramsey, executive vice-president of 
Ramsey Corp., left an estate of 
$503,158, of which $414,349 was in 
cash, 

| Ramsey, 55, died in Los Angeles 
| Dec. 9, 1950. After payment of taxes 
|and administrative costs, $310,965 
| goes to the widow, and $38,121 to 
|@ son, 


| Baltimore Views Progress 

| BALTIMORE (UTPS).— “Indus- 
| tetas Progress, USA,” was shown 
|for a week recently at Baltimore 
| City College. The display of his- 
| toric and scientific materials, show- 
ing American advances, was spon- 
sored by the city’s schools, first 
| time such sponsorship was gained. 
The display is a miniature replica 
of Greenfield Village at Dearborn, 
Mich., and was assembled by the 
Ford Foundation. 


Los Angeles ° San Francisco 
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N. Y. Dealer Explains Success Formula .. . 


Foresight Helps Build Fleet Sales 


By Ed Brown , Navone, Taylor garnered a few real 
Staff Correspondent |plums in the fleet sales field. He 

NEW YORK. — Foresightedness | and Schwartz attribute the turn to 
and the ability to plan sales and/ several factors: Being on the spot 
overhead needs are distinct attri-| at the psychological moment; never | 
butes in any business. Navone Mo-| attempting to make discounts vary | 
tors, Chrysler-Plymouth dealership | to meet competition; being certain | 
in downtown New York, has been | that service is maintained at a high | 
able to put such prescience to good 
use. 

When Al Schwartz and Jack 
Schecter took over Navone in 
1947, it was a 250-car deal. By 
hard work and a realistic public 
relations attitude, Navone is now 
hitting the 750 mark, and expects 
next year to exceed that figure 
by a large margin. 

Two years ago, the firm hired 
Stanley Taylor to work on fleet 
deals as his sole function. The first 
year was one of hard work and 





Illinois May Stagger | 
Dates for Auto Tags | 


CHICAGO.—Plans for issuing 
permanent rather than annual 
license plates for Illinois cars 
and trucks, and inaugurating a 
staggered renewal date for all 
cars and trucks, are under seri- 
ous consideration, Charles Car- 
pentier, newly elected secretary 
of state, said last week. 

Carpentier said costs would be 





level of efficiency at all times; | 
never going back on a pledge of) ¢ 
service, and building a reputation | 7. 
of fair and honest dealings. | & 

Both Schwartz and Taylor | | 
maintain that fleet buyers are 
sensitive individuals. Their care 
and treatment requires special 
techniques unfamiliar to the av- 
erage salesman. Poor service or 
fluctuating methods of complet- 





Fisk Distributors Meet— 

Shown attending a meeting of the distributor advisory council at the general 
offices of the Fisk tire division, U. S. Rubber, New York, are Robert Boyer (second 
from left), of Motor City Tire Co., and Robert Grossman (second from right), of 
ing fleet sales will drive buyers Market Tire Co., Detroit. The council, composed of Fisk distributors, meets annually 
elsewhere. Discounts, which vary | to discuss business conditions and to formulate future plans. From left are Wilson O. 
from day to day, are one of the | Green, general sales manager, U. S. Rubber tire division; Boyer; K. H. Scherfenberg, 


biggest pitfalls dealers place in | Fargo, N. D.; Grossman, and John A. Boll, sales manager, Fisk division. 


their own path, Schwartz feels. 

Even in the face of competition | 
offering fleet deals at a higher dis- 
count, Navone sticks to its fixed 
discount policy. In order to hold 
the account, Navone reminds the 
buyer of all the benefits he has 


completely eliminated. This, in 
turn, will raise service absorp- 
tion, which has climbed from an 
alarmingly low figure into a more 
realistic figure near 50 percent. 

Schwartz and Schecter realize 


vone. Since then they have been 
expanded, and the parts depart- 
ments now rank among the largest 
Chrysler depots in the city. 
Navone recently purchased two 
buildings adjacent to its service 
department which are to be demol- 


few rewards. 

Taylor kept plugging at his con- 
tacts and the accounts he eventu- 
ally hoped to sell. He admits that 


reduced by using a metal clip 
insert to indicate the date the 
fee expired. He added that the 
staggered system would relieve 


enjoyed in the past, and the extra 
services and facilities at his com- 
mand—an argument which seldom | 
fails to impress the buyer, the com- 


ished to make way for a parking 
area for cars waiting to be serv- 
iced. 


that in the future this figure will 
be ever more important to their 
operation, and they are planning 
accordingly. They feel that making 


there was no easy approach to 
wear the prospect down, other than 
to keep visiting and revisiting him. 

Finally, in his second year with 


vehicle department offices of the 
yearly rush, allowing greater 
efficiency of service. 





This, Navone believes, will be 
of great value in building service 
business, because jockeying on 
crowded streets will be almost 


pany believes. 

In 1947, service facilities were 
just about adequate to handle the 
number of cars assigned to Na- 


preparation for the future is in no 
small way responsible for their 
present success. 











New Passenger Car Registrations, 5 States for November, ‘52-51 


Car registrations by states are 
released here weekly, as com- 
piled by R. L. Polk representa- 
tives in state capitals. 
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Cadillac 
Chevrolet 
Oldsmobile 
Allstate 
(British) 
Studebaker 


Ford 
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New Commercial Car Registrations, 5 States for November, 


Truck registrations by states are 


released here weekly, as compiled 
by R. L. Polk representatives in 
state capitals. 


Chevrolet 





‘52-51 


Truck registrations by states are 
released here weekly, as compiled 
by R. L. Polk representatives in 
state capitals. 
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Willys-Overiand 
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The following advertised-delivered prices |}sed., $2,014.64; 2-dr. sed., $1,956.36. 
are based on factory retail prices sug- Chieftain 6 Deluxe—4-dr. sed., $2,118.53: 
gested by the factories under authority 2-dr. sed., $2,060.28; conv., $2,444.21. 


Current 


New Yorker Deluxe—4-dr. sed., $3,550.75; 


of the Office of Price Stabilization. These 
prices include federal excise taxes and 
factory handling charges, plus dealer de- 
livery and handling charges. They do 





NOT include transportation charges, state (cl. cpe., $3,495; Newport, $3,968; conv., 
and local taxes or optional equipment. $4,049.50. Custom Imperial — 4-dr. sed., 
ALLSTATE — Four — 2-dr. sed., $1 499. $4,249.50; lim., $4,787. Crown Imperial— 

5 4-dr. sed., price to be announced; lim., 


Six—$1,686.18. (Sold only by Sears, Roe- 
buck and Co. stores in certain areas.) 
AUSTIN—Somerset — 4-dr. sed., $1,795; 


price to be announced. (Fluid-Matie op- 
tional at $130.10 on Windsor, standard on 
other models. Fluid-Torque standard on 


stat. wag., $1,895; conv., $1,945; A-40 
5 5 liv . §, | Custom Imperial and Crown Imperial; op 
= cenv., UA.258. (Delivered at U. & tional at $139.75 on other eight-cylinder 
parte.) models, at $106.40 on Windsor Deluxe and 
BUIOK—Special — 4-dr. sed., $2,208.76 | at $236.50 on Windsor. Power steering 
(Deluxe, $2,255.32); 2-dr. Deluxe sed., | standard on Crown Imperial, optional at 


$2,196.88; cl. cpe., $2,114.65; Riviera, $2,- 


295.43; conv., $2,634.17. Supe oie. and. $198.90 on other models. Wire-spoke wheels 


optional at $290.25 on all models.) 


Goo: ciat wae” S5°20073, Roadinaticr | _DeSOTO — Powermaster 6 — 4-dr. sed., 
—4-dr. sed., $3,200.36; Riviera, $3,300.05; $2,475.75 (8-pass. sed., $3,286); cl. cpe., 
conv., $3,452.56; stat. wag., $3,976.73. $2,454; Sportsman, $2,800.75; stat. wag., 

aflow ‘ maste $3,112.50. Fire Dome V-8—4-dr. sed., $2,- 


(Dynafiow standard on Roadmaster, op- 
tional at $192.50 on Special and Super. GM 
power steering optional at $198.90 on 
Super and Roadmaster. 
OADILLAC—Series 62—4-dr. sed., $3,- 
666.26; cl. cpe., $3,571.33; Coupe deVille, 
$5,994.57; conv., $4,143.72. Series 60 Spe- 


759.75 (8-pass. sed., $3,563.75); cl. cpe., 
$2,738.25; Sportsman, $3,089.25; conv., $3,- 
191.50; stat. wag., $3,386. (Tip-Toe Shift 
with Fluid Drive optional at $130.10 on 
all models. Tip-Toe Shift with Fluid Torque 
Drive optional at $236.50 on V-8s only. 
Power steering optional at $198.90, power 


cial—4-dr. sed., $4,304.88. Series 75—8- | brakes at $36.55 and wire-spoke wheels at 
. sed., $5,407.54; lim., $5,620.93. | 999.25 . = models. ) - 

(Hydra-Matic standard on Series 75. GM DODGE — Meadowbrook Special — 4-dr. 
power steering optional at $198.43 on all sed., $2,088.25; cl. cpe., $2,046.50. Mea- 
models. ) dowbrook—4-dr. sed., $2,181; cl. cpe., $2,- 

CHEVROLET—Styleline Special — 4-dr. | 151.75; stat. wag., $2,250.75. Coronet— 
sed., $1,670.43; 2-dr. sed., $1,613.62; cl. |4-ar sed. $2,365; cl. cpe., $2,336; Diplo- 
cpe., $1,620.26; bus. cpe., $1,529.55. Style- | mat. $2,577: conv., $2,710.50; stat, wag.., 
line Deluxe—4-dr. sed., $1,761.21; 2-dr. | $9618. (Fluid Coupling optional at $20.40 
sed., $1,707.32; cl. cpe., $1,726.26; Bel-Air, | on all Meadowbrook and Meadowbrook 
$2,006.05; conv., $2,128; stat. wag., $2,- | Special models except station wagon. Gyro- 
297.12. Fleetline Deluxe—2-dr. sed., $1,- | Matic optional on all models except Mea- 


707.32. (Powerglide optional at $178.35 on 
Deluxe models.) 
CHRYSLER—Windsor—4-dr. sed., $2,597 


dowbrook station wagon at $130.10. Gyro- 
Torque optional on all Coronet models at 
$233.50. Wire-spoke wheels optional on 


(8-pass., $3,441.25); cl. cpe., $2,574.50; | all models at $290.25.) 

stat. wag., $3,299. Windsor Deluxe——4-dr. FORD—Mainline 6—4-dr. sed., $1,690.47; 
sed., $2,826; Newport, $3,186.25; conv., | 2-dr. sed., $1,641.59; bus. epe., $1,537.33; 
$3,309.75. New Yorker—4-dr. sed., $3,-/| stat. wag., $2,018.90. Customline 6—4-dr. 
389.50 (8-pass., $4,388); cl. cpe., $3,360.50; | sed., $1,782.69; 2-dr. sed., $1,733.79; cl. 
Newport, $3,806.75; stat. wag., $4,102.25. | cpe., $1,743.29. Mainline 8—4-dr. sed., 








Prices on New Cars 


Chieftain 8 Special—4-dr. sed., $2,089.62; 
2-dr. sed., $2,031.45. Chieftain 8 Deluxe— 


$1,766.09; 2-dr. sed., $1,717.20; bus. cpe., | stat. wag., $2,825.50. (Mere-O-Matic op- | 4-dr. sed., $2,193.51; 2-dr. sed., $2,136.32; 
$1,613.53; stat. wag., $2,095.07. Custom- | tional at $189.51 on all models.) on a gy en c nina 6, $2,- 
line 8—4-dr. sed., $1,858.35; 2-dr. sed., .30; ustom . 370.43; Deluxe 8, 
$1,809.45; cl. cpe.. $1,819.50: stat. wag., |, MORRIS and MG—Minor — 4-dr. sed., | $2,379.99; Custom 8, $2,446. Station wag- 
$2,266.76. Crestline 8—Victoria, $2,120.23; $1,595; 2-dr. sed., $1,445; conv., $1,475. | ons—Two-seat Special 6, $2,449.61; three- 
conv., $2,229.92; stat. wag., $2,403.24. | MG-TD conv.—standard, $2,115; Mark II | seat Special 6, $2,505.15; two-seat Deluxe 
(Fordomatic optional at $184 on all mod- Deluxe, $2,360. 6, $2,589.61; two-seat Special 8, $2,524.61; 
els. ) NASH—Rambler Super — suburban, $2,- | {"ree-seat Special 8, $2,580.15; two-seat 


Deluxe 8, $2,663.61. Grain finish on all 


FORD OF BRITAIN—Prefect 4-dr. sed., | 002.60. Rambler Custom—Country club ee . 
$1,344; Anglia 2-dr. sed., $1,183; Consul|sed., $2,094.35; conv., stat. wag., $2,- ae ae bo Mig ng este aeaee 
4-dr. sed., $1,693; Zephyr six 4-dr. sed.,| 118.90. Statesman Super—4-dr. sed., $2,-|Sfcring at $177.40, Autronle Eye at 
$1,890. (Delivered at U. S. ports.) 198.38; 2-dr. sed., a 100.0. Statesman $53 65.) — Ames Sye S 

Corsair Four i = ustom—4-dr. sed., ,331.70; 2-dr. sed., waar 

490. Oorsair ‘Deluxe Six--2-ar. sed.,, $1,. | $2309.50. Ambassador Super—4-dr. sed..| ogres—Hillman Minx— 4-4 

. . “* ’ - —4-dr. sed., $1,- 
686.18 $2,557.20; 2-dr. sed., $2,520.75. Ambassa- 593: conv $1,840; stat. w 

paee dor Custom—4-dr. sed., $2,716.45; 2-dr. ; a eee? -_ Wag., $1,938. 

HUDSON—Wasp—4-dr. sed., $2,310.87; | sed., $2,695. (Hydra-Matie optional at | Millman Minx Deluxe—4-dr. sed., $1,645; 
2-dr. sed., $2,264.13; cl. cpe., $2,310.87. $178.85 on Statesman and Ambassador.) conv., $1,890. Humber — Hawk sed., §$2,- 
Super Wasp—4-dr. sed., $2,465.84; 2-dr. : ; 295; Super Snipe sed., $3,369; Pullman & 


Imp. Sunbeam-Talbot—sed., 


$2,685; conv., $2,911. 


OLDSMOBILE—Deluxe 88 — 4-dr. sed., lim., $5,110. 


sed., $2,413.28; cl. cpe., $2,465.84; Holly- 
$2,327.09; 2-dr. sed., $2,261.62. Super 88 


Rover 75--sed., $2,- 


wood, $2,811.58; conv., $3,047.50. Hornet 

—4-dr. sed., $2,768.86; cl. cpe., $2,741.99; +. ane. ag ats $2,- 697. (Delivered at U. S. ports.) 
Hollywood, $3,095.15; conv., $3,342.05. 5.25; cl. cpe., 344.92; oliday, $2,- — ge 
(Hydra-Matic optional on all models at | 673.39; conv., $2,852.59. Classic 98—4-dr. STUBERARES Changin Custom . 
3 . dr. sed., $1,768.70; 2-dr. sed., $1,754.90; 
$175.71.) sed., $2,785.82; Holiday, $3,021.75; conv., cl. cpe.. $1,762.99. Champion Deluxe—4-dr 
. | $3,228.84. (Hydra-Matic optional at $178.35 2 .4 1 oT a o7 ; : 
JAGUAR—XK-120—Super Sports, $4,039; $ = sed., $1,861.70; 2-dr. sed., $1,827.91; cl. 
hardtop, $4,065. Mark VII—4-dr., $4,170. |and GM power steering at $198.90 on all | coe’ $1356. Champion Regal—4-dr. sed., 
(Delivered at U. S. ports.) models. ) $1,946.48; 2-dr. sed., $1,912.70; cl. cpe., 
KAISER—Deluxe—4-dr. sed., $2,512.79;| PACKARD—Clipper—4-dr. sed., $2,588; | $1,940.78; Starliner, $2,220.35; conv., §$2,- 
club sed., $2,459; 4-dr. Traveler, $2,618.55. | club sed., $2,534; Deluxe 4-dr. sed., $2,- | 272.84. Commander Regal—4-dr. sed., $2,- 
Manhattan—1-dr. sed., $2,649.63; club sed., | 735: Deluxe club sed., $2,681; Sportster, | 120.82; 2-dr. sed., $2,085.60; cl. cpe., 
$2,596.76; 4-dr. Traveler, $2,755.36. Dragon | $2,795. Packard—Cavalier 4-dr. sed., $3,- | $2,114.56. Commander State—4-dr. sed., 
—$3,923.91. (Hydra-Matic standard on | 234; Mayfair, $3,268; conv., 53.676; Pa- ee SO. Sets ee 7. 
i - icilan 4-dr. sed., $3,735; Caribbean, $5,- ’ -67; .§ » $2, -52; *s °° 
Dragon, optional at $178.55 on other mod- | tr 8 $ $ 547.92, Land Crulser-4-dr. sed., $2,364.91, 


200. (Ultramatic standard on Patrician, 
optional at $199 on other models. Power 
steering optional at $195 on all models; 


els.) 


LINCOLN — Cosmopolitan — 4-dr. sed (Automatic optional at $231.24 on Cham- 


pion and $243.08 on Commander and Land 


$3,522; spt. cpe., $3,625. Capri—-4-dr. sed., : 

$3,766; “‘hardtop,”’ $3,869; conv., §$4,- | Power brakes at $39.45.) Crines. > 

030.50. (Hydra-Matic standard on all PLYMOUTH — Cambridge — 4-dr. sed.. WILLYS—Aero Lark — 4-dr. sed., §$1,- 

models. Power steering optional at $198.90 | ¢) 936.50; club sed., $1,798.75; bus. cpe., | 732.10; 2-dr. sed., $1,645.70. Aero Falcon 

on all models, power brakes at $43 and | §1 674.75; Suburban, $2,095.25. Cranbrook | —4-dr. sed., $1,860.61; 2-dr. sed., $1,- 

power seat at $69.90.) —4-dr. sed., $1,928.50; cl. cpe., $1,898.25; | 795.97. Aero Ace—hardtop, 4-dr. sed., §2,- 
MERCURY — Custom — 4-dr. sed., $2,-| Belvedere, $2,147.25; conv., $2,303.25; | 038.43; 2-dr. sed., $1,963.11. Aero Eagle 

250,50; 2-dr. sed., $2,193.50; spt. cpe., | Savoy, $2,236.50. (Wire-spoke wheels op- | “$2,156.79. Station wagons—-4-cyl., $1,- 

$2,315. Monterey—4-dr. sed., $2,332.50; | tional on all models at $290.25.) 862.22 (four-wheel drive, $2,304.03); 6-cyl., 


hardtop, $2,451.50; conv., $2,609.50; 8-pass. PONTIAC — Chieftain 6 Special — 4-dr. | $1,948.75. 
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Reports from Various Areas... 





AUTOMOTIVE NEWS, DECEMBER 22, 1952 _ 


Auto Market Page 


Cleveland 

That a good basic market for 
new cars exists in the Cleveland 
area was evidenced when sales for 
the latest reportable week zoomed 
to 1,497, the third largest weekly 
total in about 18 months. 

Commenting on the high sales, 
the Federal Reserve Bank noted 
that “some stimulus has been pro- 
vided by the recent introduction of 
new models, but since in the ma- 
jority of the cases the 1953 line 
is yet to be brought out, the indi- 
cations are strong that a good 
basic market exists.” 


Figures for the week also show 


ing some tentative buyers of new 
cars to used cars instead.” 

Since the end of World War II, 
the bulletin noted, about 30 million 
passenger cars have been produced 
for domestic use. As a result, it 
| said, almost two-thirds of the cars 
;}now in use are postwar. 

Asserting that more than 40 per- 
cent of the cars now in use are 
under three years old, the associa- 
tion stated in the bulletin: “There's 
probably more unused transporta- 


| Diamond T, 1.—(Gordon Hebert.) 
* 4 * 


tion available in our stock of cars| 


| today than at any time in U. S. 


| history.” 
* - * 


12; Ford, 6; Plymouth, 5; Dodge, 4; 
Oldsmobile, 2; Buick, 1, and Stude- 
baker, 1. 


Truck sales by individual makes: 
Chevrolet, 61; Ford, 42; Studebaker, 
22; Dodge, 20; International, 15; 
Mack, 11; GMC, 9; White ,3, and 


Toledo 

New-car dealers in Toledo and 
Lucas County experienced the ex- 
pected seasonal decline in sales dur- | 
ing November, but sales for that} 


month were still almost 200 above | 





|the same month last year. 


The Toledo Automobile Dealers 


g~ O10 CU 







{ 





Studebakers to Serve as Traffic 'Detectives'— 


Eight new Commanders were delivered recently to the police department of Lub 
bock, Tex., by Kerr Motor Co. (Studebaker). The two black-and-white models are 
used exclusively for traffic-accident investigation work. Frank Baker (left), sales 
manager for the dealership, presents the keys to Lt. Blakeney and Capt. Newton, of 
the Lubbock police force. 


Packard Starts Off 


New Luxury Line 


been displayed throughout the 
|country as a means of testing the 
sports-car market, Nance said. The 
Pan American won styling and en- 
|gineering awards at the Interna- 


San Antonio | Assn. reported total sales of 1,369, 
totaling 145, a leading turnover | October's increase in motor ve-| against 1,529 the previous month 
for the last two months. | hicle sales in San Antonio and Bex-| and 1,197 in November, 1951. 

Brisk dealing carried over into|ar County was not sustained) Sales of new commercial vehicles | 
the used-car market, when 1,806|through November, sales records | for November were 148, against 215 


an increase in new-truck sales 


\With Sports Car 


DETROIT. — Packard disclosed 
last week that it had gone 


into | 
| production on a new convertible 


|tional Motor Sports Show in New 
|York and the Los Angeles Mo- 
torama. 

The influence of the Italian school 
|of body design is reflected in the 





units changed hands and 139 trucks 
were sold. According to the Fed- 


eral Reserve Bank, “the used-auto- | 


mobile sales total was above 


was true of used-truck sales.” 


New-car sales in November to- 
taled 4,444, or 220 above a year ago. 
Although below the total sold in 
October when 5,233 units changed 
hands, the November figure was 
above both August and September. 


Here are the November sales by 
make, according to Leonard Fuerst, 
clerk of courts: 

Alvis, 1; Buick, 369; Cadillac, 
97; Chevrolet, 1,043; Chrysler, 

127; DeSoto, 92; Dodge, 283; Ford, 
879; Henry J, 17; Hillman, 3; 
Hudson, 54; Kaiser, 49; Lincoln, 
21; Mercury, 247; MG, 3; Morgan, 
1; Nash, 110; Oldsmobile, 226; 
Packard, 63; Plymouth, 301; Pon- 
tiac, 262; Studebaker, 148; Volks- 
wagen, 1, and Willys, 47. 

Sales of trucks for November 
were 486, or 60 above the November 
figure of a year ago. The last 
month’s sale figure was also above 
July, August and September, al- 
though below the 568 for October. 
Following are sales by makes: 

Autocar, 8; Chevrolet, 163; Dia- 
mond T, 3; Diveo, 1; Dodge, 36; 
Federal, 2; Ford, 110; GMC, 8; In- 
ternational, 67; Mack, 2; Reo, 3; 
Studebaker, 11; White, 17, and Wil- 
lys, 55.—(Sanford Markey.) 

= * * 


Kentucky 
Automobile business, especially 
used-car business, was reported up 


all over Kentucky as a result of the} 


opening of the burley tobacco mak- 
kets for sale of the 1952 tobacco 
crop. 

Estimates are that Kentucky has 


more than 400 million pounds of | 
leaf this year, which means around | 


$200 million rolling into the hands 
of the farmers.—(A. W. Williams.) 
ok 


* * 
Washington 
The Washington (D. C.) Automo- 


tive Trade Assn. said in its bulletin | 
to dealers last week that “the car} 
is pretty much a) 
buyer’s market. Waiting lists don’t | 


market today 


exist for most makes.” 
“Declining prices,” the bulletin 
stated, “make used cars more at- 
tractive buys and depress trade- 
in allowances on new cars, shift- 


the 
corresponding weeks of both last | 
year and two years ago. The same | 


| reveal. 

| Sales of commercial vehicles 
decreased from 200 to 174. Auto- 
| mobiles were down from 941 to 
858 to give a total of 1,034 vehi- 
cles, as compared with 1,141 the 
| previous month, 

| Chevrolet led car sales with a 
'total of 171, compared with 141 for 
|Ford and 63 for Buick, in third 
| place. Gillespie Motor Co. (Ford) 
|led with a total of 69 sales, com- 
| pared with 63 sales for San Anton- 
|io Buick Co. and 62 sales for Orms- 
|by Chevrolet Co.—(J. H. Reed.) 

| * * * 


Buffalo 


New-car sales in the Buffalo area 
during October showed a modest 
gain over the preceding month and 
|October, 1951, according to a re- 
port by the Buffalo Automobile 
Dealers Assn. 

October sales totaled 2,339, 
compared with 2,210 in Septem- 
ber and 2,275 in October, 1951. 
Sales for the first 10 months of 
1952 totaled 24,921, compared with 
32,727 in the corresponding 1951 
period and 39,396 in the first 10 
months of 1950. 

New -truck registrations during 
October totaled 346, compared with 
194 in September and 328 in Octo- 
ber, 1951. Truck registrations dur- 
|ing the first 10 months of this year 
|totaled 2,507, compared with 3,386 
jin the corresponding 1951 period 
and 3,310 in the first 10 months of 
1950.—(George E. Toles.) 


* * * 


New Orleans 

New-car sales for November to- 
taled 1,139—1,093 through author- 
ized dealers and 46 through unau- 
thorized outlets. Registrations were 
| 156 fewer than October and 159 bet- 
|ter than the corresponding month 
of last year. November was the 
fourth best month thus far in 1952. 

Truck sales amounted to 185, or 
|87 fewer than October. 
New-car sales by individual 

makes through authorized deal- 
| ers were: Chevrolet, 296; Ford, 
| 180; Pontiac, 91; Plymouth, 91; 
Buick, 85; Mercury, 64; Stude- 
baker, 60; Dodge, 49; Oldsmobile, 
41; Nash, 33; DeSoto, 24; Chrys- 
ler, 21; Cadillac, 19; Packard, 8; 
Kaiser, 8; Lincoln, 7; Willys, 7; 
Henry J, 5; Austin, 2, and Hud- 
son, lL. 
| New-car sales through unauthor- 
| ized outlets: Chevrolet, 15; Pontiac, 











Belgium's King Views New Kaiser— 


Young King Baudouin of Belgium inspects a 1953 Kaiser in the Brussels automobile | 2; 


show exhibit of Kafra, S. A., Belgian Koiser-Frazer distributor. 








| 





|for October and 134 in November a | 


year ago. 

Used-car sales by dealers dropped | 
to 1,804 in November, compared | 
with 2,770 in October and 2,174 in 
November, 1951. 


Casual used-car sales were 864, 
against 1,246 in October and 1,064 


in November, 1951.— (Dick Roberts.) 
* * ca 


Birmingham, Ala. 
November sales of new cars in 
Birmingham, Ala., dropped about 
one-third from the October figure. 
Totals were listed as 1,075 for No- 
vember, compared with 1,583 for 
October. 


Sales by makes were as follows: | 
Allstate, 4; Austin, 3; Buick, 80; 
Cadillac, 22; Chevrolet, 261; Chrys- 
ler, 18; DeSoto, 9; Dodge, 63; Ford, 
213; Henry J, 14; Hudson, 14; Kai- 
ser, 16; Lincoln, 1; Mercury, 73; MG, | 
1; Nash, 55; Oldsmobile, 70; Pack- | 
ard, 17; Plymouth, 67; Pontiac, 47; 
Studebaker, 27, and Willys, 8.— 
(Stuart Riddle.) 

+ 


* * 


Bluefield, W.Va. 

Final approval of the miners’ pay 
raise and expectation of a revision 
of price controls under the incom- 
ing national Administration have 
created a favorable business clim- | 
ate in this coal-mining area. 


Andy Williams, Ford dealer, said 
he expected one of the best years 
on record. 


William K. Lindsey, of Carter 
Motors, Inc. (International trucks), 
said indications were that his heavy 
trucks would move better now that 
peace has come to the coal indus- 
try. Several prospects were await- 
ing settlement of the wage issue, 
he added. 


Merchants operating large credit 
businesses agreed that buyers were 
more prone to buy on terms.—(T. 
D. Eaton.) 





e «& * 


Cincinnati 

New-car sales in Hamilton County 
(Cincinnati) tapered off slightly 
during November after a _ strong 
comeback the previous month. The 
November total of 1,834 units rep- 
resented a drop of 107 units from 
October’s showing of 1,941 regis- 
trations. 


Used cars had a sharp decline 
from 3,537 units in October to 
2,864 in November. That figure 
represents the low monthly total 
for 1952 and the smallest volume 
since January, when 3,141 used- 
car certificates of title were re- 
corded. 

Following a big sales spurt in 
October, new-truck volume settled 
down again to 244 units during No- 
vember. The October total of 339 
units was the high for the year. 

New-car registrations by makes 
during November follow: Ford, 422; 
Chevrolet, 353; Plymouth, 109; 
Buick, 222; Oldsmobile, 129; Ponti- 
ac, 118; Mercury, 109; Dodge, 78; 
Nash, 74; Studebaker, 55; DeSoto, 
36; Chrysler, 31; Cadillac, 37; Hud- 
son, 18; Packard, 2; Willys, 11; 
Kaiser, 8; Henry J, 10; Lincoln, 6; 
MG Midget, 2 and Jaguar, 4. 

New-truck registrations (includ- 
ing sedan deliveries, tractors, etc.) 
by makes during November were as 
follows: Ford, 95; Chevrolet, 72; 
International, 26; General Motors, 


19; Dodge, 19; White, 1; Studebaker, 
|3; Willys, 5; Mack, 1; Diamond T, 


Reo, 4; Diveo Twin, 1 and 


| others, 6.—(Emory Bacon.) 


sports car, the Caribbean, as the} Caribbean’s wire-spoke wheels and 


| first of several special luxury mod- cutout rear fender. The spare wheel 


els which will be introduced in| is mounted at the rear of the trunk 

1953. in continental fashion. The bonnet 
The Caribbean, due in dealer|has an airscoop which is functional 

showrooms shortly after the turn| as well as decorative. 

of the year, has an advertised de-| The five-passenger car has a 180- 

livered price of $5,200 (see picture | horsepower engine and 122-inch 

on page one). Packard’s standard | wheelbase. Ultramatic transmission, 

convertible sells for $3,476. |power steering and power brakes 
James J. Nance, president, said| are optional at extra cost. 

the projected luxury models, in-| Special exterior colors for the Ca- 


|cluding a limousine, would aid in| ribbean are Gulf green, Polaris blue, 


the company’s campaign to boost|matador maroon and Sahara sand. 
car sales by 80 percent over 1952. | Interiors are in two-color combina- 

Bearing a family resemblance to| tions to harmonize with the exter- 
current Packard cars, the Carib-| ior—green, blue or maroon, and an- 
bean was developed from the hand- | tique white leather or antique white 


built Pan American, which had 


|and black leather. 


Merchandising 


Memos to Dealers 


By Bob Finlay 





D. MURRAY (DeSoto-Plym- 

* outh), of Colby Kans., says he 
wanted to do something a little 
different from the usual coffee- 
and-donuts stunt when he intro- 
duced the new Plymouth on its sil- 
ver anniversary. It also was Mur- 
ray’s 20th year in the car busi- 
ness and 15th year as a DeSoto 
dealer. 

So he had cards made up telling 
of the anniversary. The cards had 
a slot in the cornor in which was 
slipped a brand new quarter. 

A note on the car said: 

“It has paid you to see and in- 
spect the new 1953 Plymouth. It 
will pay you more in savings of 

operating costs, etc., to own a 
new Plymouth.” 

Murray said the idea drew the 
biggest crowd in the history of the 
dealership, including one old fellow 
who stood around for a while and 
finally blurted out: 

“Where’s my quarter?” 

This may be an old one, but I 
was intrigued by a line printed on 
the bottom of Murray’s stationery: 

“Women’s Tears Were the First 
Successful Fluid Drive.” 


* * * 


Used-Car Pitch 


C. ANDERSON (Buick-Chevro- 

¢ let-Pontiac), Lake Orion, 

Mich, got up an interesting folder 

to announce his new used-car “su- 
per market.” 


The used cars are displayed in 
a well-lighted, pleasant show- 
room “with the price tag visible 
to all.” 


Among the points made in the| 


folder: 


“The customers’ cars we buy are 
actually the foundation of our busi- 
ness. This buying and selling move- 
ment of customers’ cars is the only 
way that Pontiac, Chevrolet and 
Buick factories can keep open and 
employ many of our friends and 
neighbors. 


“Over the years we have sold 
4,882 used cars and have made 


an average gross profit in 1951 of 
47 cents per car... 
“We strive every day for greater 
owner satisfaction and goodwill.” 
* * * 


Car Buyers and Sheep 


AN effort to stimulate buying 
in a slack period, Shore Bros., 
Philadelphia, used this headline: 

“IMPORTANT (to the public) 

. Most People Are Like Sheep* 
“*No offense meant .. .’ 

Copy said: 

“They eat in restaurants the 
same day and hour everyone else 
does and consequently wait for 
tables and enjoy poor service. 


“They buy used cars in the spring 
when prices are high and selections 
poor. 

“Some people, however, do think 
for themselves. They buy their late 
model cars in November when 
prices are at rock-bottom—They 
save several hundreds of dollars, 
in addition to enjoying the use of 
a good car several months longer. 

“Be smart-—come in today, select 
your car from 200 of the finest in 
the city at any of our three loca- 


tions.” 
* 


The Why of Confidence 


TEPHENS BUICK, New Orleans, 
made some excellent points in 

an ad headed: “CONFIDENCE.” 

The subhead said: “That is what 
you, the people of New Orleans, 
have placed in us at Stephens 
| Buick Co., having bought nearly 
9,000 used cars from us.” 

The ad asserted: 

1. Used cars must be inspected 
and driven before being bought, 
and finance charges and guaran- 
tees must be checked—Selling 
price alone is not enough. 

2. A written guarantee with every 
car, plus our long business record 
as guarantee. 

3. Each and every car is put in 
our own Buick shop and complete- 
ly reconditioned before being put 
up for sale. 
| 4, All of our prices include tax 
|There are no extras to pay. Item 
ized bill of sale for your protection 


| 
| 


| 
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U.S. Spending Continues 
— To Spiral at Fast Pace 


By William Ullman 


Washington Correspondent 


A 


the Government was spending 


did last year; and figures for the first five months of fiscal | 


1953, just released, show that* 
the trend is still up. | 

A few of the agencies have ap-| 
parently curtailed their activities 
to some extent—in a few cases as 
a result of cuts in appropriations 
by Congress—but the great major-| 
ity have managed to draw more} 
heavily on the tax fund than they | 
did last year. 

The overall picture shows that the 
Government has spent $29.3 billion | 
since July 1. This is 14.5 percent} 
more than the $25.6 billion spent | 
over the same period last year, and | 
results in a deficit of $8.1 billion 
for the fiscal year to date, although 


this will be re-| 
duced later. 
While the | 


greater part of | 
the increase 
does, of course, 
go to the Army, 
Navy and Air 
Force, the in- 
creases are not 
limited to agen- 
cies directly 
— connected with 
William Ullman defense, and 
some of the decreases are in de- 
fense-related activities. 
Surprisingly enough, we find a 
24.8 percent decrease in defense 
production; a 12.7 percent decrease | 
in economic and technical assist- | 
ance to foreign nations; a 5.6 per- 
cent drop in spending by the office 
of the secretary of defense; a 16.3 
reduction for civil functions of the 
Army, and an 18.4 percent cut in 
expenditures for maritime activities. 


On the other hand, there have} 
been sizable increases for such | 
agencies as the Farmer’s Home Ad- | 
ministration, Forest Service, Office 
of Education and Social Security 
Administration. 

* x” * 


Weeks Outlines Views 
Gee ae WEEKS, the other day, 
gave a preview of the policies | 
that he will favor when he becomes | 
secretary of commerce. 
In an interview with Howard} 
Norton, of the Baltimore Sun,| 
Weeks said he believed that: | 


1. The excess profits tax should | 
be allowed to die June 30. 


2. Foreign aid should be reduced | 
and the investment of private 
capital abroad encouraged. 

3. The Government should get 
out of business wherever possible. 

4. Materials controls should be | 
continued only as long as they are} 
needed to support the defense pro-| 
gram. 

5. Reciprocal trade agreements | 
and tariff reductions must not be 
carried to the point where domestic | 
industry is hurt. 

Weeks also voiced a conviction 
that there need be no business 
slump when defense work slacks | 
off. | 

Pointing to the rapid population | 
increase and the backlog of demand | 
left unfilled because of concentra- | 
tion on defense work, Weeks said 
that “business can carry on at its| 
present high level of activity” if | 
problems arising after the comple- | 
tion of the defense buildup are | 
handled “tntellignntiy.” 


* 





| 
| 
| 
| 


Meany Pledges Cooperation | 
EORGE MEANY, new president | 

of the AFL, last week pledged | 
cooperation to President-Elect Ei- | 
senhower and said he did not ex-| 
pect a crackdown on labor in the | 
forthcoming Republican Adminis- | 
tration. 
Addressing a National Press Club | 
luncheon, Meany said the AFL will | 
“do everything possible to help the 
general handle his prime job of 
keeping the nation safe from out- 
side attack.” | 
He said that he thought Eisen- 
hower would be fair to organized 
labor, as in the election campaign 





SURVEY of Treasury Department statements at the 
close of the first quarter of this fiscal year revealed that | 


at a much faster rate than it! 


| 


the general said he would be to 


all segments of the population. 

On the subject of a possible 
| merger of the AFL and CIO, Meany | 
|said “the odds are not in favor of 
unity, but they are not so much 
against it—I'’d say about 8 to 5.” 


He revealed that he had already 


| discussed the issue with Walter P. 


Reuther, president of the CIO. 


Who'll Take Sent Post? 


RIENDS of Senator Charles W. 
Tobey, New Hampshire Repub- 


7 Ball joints located 


line move inner pivots outward, creating extra 
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preside over the Senate when the 
U. S. vice-president is not present. 

Bridges, who outranks all other 
Republicans in seniority, was ex- 
pected originally to move from 
minority floor leader to president 
pro tem at the new session be- 
cause of his heavy duties as chair- 
man of the Appropriations Com- 
mittee. 

There is growing pressure, how- 
;ever, to have Bridges remain as 
| floor leader to avoid a contest for 
that job between Senators Robert 
A. Taft, of Ohio, and William F. 
| Knowland, of California. 

* * * 


Truman Library Planned 


APERS which chronicle much of 
President Truman’s nearly 

‘ | eight years in the White House are 

When in Doubt, Ask 'Tech'— to be scene temporarily in a secret 
Johnny Farris (center), Farris Motor Co. (DeSoto-Plymouth), Jefferson City, Tenn.,| Place in the Jackson County Court- 
meets ‘‘Tech,"’ symbol of the Master Technicians Service Conference, during Farris’ | house in Kansas City, it has been 
recent six-week participation in Chrysler Corp.'s 34th Retail Dealers’ Sons Conference | announced here. Eventually, it is in- 
at Plymouth in Detroit. At right is H. B. Heberling, assistant general sales manager of | tended to place them in a projected 


Plymouth. “When we run into a tough problem back home, someone always says, | library and educational center on 
‘ask Tech’, he knows,” Farris declared. |the Truman farm near Grandview, 


a — — | Mo. 


lican, say he will be in the running, up that honorary post to remain as | 
for president pro tem of the Senate | floor leader. MOTIVE NEWS contain the WANT AD 
if his colleague, Senator Styles} The only function connected with | section. others are profiting from AUTO- 
Bridges, of New Hampshire, passes|the president pro tem post is to' MoTIVE NEWS W ANT ADS! Are you? 


Ball Joint 
SUSPENSION 


7 GIVES MORE SPACE FOR WIDER ENGINES 


The back pages of every issue of AUTO- 





on the king-pin 
2 REDUCES LUBRICATION SERVICE 75 PER CENT 


inches under the hood for wider engine design. 





2 Lubrication points are reduced from 12 to 
4 by eliminating upper and lower standard 
threaded bearings, knuckle support, 
king-pin and its bushings. 


Thompson o Products, Inc. 


DETROIT DIVISION 


7881 CONANT 


O GLANCE at the illustrations and you 
see how valuable inches are saved 
under the hood! Quick comparison points 
out the number of lubrication services elimi- 
nated. But these are only small points in 
the over-all story. 


Thompson’s Ball Joint Suspension also 
eliminates front suspension bind. It improves 
steering; makes handling easier; and prolongs 
service life. Through weight savings, parts 
reduction and compact design, Ball Joint 
Suspension speeds assembly. And in servicing, 
the equivalent of a complete rebushing job 
can be done in half an hour because removal 
of front wheels and bushings, bleeding the 
braking system and normal realignment 
are unnecessary. 


Let Thompson’s “ENGINEERED STEERING” 
experts help you solve your steering prob- 
lems. Inquiries from all automotive makers 
are welcome at Thompson’s Detroit Division. 
Call us at WA 1-5010. 


Center Bearing 
Hanger for 
trucks —another 
.Thompson 
development. 





AVENUE ¢ DETROIT, MICHIGAN 
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D | B ® operations, and it is likely that Ly 4 fr {|} LW money in the long run. He buy 
€a er usiness ounse ATAM will present its findings to > way a largely because he has to kee} 
; i ‘ . ; NADA at the 1953 convention with / his car running. 

Service Study Indicates Need to Review a request a. dealer associa- — a . Ps Here is a wonderful opportunit - 

. . tion petition O or a general in- aD — |to do a bang-up merchandising j 

4 } k s : \ \ Jc 

Cost of Shop Operations | crease on no charges. oo \ et a on the sale of service and parts b 
By J. B. Van Tassel service department. Another large amas deter’ tome ania Lat a, C4 aoe car geo na of 7 Sav - 
Dealer Business Counsel ‘lassificati s > " , nse. | \ , ings ey can acnieve in uyin 
classification was the fixed expense, complete statement on shop opera- maintenance service, and convinc 


A RECENT survey made by the | such as rent, heat, light, power, 

writer on $1,500,000 in customer | water, administrative (including 
labor volume reveals that the total | pro-rata share of owner's salary 
expenses (including wages paid | insurance and taxes) : , 
mechanics and others and overhead | ‘ : 
expenses) amounted to 123.6 per- 


ing them of the value of your sho 


tions and reviewing his figures | 
c in the upkeep of their cars. 


with OPS. 
There are only three methods 
| to correct a loss condition in your 


In many cases, dealers do not]! service department: A decrease | 


‘ .< | take these fixed expenses into con-| jn fixed expense, an increase in | ‘ 
inion, es sales | sideration in figuring the cost of| list price, and additional service | | (Any questions you may have 
On this basis verbena They would have a much| yolume at a profit. ; on dealer business management 
dealers spent | better chance of obtaining an in-| jt is almost impossible to reduce vas 7 aa aah mien 
wa ae a ' nit rae” a § SS | 6 ——e , ; : an ssel, care UTO! yE 
$1.24 for every | crease in their ceiling prices if fixed expenses such as rent, taxes | Wonder what they'll bring back | erly , eo 


dollar of custom-|they approached OPS on a cost | and salaries. However, a reduction | next—running boards or hand} 





And don’t overlook the bigges 
benefit of them all in maintenanc 
tS | service—safety. 














er service sold,| >4Sis, including their fixed ex-| i) ¢ixeq and other expenses should | cranks?” i ; 

The largest single | Penses, rather than just the direct |), 4 definite part of your program. ; | Littrell Co. Aged 30 

item of cost was |°xPenses and wages. ; « driver is said to spend $287 a year MEDFORD, Ore.—Littrell Parts 

mechanics’ wages, ee | Vast Service Potential to keep his car rolling. Here is bet- Co., southern Oregon automotive 

which accounted | y C Stud oe a ere ter than a $15 billion service and | jobbing firm headed by E. A. Litt- 

for more than| /ower-Cost Study HERE are 53 million motor ve-| parts potential. |rell, has observed its 30th anni- 

half of the total THINK the Automotive Trade hicles in this country, and the We all know that the average | versary. It has outlets in both Med- 
motorist does not buy service | ford and Grants Pass, Ore. 








J. B. Van Tassel expense of the Assn. Managers is now making | average American Automobile Assn. 


New Passenger Car Registrations, Nine Months Total, 1952-1951 
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Car registrations by stetes are 2 

released here weekly, as com- } 

plied by &, L. Poth represente- ib 

tives In state capitals. ; 
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‘Battery Saver,’ 
Antifreeze Ads 


| Targets of FTC 


WASHINGTON. The Federal 


Used-Car Dealer Notes... 


Philadelphia Offering 


Reward on Vandals 


PHILADELPHIA.—The executive 
board of the Philadelphia Used Car 
Dealers Assn. has authorized the 
appropriation of $100 reward money 
for the policeman or any other 
person whose work leads directly 
to the arrest and conviction of per- 
sons committing burglaries on the 
lots of PUCDA members. 


templating a bill that will require 
a new form of car ownership cards. 
On them would be recorded all 
liens, loans or unpaid payments on 
the vehicle. Under Macaulay’s plan, | 
which he says is backed by promi- | 
nent car dealers of the province, | 
this record would be canceled once | 
the loan is paid off. 


Trade Commission moved last week 
against two manufacturers of auto- 
| motive specialties, ordering them to 
| halt advertising which the commis- 
| sion called false and misleading. 
Both orders are subject to appeal. 
|} Elvin P. Courant, trading as 
|Courant Distributing Co., Kansas 
| City, was ordered to stop claiming 
|that a purported conditioner known 
| as “Sav-A-Battery” would end re- 
charging and lengthen the life of 


Following a complaint by Stan- | The scheme would offer protec- | automotive storage batteries. 
ley W. Hoffman, executive secre- |tion to used-car dealers and buyers | Among claims the FTC ordered 


tary of PUCDA, Police Commis- of used cars. |Courant to halt were that the use 
sioner Thomas 3. Gibbons ordered aos | Stuart Display Depicts Motoring Days of Past— |of Sav-A-Battery would double the 
Days of old are recalled in this window display of Charlie Stuart, Inc. (Studebaker), 


all policemen to be on the watch | Florida U.C. r efficiency of new batteries, estore 
for the culprits responsible for a R Il U 3 Dealers Choose | Indianapolis. The dealer has set up the transportation modes of the past in connec- aod gv coggamaa and eliminate 
wave of vandalism upon automo- owell as Association Head | tion with Studebaker's centennial observance. Note the high-wheeled bicycle. a _ poe 
‘ ‘ MIAMI.—Stacy Rowell.-of Miami. | — . ‘ C. G. Whitlock Chemical Co., 
biles in dealer lots. y ‘ iami, Spri : 
; : has been elected chairman of the | — : pringfield, Ill, was ordered to 
To help build prestige for used-| orida Used Car Dealers Assn. H | Turner, of Miami, secretary-treas-|G. Robinson, E. R. Parrish, W. B.|stop claiming that its “Frigid-O- 
car dealers, PUCDA has purchased | .icceeds. L. P. Evans. also | urer. Patterson and J. C. Carter jr.;|BG,” or any other product of simi- 
100 outdoor signs which will be Miami , ' ’ 0 Directors elected were: Tampa| Pensacola area, Henry Turnipseed/lar composition, is a permanent 
used to distinguish member estab- = area, J. E. Mims, W. K. Roberts, | and Logan Williamson; Miami area, | antifreeze that will not rust and 
lishments. Ww. &, _Roberts, of Tampa, was | Stephen Hawkes and Julian Parkes; | James Rich, Rowell, Mike Trabulsy,| corrode the cooling system, and 
The signs will be leased to mem- named vice-chairman, and Ray E.| Jacksonville area, E. M. Shannon,| Turner, and Al Neef. will not expand or overflow. 
bers at $5 each. Upon resignation a a eae ee ee ea Se ae TS tae 
or expulsion, the signs again be- 
come the property of the associa- 
tion. The signs are 18 by 23 inches 
and bear the emblem of the asso- 
ciation. 
The annual banquet of the asso- 
ciation, heralding the installation of 
officers, will take place at the Latin 
Casino on Jan. 25. Herbert Batter- 
man, Larry Ross and Marty Nemer 
are in charge of preparations. 
Philadelphia’s used-car dealers 
have joined together to fight a 
proposed City real estate use tax 
on open lots, contending it is dis- 
criminatory. The tax rate would 
be 5 cents per square foot per 
year. 
PUCDA took first place in the 
United Fund campaign when it 
reached 116 percent of its quota. 
Cy Gorson, of Equitable Motors, 
was the leader of the used-car 
group in the drive. 
. * * 


Steffen Motor Sales Starts 


Auction at Muncie, Ind. 
DECATUR, Ind. — Steffen Motor 
Sales has started an auto auction 
at Muncie, it is announced by Har- 
old R. Steffen, owner of the firm. 
The auction is being held on 
US-35-3-67. 
* * * 
Capitol Auction Change 
AUSTIN, Tex.—Capitol City Auto 
Auction has begun holding sales on 
Thursday instead of Tuesday, it is 
announced by Mart Bigby, auction 
partner. Bigby said the auction day 
was changed at the request of both 
bidders and sellers. 
* * * 
It?s Mayor Mavity Now 
LAFAYETTE, Ga. — James F. 
Mavity, used-car dealer, will be the 
new mayor of LaFayette. He de- 
feated two opponents in the recent 
Democratic primary election. 
eS ” * 


| 


Ontario Legislator May Seek 


Debt Listing on Registration 

TORONTO.—Legislation to pro- 
vide more protection for car own- 
ers is a distinct possibility in On- 
tario if a young Toronto legislator 
earries through with his present 
intentions. 

Robert Macaulay says he is con- 


Cars in Spotlight | 
Magazine to Devote Issue 


To Ante ladiasiry You can help make it so 


NEW YORK.—The American 
Weekly will devote the major part 
of its Feb. 22 issue to the auto in- 
dustry, according to Ernest V. 
Heyn, editor. 

The Sunday newspaper supple- 
ment plans to feature most 1953 
models of American manufacturers, 
many of them in color. The front 
cover also will be tied in with the 
auto theme. Among the subjects to 
be covered are safe driving and 
better roads. 

According to Heyn, the issue will 
be of interest also to producers of 
tires, batteries and accessories as 
well as insurance companies. 





by identifying yourself with 


Leas eae 


x a ee Oe es eS 


: | 
Dealer Doings | 


manager for Wedekind Motors, 


Schenectady. 
* 


Jesse Friedman is now vice-presi- 
dent and owner of the Oceanside 
Auto Supply Co., Inc. (DeSoto- 
Plymouth), 410 Long Beach Rd., 
Oceanside, N. Y. He has been in} 
the automobile business for 22} 
years. 


* 


New Hudson Dealer 
Auto Sales & Service, Inc., is 
the new Hudson dealership at 102 
South Zane Highway, Martin’s 
Ferry, O. Owner is James D. 
White; partners are Glenn Straub 
and 8. E. Schater. 


& * 


* 


* + 


Swanson Buys Karlic | 
“Byrd” Swanson, former part- 
ner-manager, Rox Auto Mart, 428 | 
Broadway, McKee’s Rocks, Pa., |Cavanaugh Brothers Launch | 


has purchased Karlic’s Sales & | ‘ 
Servies at 656 Broadway, made |". H. Hudson Dealership 
renovations, and named it Swan- Cavanaugh Bros. Motors, 62 Low- 
son’s Motor Co. (Hudson). | ell St., Manchester, N. H., headed 
a by J. Harrison Cavanaugh and} 

OP |Harold Cavanaugh, has been an-| 

Cooper Opens Building /nounced as a new Hudson dealer. | 
In Monticello, Fla. | The establishment also carries Brit- | 

A new building was added to|ish Austin cars. 

Monticello (Fla.) business district} The opening of the showroom and 
when A. E. Cooper formally opened | service and parts departments was | 
his new Chevrolet home. |marked by a two-day “open house” | 


| : " | 
More than 45,000 square feet of | program. A radio was awarded as a 
space is available. A large parking | 8tand prize, besides numerous door 
area is provided at the side of the | Prizes. 


building. 


* 


* 


+ 
|Wangelin Picks Executives 


Lester Sales Chief |For Illinois Dealership 


William C. Lester has been named| Herman G. Wangelin, Inc. (Chrys- | 
sales manager of Schuyler Auto| ler-Plymouth), Belleville, Ill. has | 
Corp., 430 Central Ave., Albany,| announced the appointment of Ed- | 
N. Y., it is announced by Charles| gar R. Hill as vice-president and 
A. Oliver, president. For the last| Edwin A. Schmidt as secretary. 
five years Lester has been sales Hill joined the firm in 1949 after | 


em CT eS 


designed for your 


Customers’ Specific Needs! 


. = 


* * * 








e HERMAN WHOLESALE Refrigerated 
Delivery Body For Store Delivery 


Complete with all equipment necessary to maintain a continuous 40° product temper- 
ature 24 hours per day. Especially designed for store delivery of dairy products 
«+. meats and other perishable foods. Available as a package—No engineering 
to do with customer. WRITE, WIRE, OR PHONE COLLECT— FRanklin 5300. 


HERMAN BODY COMPANY sr. Louis 10, mo. 


Put the Skids 
under Overtime Costs! 


Gain more production time in your 
factory by utilizing American Airlines 
Airfreight! We'll show you how it 
actually saves money as well as time. 





For further information, wire us collect- 
American Airlines, Cargo Sales Division, 
100 Park Ave., New York 17, N. Y. 





BINDER for 
Automotive News 


ANSWERING many requests from our 
readers for a semi-permanent binder to 
retain this publication for ready--reference. 
Only recently have we been able to secure 
a quality binder which will stand the gaff 
and which we can recommend. This binder 
is covered with black Levant leather cloth, 
stiff sides, holds 26 issues of Auto:otive 
News in removable metal blades. Price $7.50 | | 


} 
| 


postpaid to our subscribers. 
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North Carolina Honors 


1952 _ 





100 Safety-Minded Dealers at Luncheon— 


Tribute was paid recently to more than 100 North Carolina dealers who contributed cars for driver-training courses during 
1952. The dealers were presented with highway safety awards at a luncheon sponsored by the North Carolina Automobile Decl- 
ers Assn. Dr. Charles F. Carroll, State superintendent of public instruction, conferred the awards and commended the dealers 


for their “contributions toward the reduction of traffic accidents.” 


Attending the luncheon were Gov.-Elect William B. Ulmstead 


and other State officials, as well as manufacturers’ representatives. T. A. Williams, chairman of NCADA's highway safety com- 


mittee, presided. 


several years’ experience in the 


|auto business and related fields. 
| Schmidt, who started with the or- | 
| ganization in 1951, succeeds Hugh 
| V. Bowers, who has retired. 


* * 


Pa. Deals Incorporate 

Earl Williams, R. D. No. 1, Pitts- 
burgh, and McKeesport’ Blvd., 
Homestead, Pa., has become Earl 
Williams, Inc. 

Farmer’s Truck & Implement Co. 
(Hudson) at Buckhannon, W. Va., 
has become incorporated. 

a * om 


Erie Dealer Draws Crowd 


With Staging of Bird Show 


Daily’s Chevrolet, 1925 State St., 
Erie, Pa., attracted residents from 
all parts of the Erie area when it 
staged a bird show on its show- 
room floor. 

The show was held on a Satur- 
day and Sunday, and was promot- 
ed as the “largest display of 
caged birds ever presented in 
Erie.” An admission fee of 30 
cents was charged with children 
under 12 admitted free. 


* * * 


Kellogg Expands Service 
Kellogg Motor Sales Corp., Niag- 


* 


|ara Falls, N. Y., has opened a new | 
service building at Spruce and | 
|Main Sts. 


The structure has 10 
service stalls, bringing the total of 
service stalls available at Kellogg 
to 51. 


* * * 


Robertson Named 


F. M. Robertson has been named 
new-car sales manager of Stadler 
Motors, Inc. (Chrysler), Grand Rap- 
ids, Mich. Robertson has had six 
years of sales promotional work in 
the automotive field. 

a * + 


Car Stolen from Niblock 


Don Niblock sr., president of 
Niblock Nash Sales, Inec., Elk- 
hart, Ind., has reported the theft 
of a 1949 Nash from the firm’s 


used-car lot. 


* * * 


Storck Heads Sales 
Robert Storck has been named 


sales manager for Thuma Sales & | 


Service (DeSoto- Plymouth), Tipp 
City, O. The concern plans to erect 
a new salesroom at Second and 
Walnut Sts. 


* 


* * 


Cooper Hudson 


Cooper Hudson, 2810 E. Main St., | 


Columbus, O., has been appointed 
a Hudson dealership. George Coop- 


er, head of George Cooper & Son, | 


will direct the operation. An $80,000 


addition will be built, Cooper said. | 


* * * 


| Owens Elected Member 


Of Ohio Legislature 


T. K. Owens, Jackson (O.) 


| dealer, has been elected a mem- 


ber of the Ohio House of Repre- 


sentatives. 


* * * 


| Green Bay Dealer Stone 
| Passes Out Birthday Cake 


Stone Motor Co. (Chrysler-Plym- 


|outh), Green Bay, Wis., celebrated | 
|its 25th anniversary recently with 
an open house at which each visit- | 
or was presented with a birthday | 


cake. 

Elmer Stone, owner, became a 
distributor in 1927 for the Green 
Bay area. Since that time, the firm 


has grown to include the northern 
| Wisconsin and upper Michigan 
areas. A separate company, Boulder 
Parts Corp., was set up to handle 
Tavs for the complete line of 
|Chrysler Corp. products. 

| * * * 


| Vandals Smash Window, 


| 


| Damage Car at Enyart’s 


A piece of brick was thrown 
through a display window at Eny- 
| art-Battjes Chevrolet, Inc., 1000 
| W. Beardsley, Elkhart, Ind., and 
| struck the body of a new car. 
| Damage to the car was estimated 
| at $25 and the window loss was 
placed at $150. 
A witness said two men in a 
car parked near the window, then 
| One got out and threw the brick. 
| No reasons for the vandalism 
were known. 
* 


* 


24-Hour Celebration? 
Dutch’s Garage, Inc. (GMC), Elk- 


* 


| hart, Ind., has celebrated the 20th | 
|anniversary of its 24-hour continu- | 
|ous service. Since the firm’s incep- | 
jtion in 1932, its wrecker and re- | 


pair service has been closed only 
;once each year—an hour each 
| Thanksgiving. 


* * 


Flaherty Named Manager 
H. T. Flaherty has been named 


* 


| vice-president and general manager | 
| of Willys-Overland of South Bend, | 


| Inc., and Kaiser-Frazer Motors, 
|Ine., South Bend. 


* * 


Beloit Adds Cover Dept. 


Beloit Motor Co., of Beloit, Kans., 
has opened a department handling 
tailored, custom-made seat covers. 
| Virgil Orchard, with 15 years ex- 
perience, is in charge. 
| * + * 


| 


Utica Deal Gets Austin 
Utica Motor Sales, 345 Columbia 
St., Utica, N. Y., has been appoint- 
ed Utica dealer and area distribu- 
|tor for Austin. Ralph Gillotti and 
Anthony Zaino will be in charge. 
* * * 


Kollman Sells Dealership 


The mayor of Hondo, Tex., Bob 
|Kollman, has sold his Chevrolet 


dealership to A. T. Sims, Texaco | 


dealer at Devine. Kollman had held 
the Chevrolet franchise in Hondo 
for more than 20 years. 

* * * 


| Aberdeen (S. D.) Dealers 


Name Voight President 
The Aberdeen (S. D.) 


| Cloud, secretary. 


Rich Hodgeson and Bill Edwards | 


are the new directors. 
7 * * 


Atlanta Assn. Admits 2 


John Davis, of John Davis Buick, | 
East Point, Ga., and Ben Brady, | 
|new manager of Southern Chevro- | 
let, Decatur, Ga., are new members | 
| of the Atlanta Automobile Dealers | 
Assn. | 
* 


* * 


| Parker-Lawler Replaces 


Lawler-Herring in Va. 


Frank G. Parker and M. F. Law- | 
ler have bought the Dodge-Plym- 
outh dealership formerly known as 
| Lawler-Herring Motors, Richmond, 





| Va. Name of the new dealership is 
| Parker-Lawler, Inc. 

W. B. Lawler and V. G. Herring, 
who, with M. F. Lawler, formed the 
|original firm, are no longer con- 
nected with the dealership. Her- 
| ring, however, will continue to op- 
|erate the Goldsboro (Va.) Dodge- 
Plymouth dealership formerly a 
part of the Lawler-Herring organi- 
| zation. 

Parker is president of the new 
corporation, with M. F. Lawler as 


secretary-treasurer. 
* * * 


Packard Adds Inland 


Inland Equipment Co., of Ellens- 
| burg., Wash., operated by L. N. Sin- 
| clair, has been appointed a Pack- 


lard dealer. 


* * * 


| Owl Motor Honored in Minn. 
|For Driver-Training Aid 

Owl Motor Co. (Ford), Winona, 
Minn., has been honored by the 
Automobile Club of Winona for 
contributing to highway safety 
through loan of dual-control cars 
for driver training. 

A certificate paying tribute to 
jthe firm was presented to F. G. 
| Jackson, vice-president and man- 


| ager. 


* * * 


| Buffalo Firm Burglarized ; 
|Chest Cash Among Loot 


Burglars smashed a safe at 
| Root for Nash, Inc., 1253 Main 
| St. Buffalo, and got about $350 
| in cash, but abandoned five pinch- 
| bars, six chisels and a sledge 
| hammer at the scene. 
Included in the loot were funds 
collected for the Community 
| Chest and also some pay en- 


velopes. 


* * 


Crivelli Expands 
Crivelli Bros. (Nash), 1381-89 Is- 
land Ave., McKees Rocks, Pa., is 
| building an 80-by-100-foot building 
{in the 1100 block of Chartiers Ave. 
J. P. Crivelli is owner of the firm. 
cs * * 


44-Year-Old N. Y. State Firm 


Purchased by Knobloch 


Whiting - Buick, Ine. of Ro- 
chester, N. Y., has been sold to 
Edward G. Knobloch. Knobloch 
formerly was vice-president and 

(Continued from Page 17, Col. 1) 


POSITIVE REAR DOOR 


SAFETY LOCKS 


Automo- | 
bile Dealers Assn. has elected Lloyd 
| Voight as president. Calvin Golz | 
was named vice-president and Clay | 


REMOVE 
HMANOLE 
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100% EFFECTIVE—Cannot Fail 
The perfect door lock for all Plym- 
outh, Dodge, DeSoto and Chrysiet 
cars— All General Motors cars and 
Ford and Mercury. 

Quickly Installed or Removed. Re- 
places Inside Door Handle. Reat 
Doors are Always Locked From In- 
side, but can be opened from out- 
side as usual. No Mechanical 
Changes To Make. Handle can be 
replaced if desired. No Delicate 
Parts to Break and Cause Failure. 
Mounted on Attractive Display Card. 

IMMEDIATE DELIVERY 

If your jobber cannot furnish ord:t 
direct. Write for free catalez 
of over 200 HOU! service item:. 
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general manager of Monarch Buick! tertainment committee. 


Co., Inc., in New York City. 

The Rochester dealership. will 
continue under the same name and 
will remain at its present location 
at 30 N. Union St., where it has 
been for 44 years. 

* * 


Atlanta Dealers Overshoot 


Chest Mark by 25 Percent 


Hal Smith, of John Smith Co., 
one of the directors of the Com- 
munity Chest drive in Atlanta, 
reports that auto dealers topped 
their contributions of a year ago 
by 25 percent. 

* 


| 


Brown Elected President 
Of Pa. Auto Craft Assn. 


Robert Brown, parts manager of | 
City Chevrolet, Wilkes-Barre, Pa., 
has been elected president of the 
Wyoming Valley Auto Craft Assn. | 

Sterling Shaffer was elected vice- 
president; Martin Frey, treasurer; 
Clarence Robinson, financial secre- 
tary, and Charles Murray, secre- 
tary. Erdman Ittig, Harry Camp- 
bell, Carl Schreiner and Joseph 
Kroll were named directors. 

7 a. * 


‘Million-Dollar’ Salesman 
Feted by Krohne, Clients 


Customers and the bosses recent- | 
ly gave a testimonial banquet for | 
William J. Gorman, salesman for | 
the automotive supply house of C. 
A. Krohne & Sons., of Springfield, | 
Mass. Employed by the firm for} 
nine years, Gorman has chalked up | 
$1,000,000 in sales. 

* * 





* 


Shepard Parking Idea Benefits 


Boy Scouts, Football Fans 


Parking for the football games 
at Berkeley, Calif., was difficult | 
to find for University of Cali- 
fornia fans. H. W. Shepard, 
owner of Shepard Cadillac Co., 
saw an opportunity there for the 
Boy Scouts, so he donated the 
space of his service department | 
to the Boy Scouts for rental 
during game days. 

The plan won the praise of the | 
Berkeley Chamber of Commerce, 
and two large parking lots on | 
either side of the dealership also 
were turned over to the Boy | 
Scouts. -— 

* 


Gould Buys Dealership 


Jackson J. Gould, of Hamilton, | 
O., has purchased the Chrysler- | 
Plymouth dealership from Gus} 
Biedenbender. He formerly was lo- 
cated at Westerville. 

* x * 


Clarkson in New Building 


New headquarters have been oc-| 
cupied by Clarkson Motors (Buick), | 
of Redwood City, Calif. John D.| 
Clarkson established the dealership | 
in 1937, and has since been joined 
by his son, Clayton B. Clarkson. 

+ * * 


Cook Appointed Aide 


The appointment of Marion E.| 
Cook as assistant general sales} 
manager has been announced by} 
Frank Lawson, vice - president of 
Walter Anderson’s Hudson dealer- | 
ship in Oakland, Calif. 


Rizer Installed as Chief 


Of S. C. Ford Dealers 


C. M. Rizer, of Walterboro, has | 
been installed as president of the 
South Carolina Ford Dealers Club, 
succeeding Gordon Sherard, of | 
Anderson. Other new officers are 
Frank S. Collins sr., of George- 
town, vice-president; R. L. Dun- 
can jr., of Whitmire, secretary, 
and H. M. Kirkpatrick, of Great 
Falls, treasurer. 

Furman Berry, of Greenville, 
was named chairman of the liai- 
son committee. Members are 
Sherard; James Bilton, of Holly 
Hill; Bernard Plexico, of Barn- 
well; Dewey Blanton, of Chesnee, | 
and Ed Saverance, of Cheraw. 

R. F. Pulliam, of Columbia, will | 
head the program committee, 
which includes Jack Pratt, of 
Summerville; A. J. Bedenbaugh, | 
of Winnsboro; Earl Holley jr., of | 
Aiken; George Ballentine, of | 
Greenwood, and W. C. Plowden | 
jr., of New Zion. 

Frank Ballentine, of Columbia, 
was named chairman of the en- 





|Studebaker dealer, 
|new body and paint shop across 
| from his sales and service building 
| on Van Ness Ave. 


Serving 
with him will be Collins; W. W. 
Lorick jr., of Lexington; Sam 
Young, of Sumter, and Harold L. 
Prince, of Abbeville. 

a oe a” 


Schloss Opens New Shop 


Ansel J. Schloss, San Francisco 
has opened a 


* * * 


| Dealers in 8 N. Y. Counties 
Form Buffalo K-F Assn. 


Kaiser-Frazer automobile deal- 


| ers in eight western New York 


counties have formed the Buffalo 
Kaiser-Frazer Dealers Assn. and 
elected Walter L. Holynski, of 
Franklin Motor Sales, Lacka- 
wanna, as president. 

Other officers include Lloyd 
Thompson, of Thompson Auto 
Sales, Salamanca, vice-president; 
Raymond G. Weick, of Weick & 
Gaudet Motors, Inc, Kenmore, 





| 


| 


| 
| 
| 
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Lincoln U. C. Showroom Opens in Cleveland— 


An all-Lincoln used-car showroom has been opened by Lakewood Motors, Inc., 
Cleveland. The annex covers 1,200 square feet. There is an adjoining lot which has | 
| space for 27 cars of other makes. Bill Baver is president of the dealership; Cal Callo- | 
| mon, general manager, and Howard Hadsell, used-car manager. 


secretary, and Nicholas S. Izzo, 
of Prospect Auto Sales, Buffalo, 


| treasurer. 


The following directors also 
were elected: Henry Cohn, of 
Aubust Ebke, Inc., Buffalo; Dale 


Strimple, of Williamsville, and 
Ronald L. Leach, of Whitesville. 

Wendell H. Hughes, 
district sales manager for Kai- 
ser-Frazer Sales Corp., presided 
at the _ organization luncheon. 


Buffalo 
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Among the mectonin was E. W. 
Berger, general sales manager of 
| the corporation. 


® * 


Group Buys W. Va. Deal 
Ralph Cline and associates of 


| Bluefield, W. Va., have bought John- 
| son Motor Co. 
| Princeton, W. Va., 
business as Cline Motors, Inc. The 
| business was formerly owned by 
| J. E. and E. K. Johnson, who oper- 
|ated it for more than 30 years. 


(Dodge-Plymouth), 
and are doing 


* * 


* 
Dodge Cites Fla. Pair 
W. W. MecNew and J. A. Spinks, 


| salesmen for Orlando Motors, Inc., 
Orlando, Fla., 
| by Dodge for outstanding selling of 
cars and trucks. 
;members of the Dodge “400” Club, 
|composed of top salesmen across 
| the nation. 


have been honored 


They are now 


* * * 


Packard-LaBrea Appoints 
Johnny Carson has been ap- 


| pointed general sales manager for 


Packard-LaBrea Motors, of Los 
Angeles. 


* * 


Atkins Named Manager 


Ernie Atkins has been named gen- 


eral manager of Packard of Bev- 
erly Hills, Calif. 


What one appeal sold both? 


AR styles come and go as public tastes 
change. But the one thing that doesn’t 
change is the great American habit of 
shopping for value. Car buyers looked for 
it in 1906—they’re looking for it in 1952. 


Value always has been and always will 
be the appeal that sells them and sells them 
again—especially the value that counts 
most, in the “‘vital zone”’, the moving parts 
of the car. One way for you to be sure of 
value in the ‘‘vital zone” is to remember 
this simple formula when buying compo- 
nent parts for the cars you build. 


a quality+service+public acceptance 
price 

It shows that price is only one factor in 
value, and must be weighed in relation to 
the factors above the line. Timken" bear- 
ings give you far more above the line than 
any other tapered roller bearing. That’s 
because of their higher quality, better 
service and greater public acceptance. And 
in terms of value features, Timken bear- 
ing prices are lower today than ever. 
The Timken Roller Bearing Company, 


Canton 6, Ohio. 





bearings. 


its TIMKEN for VALUE 





IMPRESSIONS BY THE MILLIONS. Here are 
a few of the magazines which will 
help the advertising program of the 
Timken Company make an estimated 
688,000,000 reader impressions this 
year. It’s one big reason for the tre- 
mendous public acceptance of Timken 





HAot wate #1G. 


TAPERED ROLLER BEARINGS 





PINION STANDARD. Timken bearings 
are standard on pinions — toughest 
bearing application in the car — in all 
but two makes of cars. It’s proof of 
the preference for Timken bearings 
where value counts the most — in 
pinions, wheels, differentials, steering 
gears — the “vital zone”’ of the car. 





ONLY TIMKEN BEARINGS 
GIVE YOU 
ALL THESE VALUE FEATURES 


QUALITY 
. Design leadership 
. Steel made in our own mill 
. Precision manufacture 
. Rigid quality control 
. More than 50 years’ experience 


SERVICE 
6. Unequalled engineering service 


. Unequalled research and devel- 
opment facilities for your use 


. Installation service in the field 
. Widest range of sizes 
. Most dependable source of supply 


PUBLIC ACCEPTANCE 
. First choice throughout industry 
. Best-known name in bearings 


. Widespread advertising 





4 
NOT JUST A BALL CD) NOT JUST A ROLLER C— THE TIMKEN TAPERED ROLLER C— BEARING TAKES RADIAL ® AND THRUST —-@)= LOADS OR ANY COMBINATION 3H 
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FIGHTS ENGINE ENEMIES — Alemite 
CD-2 Concentrate, a new automotive chem- 
ical product, has been announced by the 
Alemite division of Stewart-Warner Corp., 
1826 Diversey Pkwy., Chicago 14. The 
company says the chemical's action in an 
engine assures free-acting valve stems, 
hydraulic valve-lifters and piston rings, 


and cleans the engine of destructive for- 
eign matter and by-products of combus- 
tion. 


DIRECTIONAL LAMPS. — Excessive  vi- 
bration and socket corrosion are elimi- 
nated by these new directional signal 
lamps, it is claimed by the maker, Sparton 
Automotive, Jackson, Mich. In the new 
lamps, bulb sockets are mounted 45 de- 
grees away from each lamp’s base rather 
than at the base. The result is that only 
a fraction of road shock and vibration 
transmitted through the base reaches the 
socket and the bulb, S075 the company. 


- 





THEY MATCH—Lincoln Engineering, St. 
lovis 20, announces that its line of 
matched cabinet-type models, providing 
portable lubrication facilities, includes an 
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PITCH ON HITCH—A utility trailer hitch 
is offered by Wood-Williams-Copp Mfg. 
Co., Ypsilanti, Mich. The Paragon hitch 
fits most cars and is equipped with spinner 
bolts which tighten the bumper clamps 





without use of a wrench, says the firm. 


CAR TEST INSTRUMENT — Autosphere 
Corp., Suite 410, 551 Fifth Ave., New 
York 17, has announced the introduction 
of the PerfoMeter, an instrument that 
“measures practically every important fac- 
tor in the operation of cars and trucks." 
The instrument, a combined accelerometer, 
decelerometer and gradient indicator, util- 
izes the action of a pendulum that is 
dampened by baffles in oil, sealed her- 
metically, states the firm. The device re- 
flects the effects of gravity, momentum 
and drag, and full compensation is pro- 
vided for climatic and altitude variations 
by a spring-loaded valve venting the in- 
strument to atmospheric pressure, it is 
said. 


| 


| 

TESTS BATTERY IN 3 MINUTES—Sun | 
Electric, 6323 Avondale, Chicago 31, of-| 
fers this battery tester designed to indi- | 


sAmyaay 105) GRarn 





air-motor-operated, high-pressure chassis 
lubrigun; a manually operated gear lubri- 
cant dispenser; a manually operated dis- 
penser for automatic transmission fluids >. « * 
(not illustrated), and a waste drain oil 
unit. 


cate in three minutes whether the bat- 
tery is good, chargeable or no good. 








BONNET CLEANER—This device cleans, 
fluffs and vitalizes lamb's wool bonnets 
and other type buffing pads, according 
to Franklin-Weber Motors, 6111 N. Clark 
St., Chicago 26. The tool is guided over 
the rotating bonnet and the small, free- 
moving circular disks break up and throw 
out the hardened accumulation, says the 
firm. 





IN NEW PACK — Chrome Gard is now 
being merchandised in a new package, it 
is announced by Liquid Glaze, Lansing. 
Chrome Gard is said-to protect all types 
of chrome trim from road salts, ice and 





snow. Sold with a rust-dissolver solution, 
it can be used for cleaning up and pro- 
tecting weathered chrome. 


1953 JANUARY 1983 
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GRAPH CALENDAR—Designed 
dealer management aid, this graph calen- 


as a 


dar is being marketed by Thornton Co., 


1205 Spring St., N. W., Atlanta 5. On it, 
a dealer can record day-by-day gains or 
parts 
quotas, or monthly comparatives, accord- 


losses against cars, and service 


ing to the company. 





SPOTS THE STOP—A new device which 
makes traffic lights visible to the driver 
even when they are out of the normal 
range of vision is announced by the prod- 
ucts division of Apollo Ad Service, Inc., 
York, Pa. The deluxe Rain-Bo traffic light 
indicator is made of lucite lens molded in 
the shape of a rainbow and mounted on 
a polished stainless steel base. When at- 
tached to the windshield molding of a 
car, the lens catches the light from traf- 
fic signals from any angle and reflects 
the images to the driver, it is said. 


* * * 
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NO-MO-RUST—Said to prevent rusting 
around mouldings, fender welts and other 
parts subjected to salts, sludge and mois- 
ture deposits, No-Mo-Rust is being manu- 
factured by Lewis & Slocum Co., Roches- 
ter, Mich. The product contains silicon and 
other rust inhibitors with high penetrating 
qualities, states the firm. 
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PACH OIL CHANGE-ADD 


LUBRI-LOY 


SORE Go~ess GAS 





ime 

: ; DRESSED UP — Lubri-loy Co., St. Louis 

TIRE CHAINS—A new line of tire | announces that all of the company’s con 
chains, “shaped like the claws of a hawk," | centrated oil will be marketed in sealed 
|is being offered by Columbus McKinnon | containers. According to the company, the 
Chain Corp., Tonawanda, N. Y. The com-| new package is tamper-proof, has greater 
pany says that the Claw chains point| merchandising appeal and is easier to 
downward and inward to grip two ways. | handle. 
The opposite twist of the chain holds from 


left to right to prevent skidding, it is said. | 


* * * 
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HERE'S THE DOPE—A pamphlet de- 
scribing the new Super HPO motor oils 
has been issued by Valvoline Oil Co., 
Freedom, Pa. Applications of the high 
detergent oils for various service classifi- 
cations and reason for their development 
are discussed in the pamphlet. 





ADDITION TO LINE—Kwik-Flex flexible 
automotive hose, featuring tempered-steel 
coil construction, is announced by Durkee- 
Atwood Co., 215 N.E. Seventh St., Minne- 
apolis. The bellows-like design, it is said, 
permits the hose to be bent, stretched or 
compressed to fit the application. No spe- 
cial tools are required for installation, ac- 





cording to the firm. Hose ends are of s « « 
molded rubber and take standard hose 
clamps. 


PISTON-RESIZING MACHINE — Wilken- 
ing Mfg. Co., Philadelphia 42, is market- 
ing Kam-Knurl, a precision machine for 


~ 








expanding piston-cam diameters and pro- 
ducing a notched or knurled surface on 
the thrust faces of the piston skirt. Ac- 
cording to the firm, the machine does this 
by squeezing, rolling and swaging be- 
tween two roller knurls, one on the outside 
of the piston and the other acting as a 
roller anvil on the inside of the piston. The 
surface of the roller anvil is serrated to 


PORTABLE DRYER—This infrared IR-20 
dryer is made by Trippe Mfg., 609 W. 
Lake St., Chicago 6. Uses 20 special 
5,000-hour-life infrared bulbs, Tripp says 
The area it will dry with rapidity is long 
enough and high enough to cover the 
longest fender in one operation, or with 
widest’ rear deck in one operation, the 
company adds. 


| inches to 6 inches in diameter. 





| keep the piston from slipping or sliding * * * 


during the operation. The amount of knurl- 
ing is controlled by air pressure. The 
heavy-duty chuck holds pistons from 2 


* > + 





SPIRAL NOZZLES — Higher 
and nonclogging performance are claimed 
for the new spiral fog nozzles, announced | maskers, which protect one side of the 
by Bete Fog Nozzle, Inc., 85 Pierce St.,| car while the other is being painted, are 


efficiency 


FOR PAINT JOBS—Plasti: 


MASKERS 


Greenfield, Mass. The spiral element/| being offered by Marson Corp., 115 Mill 
shears a continuous film of liquid from | St., Revere, Mass. Also available is an all- 
a solid jet to form a fine fog of uniform | section masker with flaps to permit paint- 
drop size, according to the firm. The| ing door, fender or trunk lid after a body 
company is now manufacturing 47 models | repair job. Called Kwikees, the maskers 
of the spiral nozzles, in flow rates from|can be cleaned of paint with a solvent, 
one to 1,000 g.p.m. the company says. 








F I COULD cover in one single 


column all of the amazing| 
things that can happen in the next | 
25 years in America, and be sure} 
that it would be read by all young | 
men and women who dream of | 
venture ... I expect I'd be satisfied. 
Henry Grady Weaver, in his book | 
“Mainspring,” has listed many of 
the things that have happened. 
Suppose we “take a shot” at what 
can happen in the not far distant | 
future. 

We have built 85 percent of the | 
world’s automobiles. Ford, General | 
Motors, Chrysler and other com-| 
panies are spending hundreds of | 
millions of dollars to make sure | 
that we can continue to build all | 
we need for defense, plus the larg- | 
est production of individual units | 
of transportation that the industry | 
has ever known. 

We virtually control the inter- 
national market for petroleum. 
The American Petroleum Insti- 
tute predicts a 46-percent in- 
crease in the next 15 years in all 
petroleum products. And now the 
scientists at Penn State College, 
employed by the Pennsylvania 
Grade Crude Oil Assn., have de- 
veloped a process whereby they 
get 50 percent more oil from both 
new and depleted oil reservoirs 
by the use of high pressure soda 
water or with liquid carbon di- | 
oxide gas. That is happening. | 

We are still bothered by rain. | 
Prof. Ambrose M. Richardson, an | 
architect on the faculty of the Uni- | 
versity of Illinois, proposes to roof | 
the cities of the future with plastic | 
pillows, filled with helium, and 
joined to make domes that float a} 
mile up at the ends of heavy an- 
choring cables. Perfectly feasible | 

- Materials are ready . . . needed | 
- » » Site experimentally- “inclined | 
philanthropist to pay for a small- | 
scale demonstration on an acre of | 
land—to cover a football field or | 
a baseball park. Air conditioning | 
vents will relase the hot air; rain | 
water will be conserved for drink- | 
ing. Nobody will have to carry | 
an umbrella or shovel snow. Pro- 
fessor, that might happen. 

= * * 





New Ice Tray on Tap 

E LEAD the world in air-con- 

ditioning and home-refrigerat- | 
ing. W. Paul Jones, an Indiana boy, 
who is president of Servel, Inc., 
says the ice tray in a typical re-| 
frigerator is already covered by | 
1,000 patents. Yet it is still inade- 
quate. For years, he says, people | 
have hauled and tugged, put trays 
under warm water, and_  gone| 
through many maneuvers to re-| 
move the cubes. Something is goin’ | 
to happen, or “W. Paul” wouldn’t 
be beating the gun with advance | 
publicity. 

We have almost conquered | 
every last frontier in the world, | 
except perhaps two... the flight | 
to the moon and the depths of | 
the sea. Now, Dr. Claude E. Zo 
Bell, who accompanied the deep- 
sea expedition of the Danish 
naval frigate, Galathea, as an ob- | 
server, describes life at the great - | 
est depths found—approximately 
five miles. 

He says it’s a weird community, 
in perpetual darkness . . . tempera- 
tures at close to freezing ... pres- 
sures 15,000 pounds to the square 
inch .. . about 1,000 times the pres- 
sure to which a land animal is 
subjected. 

The greatest depth at which life | 
was found was 6% miles, at the| 
bottom of the Mindanao "Trench, | 
near the Philippines. Twenty six 
varieties of sea anemones were} 
brought up by the dredges. The fish | 
(if there were any) slipped away. | 
Almost nothing was brought up| 
alive; the pressure, when released, | 
caused death to the thousands of 
bacterial animals. But it was pos- 
sible to save some of them alive by 
putting them in a_ refrigerator 
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| under pressure, equivalent to that | 
|of the sea bottom. That can be of | 
—— to biology. 

* ad 


| Space Station Plans 


| top science writer, tells us 
|where the plans stand for space 
stations in the sky and gives us 
|basic scientific and engineering | 
pee that suggest the project is| 4nd chemistry 
feasible. |of his conceit.” 
| James Forrestal, the late secre- | 
|tary of defense, stated in his 1948 
report that the department was | constituted chemically. 


verse. He says life 
to the earth. But, he adds, 





considering the possibilities of an a 
artificial satellite for the earth. c Si le T 
Dr. Wernher von Braun, the | 4" Olmpte £erms 


engineer who created the German 2 I'll try to explain the 

in terms that are 
| “down our alley.” Of course, you’ ve 
im- | 
| portant, cultivates a tone of voice | | coach, beginning to drool slightly. 
that belies the shallow depth of | 
his mind and gives pontifical de- | 


V-2 rocket, and who is now tech- whole idea 
nical director of the guided mis- 
siles development group of the 
U. S. Ordnance Redstone Arsenal, 
has worked out the details. Give 
him $4 billion and from 10 to 20 


years, and he will build an | arti- | 


met a man who thinks he's 





| cisions with a papal note. 
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proven 
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High in the Rockies Crossing the Continental Divide. 
























ficial moon in the sky which will 
revolve around the earth forever. 

Don’t think I’m kiddin’ or sired about Jack Lavelle, 
to evade the subject if I go “all out” 
| scientific. Dr. Harold C. Urey esti-|and free-for-all raconteur. 
ALDEMAR KAEMPFFERT, | mates that there may be several | 
billion habitable worlds in the uni- | 
is not confined | 
“with | 
the development of astrophysics | 
man has lost some | Pect ever 


Then Dr. Urey goes on with a 
| scientific analysis of how a man is 





Well, Arthur Daley, star of the | 
sporting writers, tells a fine story | 
“the stylish- 
stout” scout of the Football Giants | 
| 
It’s about a gridiron recruiting 
agent who returned from a long 
trip and reported to his boss. 
“Coach, J saw the greatest pros- | 
’ he announced. “I saw a 


big, strong, tough kid who has 
everything. He splinters the line 
like Bronko Nagurski; he whirls | 


like Red Grange in an open field; | 
he throws passes like Sammy 
Baugh and catches ’em like Don 
Hutson; he kicks like Ken Strong; 
he blocks like Father Lumpkin; he 
|tackles like Mel Hein, and has the 
all-around class - Jim Thorpe.” 


“Where is he?” shrieked the 





In 1985, U. 8. 
traffic policemen on an average 
of more than two every day, it 
is said. 


“It’s a very sad story,” sighed the 
| recruiting agent. “The poor fellow 
up and died of self- esteem.” 
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Cost Cutting Bendix-Westinghouse Air Brakes Reduce 
Downtime and Repairs on Rugged Mountain Runs! 


When a braking system proves itself for safe, dependable 
performance and low operating costs day after day over 
one of the toughest trucking routes in the country its got to be 
good! And that’s exactly what Bendix-Westinghouse Air Brakes 
do on hundreds of trucks operating over Colorado’s Berthoud 
Pass which cuts through the rugged Rocky Mountains at altitudes 
exceeding 11,000 feet. Here these mighty brakes are put to a 
grueling test—mile after mile of steep downgrades and sharp, 
tight curves that require almost constant braking application. Yet 
here, actual fleet records testify year after year that Bendix- 
Westinghouse Air Brakes pay off not only with peak perform- 
ance, positive control and utmost reliability, but with actual 
hard cash savings on maintenance, parts replacement costs and 
reduced downtime. That’s why, no matter what type trucks or 
busses you build and whether they're designed for operation 
across town or cross country, you can give your customers the 
most in performance and profits by specifying the brakes 
proven for economy—Bendix-Westinghouse, the world's most 
tried and trusted air brakes! 


ia" WORLD'S MOST TRIED AND TRUSTED 


@ air BRAKES 
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motorists struck 
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Giant Aircraft Presses 


Too Big for Autos? 


oa a ao that the giant new presses being built for 
the Air Force eventually will lead to sweeping changes 


in the design and processing of an automobile are scarcely 


justified at present by the known facts about the new equip- | 


ment and the processing re- 


quirements of the automobile 


industry. 

While it is hazardous to predict 
the trend that automobile process- 
ing may take—new methods and 
processes are turning up virtually 
every day—there are no strong in- 
dications that the auto industry will 
quickly move up behind the air- 
craft industry to take over the big 
presses when the defense emer- 
gency is ended. 

The arguments behind this 
conclusion become clearer if some 
of the facts about the big new 
presses are examined closely. 

Recently, for example, Kearney & 
Trecker, Milwaukee machine tool 
firm, announced the construction 


of a $5 million plant for the pro- | 
tools | 


duction of special machine 
that will be used in the press pro- 
|gram. Some of the machines will 


weigh as much as 250 tons. 
| * * * 


|Costly Tooling Program 

| 'FHIS is the start of a program at 
Kearney & Trecker that will see 
jan ultimate investment of $25 mil- 
lion in special machine tools re- 
quired to build the big presses. 
Completion of the new 173,000- 
square-foot plant is expected in 
midsummer 1953. 

The new Milwaukee plant is be- 
ing built primarily to meet the re- 
quirements of the Air Force’s $400 
million heavy-press program. The 





This is Mr. Shoop 





| Now Look at It This Way— 


Renner Oldsmobile, Wauwatosa, Wis., ‘backs up" every car it sells. Don't believe | 
it? Then have a look at the above picture. The “backed-up” cars stunt was conceived | 
| by Claude Jones, used-car manager. And the signs, which are generally posted on the | 
| windshields, were placed on the rear windows, with the message: ‘Our used cars are | 
backed up with our good name.” 


| 


program has created a need for|the new giant presses will have 
special tools to machine the great/to be built from the ground up. All 
die blocks that will be used in the | of the present forge equipment in 
giant presses. lthe big auto shops—as well as the 


| Some of these die blocks will|,..,,. ‘ 

| weigh more than 10 tons. Some of ame themselves o meee 

the forgings produced will be more | ©°Stly crane equipmen wou 
have to be written off. 


than 20 feet long. 

It is important to note that the | There is little doubt the auto 
largest forging the auto industry industry will quickly adapt to its 
own use any of the new tech- 
| 


is making in volume today is a 

crankshaft weighing several hun- niques that are developed through 

dred pounds. Most of the forg- the use of big presses. This will 

ings to be made of steel on the | apply particularly to light met- 

new giant equipment will weigh | als where, it is generally agreed, 
technical progress has been 


1,000 pounds and upward. | 

Key to the possible future use of | slowed down by inability to form 
the new big press equipment by the | light metal products, 
auto industry is to be found in the} What seems most likely to hap- 
large investment required and the | pen is that the auto industry will | 
comparatively low volume of pro-|“farm out” some of its processing | 
duction that will be turned out. | experimentally to some of the shops | 
The auto industry has consistently | having big press equipment. If the 
declined to invest millions in any | trial orders work out, the industry 





will increase the volume. 








This is what he 


“For over four years Shoop and Schultze Tire 
Service has sponsored Fulton Lewis, Jr., on KBND 
(Bend, Oregon). When we began sponsor- 
ship, we had a single business in Bend. Our busi- 
ness has grown over the four-year period and we 
now have three branches in the adjoin- 
ing area. The popularity of and results from 
the broadcasts have been instrumental in making 
this growth possible.” 


says 


This is Fulton Lewis, Jr. 





whose 5-times-a-week program is available for sale 
to local advertisers at local time cost plus pro-rated 
talent cost. Currently sponsored on 364 Mutual 
stations by 752 advertisers (including 64 auto supply 
and repair firms), the program offers a tested means 
of reaching customers and prospects. Check your 
local Mutual outlet—or the Co-operative Program 
Department, Mutual Broadcasting System, 1440 
— N. Y. C. 18 (or Tribune Tower, Chicago, 
11). 


low-volume production item—which | 
is the kind of production that will | 
necessarily come off the big presses. | 

* * * | 


No Plant Large Enough | 


NOTHER consideration that} 
must be recognized is the fact | 


|that any auto forge plant using | 


Auto Pe 


| Sealed Power Puts Hesling 
\In Charge of Manufacturing 


Donald M. Hesling, director of 
research and engineering of Sealed 
Power Corp., Muskegon, Mich., has 
been appointed 
manager of man- 
ufacturing and 
engineering, ac- 
cording to Paul 
C. Johnson, pres- 
ident. 

Hesling will be 
in charge of all 
manufacturing 
operations, plus 
’ engineering and 

- research, The 
D. M. Hesling company operates 
plants in St. Johns, Mich.; Roches- 
ter, Ind., and Stratford, Ont., be- 
sides Muskegon. 


Hesling started with Sealed Pow- | 
er as chief draftsman in 1937. He 
became director of research and | 
engineering in 1950. 

ok ~ * 


McMullen New Salesman 
|For Gustin-Bacon Mfg. 


George R. McMullen, former au- | 
|tomotive sales manager and trans- 
|portation division manager of| 
|Owens-Corning Corp., has joined 
ithe sales department of Gustin- 
Bacon Mfg. Co., Kansas City. Gus- 
|tin-Bacon produces automotive 
| thermal and acoustical insulation. 
| a a * 
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GM's B-O-P Division 
|Shuffles 5 Executives 


| General Motors’ Buick-Oldsmo- 
| bile-Pontiac Assembly division has 
}named H. F. Settle, former produc- 
|tion manager of the Wilmington 
| (Del.) plant, as production man- 
jager for its Republic F-84F pro- 
|gram in the Kansas City (Kans.) 
| plant. 

| K. N. Scott, former divisional 
|director of work standards, suc- 
ceeds Settle in Wilmington, and is 
in turn succeeded by J. J. Edwards, | 
who was works manager of the 





;}according to James 


| will 


Where a big investment can be 
justified even in the face of com- 
paratively low volume, the industry | 
may put in some big presses. This 
does not seem likely to happen in 
the foreseeable future except as a 
defense project. 


rsonnel 


Arlington (Tex.) plant. Edwards’ 
headquarters will be in the divi- | 
sion’s central office in Detroit. 

S. M. Read, formerly production | 
manager for the aircraft program 
at Kansas City, becomes automo- 
tive production manager there, and | 
R. J. Howlett, formerly automotive | 








production manager in Kansas City, 

is now production manager at the | 

Arlington plant. 
* 


* * 


AC Production Chief 


Appointment of R. Dean Kirk as | 
general production manager of the | 
AC Spark Plug division of General | 
Motors has been announced by | 
George Mann jr., general manager. 
Kirk, who since 1948 had been in 
charge of Government contracts, | 
is successor to Charles W. Crick, | 
who is retiring. 

Bd oF om 


Hickey Appointed Assistant 


In Gerity-Michigan Sales 
Donald J. Hickey has been ap-| 


| pointed assistant sales manager of | 
|the merchandising division of Ger- 


ity-Michigan Corp., Adrian, Mich., 
Gerity jr.,| 
president. 

Hickey, who has been associated 
with the company for six years, 
be located at the division’s 
headquarters in Toledo. 

* & * | 


Martin-Senour Names Baye | 


To Customer Service Post 


Promotion of Wally J. Baye to | 
automotive customer service man- | 
| 


jager has been announced by Don} 


A. Seeley, manager of the automo- | 
tive division of Martin-Senour Paint | 
Co., Chicago. Baye had been office 
manager of the division for 10 
years. 





* * 


Ex-Ambassador’s Daughter 


| Accepts Post with Rootes 


Sharman Douglas, daughter of | 
Lewis W. Douglas, former United | 
States ambassador to Britain, has| 
joined the overseas department of | 
Rootes Motors, Inc., it is announced 


in New York by Brian Rootes, di 
rector in America for the Britis 
auto manufacturing firm. 


Miss Douglas will divide her tim 
between New York, Los Angele 
and London, specializing in cus 
tomer relations. Her debut in th 
new post took place recently a 
Rootes’ New York showroom, 50) 
Park Ave., in connection with th: 
introduction of the 1953 Sunbeam- 
Talbot cars. 

* * * 


| American Steel Announces 
| Shifts at District Offices 
| Executive changes in the sales 
organization of U. S. Steel’s Amer- 
ican Steel & Wire division have 
been announced by H. M. Francis, 
sales vice-president. 

James R. Mohr, assistant man- 


|ager of sales in the district office 


at Detroit, was named manager of 
the merchant products sales de- 
partment in the Chicago district 
sales office. He succeeds the late 
Walter M. Floto. 

Charles P. Greenlee, assistant to 
manager of the Cleveland district 
sales office, was appointed to suc- 
ceed Mohr as assistant manager 
of sales at Detroit. William M. 
Welsh, salesman in the Detroit 
office, was promoted to assistant 
manager of sales. 

* * * 


Houdaille-Hershey Names 


Two to Sales Position 


A. P. Fergueson and E. L. Pot- 
ter have been appointed assistant 
sales managers of Houdaille-Her- 
shey Corp., Detroit, according to 
Charles Getler, president. 

Fergueson, associated with 
Houdaille for 22 years, will be in 
charge of automotive sales. Pot- 
ter, who has been with the com- 
pany for 12 years, will be in 
charge of sales in non-automo- 
tive fields. 


* * * 


Car Dealer, Oil Executive 


Elected by Chicago BBB 


The Chicago Better Business Bu- 
reau has elected Robert L. Milligan, 


| executive vice-president of Pure 
| Oil 


Co., as vice-chairman, and 
Frank H. Yarnall, president of 
Yarnall Chevrolet, Inc., as a direc- 
tor. 


Milligan succeeds Walter M. Hey- 
mann, senior vice-president of the 


|First National Bank of Chicago, 
|who was elected chairman of the 


bureau. 
* cd oe 


C.1.T. Appoints Lowe 


Harry K. Lowe has been ap- 


|} pointed district manager of the 


Universal C.I.T. Credit Corp. office 
in Huntington, W. Va., according to 
R. G. A. Dimling, vice-president. 





* 
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Ask about 
our new 
reduced prices 





Find out about the NEW 


ARO REGAL 


Lowest priced 3-ply top on mar- 
ket; made of genuine Haart: 
sport topping material: Tan, 


DEALER'S 
Black on Tan, Black on Black. 


PRICE 
(Plus Tax) 


Write or wire for money making deal 
ARO TOP SALES CO. 
1089 Commonwealth Ave. Boston, Mass, 


Werld’s Largest and Oldest Makers 
of Replacement Convertible Tops 
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St. Louis Packard Dealers Sponsor Contest— 


Typical of Packard dealers in the St. Lovis zone who sponsored a ‘‘Win-a-Packard" 
contest recently is Enloe Motor Co., Jacksonville, Ill. M. C. Berner, zone manager, 
reported that Enloe, a Packard and Pontiac dealership, did an “outstanding job” in - 
promoting the contest. Note the attention-getter signs and big lettering on the win- | Period, the company showed a 
dows. Three new Packards and $3,000 worth of other prizes were given out by the | Profit of $665,000. 
dealers. 





By George Deery 
Associate Editor 
HE average gain—6.7 percent— 
for the shares of eight commer- 


cial car makers was the best in the | 


automotive industry in the month 
ended Nov. 28, according to First 
of Michigan Corp. 

During the same period, five 
firms not exclusively in the truck 
field, saw their shares rise an 
average of 5.7 percent. Four of 
the passenger car firms regis- 
tered a decline of 4.5 percent, 
while the common stock of only 
one truck maker dipped. That 
was the 5.4 percent decline in the 
quotation on Four-Wheel-Drive. 
Willys-Overland was the best 
gainer, with a hike of 10.6 percent, 
followed by 8.5 percent for Nash- 





Broker Expects 
Higher Mark ket 
For Next Year 


Bolstered by deferred heavy-in- 


dustry expenditures and strong de- | 


mand for automobiles, “upward 
tendencies will prevail in the secu- 
rities market” in 1953, Walter May- 


nard, partner in the brokerage firm | 


of Shearson, Hammill & Co., New 
York, told the Bond Club of Phila- 
delphia recently. 

He said that this year’s steel 
strike meant that a considerable 
volume of business in the capital- 
goods sector would be deferred un- 
til 1953. 


A high rate of automobile assem- | 
blies is assured by extensive model | 
changes, the sound inventory posi- | 
tion of dealers, anticipated record | 


incomes and the suspension of cred- 
it restrictions,” Maynard declared. 

However, Maynard said, that in 
the long run, a reaction from the 
prosperity boom of recent years 
could be expected. Further, he said, 
for the next two or three years, the 
lower rate of family formation will 
slow demand for consumer dura- 
bles, especially dwellings and home 
furnishings. 


S-W Earnings Slip 
To $2,828,306 


Stewart-Warner had net earnings 
carried to surplus of $2,828,306, or 
$2.20 per share, for the first nine 
months of 1952, it has been an- 
nounced by James S. Knowlson, 
board chairman and president. 


A financial statement released 
with the announcement was un- 
audited and subject to year-end 
adjustment. For the same period 
of 1951, earnings were $3,056,754, or 
$2.37 per share. 

Sales for the first nine months 
of 1952 were $89,992,482. In the first 
nine months of 1951, sales were 
$73,781,084. Sales in the third quar- 
ter of 1952 were $27,790,876. In the 
third quarter of 1951, sales were 
$22,370,928. 

Net profit in the third quarter 
of 1952 was 79 cents per share, 
compared with 66 cents per share 
in the third quarter of 1951. 


On the Financial Front 


Stock-Market Gain of Truck Makers 
Tops That of Car Firms 


Kelvinator. General Motors bet- 
}tered its -price over the month’s 
|period by 5.8 percent. Studebaker 
;}was up 2.1 percent and Hudson, 
1.6 percent. 

* * + 


_ took the lead among the 
truck builders with a substan- 
| tial spurt of 13.9 percent. Next best 
showing was made by International 


with a price appreciation of 7.8 
percent. 


Mack moved up 6.9 percent; 
Federal, 6.3 percent; White, 5.9 
percent; Diamond T, 4.8 percent; 
| Diveo, 4.3 percent, and Autocar, 
| 3.9 percent. 

The shares of car makers that 
gave ground included a drop of 8.3 
percent in Crosley, 6.1 percent for 
Kaiser-Frazer, 2.5 percent in Pack- 
ard, and a fall of 1.2 percent in 
Chrysler. 


ler, 83%; Crosley, 1%; Diamond T, 
13%; Diveo, 9, and Federal, 6%. 

Four-Wheel-Drive, 10%; Gen- 
eral Motors, 644%; Hudson, 16%; 
International Harvester, 33; Kai- 
ser-Frazer, 373; Mack, 13%, and 
Nash-Kelvinator, 22%. 

Others were Packard, 4%; Reo, 
| 24%; Studebaker, 3614; White, 26%, 
and Willys-Overland, 11%. 


L-O-F Net Dips 
Decline Also Recorded 
In Total Sales 





Marking a quick recovery from 
|effects of the steel strike, Libbey- 
|Owens-Ford Glass has 
that its sales for September were 
;the second highest for any month 
|and at a peak for the current year. 


|/ended Sept. 30 totaled $117,751,956, 
| according to John D. Biggers, presi- 
|dent. Although lately showing re- 
|covery, total sales were about 15 
percent below the same period last 
| year. 


Net earnings for the nine-month 


$2.14 a share, compared with $12,- 
| 832,530, or $2.50 a share, in the cor- 
| responding period last year. 


| Biggers said the third-quarter 
earnings were equal to 69 cents a 


share in the same period last year, 
tax adjustments being partly re- 
sponsible for lower earnings in the 
| 1951 third quarter. 


American Brake Shoe Sets 
Profit at $3,563,566 


| Shipments of American Brake 





|Shoe for the nine months ended | first nine months last year, a 33) 


| Sept. 30 were $103,483,246, a de- 


|}crease of $6,749,693 from the same 
| period of 1951. 


| Third-quarter shipments were 


$29,565,142, compared with $3,652,- 
| 452 in the second quarter of this 
|year and $32,639,217 in the third 
[quarter of 1951. Lower 








|strikes at five plants, delayed 
|effects of the steel strike and re- 


Harvester when it closed the month | 


* * * 
ae quotations for Novem- 
4 ber were: Autocar, 6%; Chrys- | 


reported | 


Net sales for the nine months | 


|period were $11,001,112, equal to) 
| Sept. 30, 1951. Consolidated net sales | 
|for the nine months totaled $51,- | 
compared with $69,233,590 | 


|Share compared with 31 cents a | 


third- | 
quarter shipments were due to|share, compared with $2.78 at the | manager, is at right. The award was made at parts and accessory recognition banquet 





|duced volume of orders, the com- 
pany said. 

| Earnings for the nine-month 
| period were $3,563,566, and for the 
|third quarter were $899,202, equal 
to $2.71 and 64 cents per share, 
respectively. For the corresponding 
period of 1951, they were $3.81 and 
72 cents per common share. 


‘Twin Coach Net 


| 
‘Shows Decline 


‘To $586,000 


A net profit of $51,000 for 


announced by Twin Coach. 
brings total 1952 net earnings to 
Sept. 30 to $586,000, or $1.04 per 
common share. In the like 1951 


Third-quarter sales were $8,068,- 
|000, to bring the nine-month total 
| to $33,222,000. The latter represents 
jan increase of almost $9 million 
|over 1951. 


Maintenance of satisfactory oper- | 


| ations is anticipated during the bal- 
|ance of the year, L. J. Fageol, 


| president, said. The aircraft manu- | 


| facturing division in Buffalo is op- 


jerating at full capacity with a} 


| backlog sufficient to assure peak 
| production throughout 1953, he 


stated. 


F ederal-Mogul Off 
To $1,901,269 


Federal-Mogul has announced net 
|sales of $26,555,219 for the nine 
months ended Sept. 30. 

Net earnings for the same period 
(after provision of $3,243,000 for in- 
come and excess profits taxes) 


share on the 842,109 shares out- 


|effective Oct. 31. 


In the corresponding period of 
1951, net sales were $27,302,457 and 
net earnings (after provision for 
jincome and excess profits taxes of 
$4,349,500 as revised) totaled $2,098,- 
|510, equal to $2.50 a share on the 
838,788 shares then outstanding on 
|the new share basis. 





Autocar Reports 
Profit Decline 


Autocar Co. reports net sales of 
| $23,428,779 for the first nine months 
|of 1952, compared with $26,226,051 
|for the same period last year. 


| 
| The three-quarter statement re- 
| leased by the truck company shows 
| net profit (after estimated taxes on 
|}income) of $172,078 for the period, 
compared with $935,058 for the first 
|three quarters of 1951. Earnings 
per common share are 22 cents 
| against $1.61. 


* * * 


Automotive Fibres Net Dips 


| To $1,402,272 in 9 Months 

J. R. Millar, chairman of Na- 
| tional Automotive Fibres, has re- 
| ported that consolidated net profit 
for the nine months ended Sept. 30 
|amounted to $1,402,272, equal to 
| $1.41 per share. 
| This compares with a net profit 
|of $3,153,599, equal to $3.16 per 
share, for the nine months ended 


| 178,790, 
|in the like period of 1951. 


* * * 


| Seiberling Income Slides 


To $671,876 for 9 Mos. 





| compared with $1,005,989 for the 


| percent decline. 
| President J. P. Seiberling said 


| third-quarter earnings were reduced | 


| by rebates paid retroactively after 
{two industrywide price cuts on 
| truck tires, which make up a large 
|part of the company’s business. 


Earnings were $1.69 per common 


| same time in 1951, the company re- 
| ported. 


its | 
| third-quarter operations has been | 
This | 


totaled $1,901,269, equal to $2.26 per | 


|standing after the stock dividend | 


Seiberling Rubber has reported | 
net sales of $31,192,329 for the nine | 
months ended Sept. 30, down 7 per- | 
cent from the same period in 1951, | 
| When sales totaled $33,069,331. Earn- | 
|ings for the period totaled $671,876, | 
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Dealer Halladay Gets 
December Award 


By Ed Janicki 


Staff Writer 


| ated with some of the most 
|}active city and state safety move- 
ments. in 
ming is Carl R. 
Halladay, of Hal- 


408 E. Lin- 
Chey- 


Inc., 
colnway, 
enne. 


Cadillac dealer 
has watched the 
safety activities 
grow by leaps- 
os and-bounds in the 
C. R. Halladay last few years. 
He played an active part in origi- 
nating many of the programs. 

For his efforts in developing ef- 
| fective formats of vital interest to 
all highway users and prodding city 
and state officials for better safety 
programs, Halladay is selected as 
“Safety- Minded Dealer of the 
Month” by Avtomotve News for 
| December. 

Halladay, who is currently serv- 
ing as co-chairman of the Wy- 
oming Inter-Industry Highway 
Safety Committee, has been spon- 
soring a public service program 
informing motorists twice a day 
of the road conditions through- 
| out the state and offering driving 
suggestions. 
| The program is not limited to 
| winter months, but operates on a 
12-month schedule. The Wyoming 
State Tribune cited Halladay for 
this work in an editorial just re- 
cently. 

His efforts for high school driver- 
| training courses and a motor vehi- 
| cle inspection law in the state have 
brought wide recognition to the 
dealer. 





* * * 


| Helped Draft Law 
H® PARTICIPATED tirelessly in 
the Governor’s Highway Safety 
Conference, helping draft the pro- 
posals for car checks, stricter 
|driver licensing law and a state- 
wide high school driver-training 
| program. The licensing law was 
;enacted in 1949. 


To put over the other pro- 
grams, Halladay is at present 
aiding in organizing area safety 
chairmen, made up of dealers, in 
cooperation with 23 county high- 
way safety boards formed by the 
governor. 

In spite of his relatively short 
residence in the state—he came to 
|Wyoming but a few years ago— 
| Halladay has accomplished much. 
|He has appeared at numerous local 
|civic and business organizations 
|urging greater support of safety 
| programs. 
| He was instrumental in creating 





'a monthly “Good Driver Award.” | 
|Under the plan, the driver who is | 


observed by police to be the most 


| 


| 


laday Motors,| 


The Oldsmobile- | 





|trucks have been 





rear of the vehicle. 


careful on the roads during the 


|month is cited by both the police 
NAME which has been associ- | 


department and the dealers. 
* * * 


Wyo- | Public Relations Boon 


HE award, in a form of a scroll, 

is presented to the motorist at 
the dealers’ regular meetings. Each 
month a different dealer makes the 
formal presentation. 

“The plan has been in opera- 
tion for six months, and both 
dealers and the police department 
are well pleased with the results,” 
Halladay told Automotive News. 


“The program is not only helping 
to cut down on traffic accidents, 
but is improving the public rela- 
tions of the dealers in town.” 

Under Halladay’s leadership, the 
local dealer safety committee dis- 
tributed a “Crazy Driver” booklet 
which caricatures 12 of the unsafe 
driving habits seen daily on streets 
and highways. In addition, a vari- 
ety of other literature on driving 
is being circulated by the dealers 
among local high schools. 





Pa. Is Studying 
Signal System 
For Turnpike 


While one of the main objectives 
in construction of superhighways 
has been elimination of such driver 
obstacles as traffic signals, the 
Pennsylvania Turnpike Commission 
now is thinking of putting some up. 

A study project on a proposed 
$2 million signal system for the 
turnpike was authorized by the 
commission following a confer- 
ence with representatives of Union 
Switch & Signal Co., of Pittsburgh. 


It was explained that, as one of 
its major features, the signal sys- 
tem would provide “stimuli” to pre- 
vent drivers from dropping into a 
drowsy state caused by the absence 
of traffic lights, pedestrians and 
crossroads on the toll superhigh- 
way. 


New Truck Rules 


Issued in Ga. 


Two new safety requirements for 
issued by the 
Georgia State Public Service Com- 
mission. 

Under one of the rules, all trucks 
are required to have flaps or tire 
guards behind the rear wheels to 
prevent hurling of rocks or other 
objects against following vehicles. 

The other rule requires drivers 
of trucks or buses which are stalled 
or parked on the highways at night 
to place luminous signs as well as 
lights or flares in front and to the 





Winner of L. A. Zone Contest— 

George Robertson (center), Los Angeles zone winner in a recent contest for Chevro- 
let dealers’ sales managers, receives a trophy from J. W. Steele (left), zone manager. 
R. V. Dorweiler, owner of the El Monte (Calif.) dealership for which Robertson is sales 


/at which six sales managers of the Los Angeles zone were honored for high records 


‘in the sale of accessories. 
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Used-Car Auction Prices 


AUTOMOTIVE NEWS, DECEMBER 22, 1952 





Market Trend 


Wholesale prices of used cars continued to fall last week, with the 
overall average price slipping $2 to stand at $1,051, according to Auto- 


motive News’ index. 


During the week, '52s took the biggest gain, $16, and ’51s the biggest 


loss, also $16. 


Others to gain were °'48s, up $2, and °46s, up $10. Losses were 
registered for ’50s, down $11; ’49s, off $3, and ’47s, down $13, 

There was a marked increase in the number of offerings at the 
auctions, but the sales percentage figure fell off. At nine representa- 
tive auctions last week, 1,075 cars were sold from 1,858 offerings, for 
an average of 58 percent. At the same auctions a week earlier, 924 
cars were sold from 1,531 offerings for a 60 percent. figure. 


Prices marked with an * indicate a unit equipped with 
an automatic transmission or overdrive. 


LOS ANGELES 


(Los Angeles Auto Auction. Sale every 
Tuesday and Thursday at San Gabriel, 
Calif. Prices are for sale of Dec. 9-11.) 

(Market here has taken a sharp dip as 

@ heavy run of entries came in with less 

demand for cars. Sold 271 units out of 

563 offerings.) 

BUICK—’52 Super Riviera sedan, $2,020*, 
$1,685*. °51 Super conv., $1,995*; 4-dr., 
$1,750*; Special 2-dr., $1,470. ‘50 Super 
estate wagon, $1,710*; Riviera 2-dr., $1,- 
495*, $1,355*. ‘49 Super sedanet, $1,095, 
$1,095*; RM 4-dr., $1,035", $1,000*. 


CADILLAC—’52 Coupe deVille, $4,150". 
’51 Coupe deVille, $3,700*, $3,660*, $3,- 
625*; (62) conv., $3,550*; (60) 4-dr., 
$3,425*, $3,350*; (62) 4-dr., $3,190*. '50 
Coupe deVille, 2 at $3,400", $2,805*; 
(60) 4-dr., $3,140*; (62) 4-dr., $2,740"; 
(61) 4-dr., §$2,430*. '49 (61) 4-dr., §2,- 

(62) 4-dr., $2,165*, $2,075*, $1,- 


285°; 

920*. ‘48 (61) 4-dr., $1,825*, $1,530*; 
(62) 4-dr., $1,665*, $1,605*, $1,500". ‘47 
(62) club coupe, $1,335*; (75) 4-dr., 
$1,250°. 

CHEVROLET — '52 Bel-Air, $2,295*, $2,- 
055*, $2,125*; station wagon, $2,090; 
conv., $1,825; SL Deluxe 2-dr., 31,680, 
$1,635*, °51 station wagon, $1,625; SL 


Deluxe 4-dr., $1,570*, $1,445, $1,410*. 
*50 conv., $1,350, $1,345, $1,305, $1,255, 
$1,225; SL Deluxe 4-dr., $1,320", $1,205; 
FL Deluxe sedan, $1,310, $1,305", $1,- 
280%, $1,200, $1,170, $1,110; SL Special 
4-dr., $960. ‘49 FL Deluxe pickup, $915; 
%-ton pickup, $625. ‘48 sedan delivery, 
$575. 
CHRYSLER—’51 wee 4 3 
"49 


NY club coupe, 
4-dr., $2,035*. °50 Windsor 4-dr., 
520°, $1,445*; club coupe, $1,465*. 
Windsor 4-dr., $1,210*. 

DeSOTO—’ 52 Fire Dome (8) 4-dr., $2,320*. 
"51 Custom 4-dr., $1,655*, $1,555*. ‘50 
conv., $1,360*. ‘49 Custom 4-dr., §1,- 
100°. 

DODGE—’53 Meadowbrook 2-dr., $2,265*. 
’52 Coronet conv., $1,735*; club coupe, 
$1,700*; %-ton pickup, $985. ‘51 Coro- 
net club coupe, $1,430*; 4-dr., $1,425*; 
Meadowbrook 4-dr., $1,400*, '50 Coronet 
club coupe, $1,280*, ‘49 station wagon, 


$1,055*. 
FORD—’52 Victoria, $2,395*, $2,390*, $2,- 
340%, $2,325*, $2,305*, $2,225*; ranch 
wagon, 2 at $2,295*, $2,085"; conv., 


$2,195*; Mainline (8) 2-dr., $1,845; Cus- 
tom (6) 2-dr., $1,795*. ‘51 Victoria, 
$1,825*, $1,770", $1,765*, $1,700"; Coun- 
try Squire, $1,640, $1,770*; conv., §$1,- 
595; Custom (8) sedan, $1,570*, $1,530*. 
"50 station wagon, $1,300; Custom (8) 
2-dr., $1,260*, $1,110; Deluxe (8) busi- 
ness coupe, $945. ‘49 Custom (8) 4-dr., 
$1,045, $1,000. 

HUDSON—’51 Commodore (8) conv., $1,- 
800*; Hornet 4-dr., $1,695*, $1,775"; 
Pacemaker (6) 4-dr., $1,190. °49 Super 
(8) club coupe, $905*; Commodore (8) 
4-dr., $830. 

LINCOLN — '50 4-dr., 
coupe, $995*. 

MERCURY —'’51 4-dr., 
club coupe, $1,715*, 
4-dr., $1,650*, $1,625*. ‘50 4-dr., 
500*, $1,360*, $1,235*; club coupe, 
265. °49 station wagon, $1,075*; 
$1,020*; club coupe, $995*. 

NASH—’52 Rambler Country Club, §1,- 
795°. ‘51 Rambler conv., $1,225*; sta- 
tion wagon, $1,225*. '50 Statesman 4-dr., 
$900; 2-dr., $870; Rambler conv., $845. 


$1,845*. °49 club 
$1,725°; 
$1,650*; 
$1,- 
$1,- 
4-dr., 


$1,845°, 
$1,695", 


OLDSMOBILE — '52 (98) 4-dr., $2,900*, 
$2,805*; Super (88) conv., $2,755". ‘51 
(98) Holiday, $2,245*. ‘50 (88) 4-dr., 


$1,395*, $1,315*, $1,275*. °49 (88) conv., 
$1,225*. °48 (98) 4-dr., $1,030". 

PACKARD—’52 (200) 4-dr., $1,810*. 
4-dr., $1,060*. 

PLYMOUTH—'53 Cranbrook 4-dr., $2,210. 
’52 Suburban, $2,050, $1,905. °50 Sub- 
urban, $1,470; Deluxe 4-dr., $1,180. 

PONTIAC—’52 Catalina, $2,435*, $2,425. 
51 SL (8) 4-dr., $1,570. ‘50 Catalina, 
$1,635*; Chieftain (8) 4-dr., $1,360*. ’49 
SL (8) conv., $1,040*. 

STUDEBAKER — ‘51 Commander Star- 
liner, $1,480*; Land Cruiser, $1,395*. '47 
Land Cruiser, $765*; Champion 4-dr., 
$550° 25°. 

WILLYS—’52 (4) station wagon, $1,600*. 

MISCELLANEOUS—’51 GMC *%-ton pick- 
up, $1,050; %-ton pickup, $975. 


ALBANY, N. Y. 


(Tim Anspach Auto Auction. Sale every 
Monday. Prices are for sale of Dec. 8.) 

(A slight price advance and increased 
activity was noted. Several large new- 
ear dealers consigned the majority of the 
offerings, and sold them at prices of- 
fered. Sold 82 units out of 102 ofter- 


"50 


ings.) 

BUICK—’52 Special sedan, $2,200*. ‘51 
Special sedan, $1,550, $1,475*; RM se- 
dan, $1,800*. ‘50 Special sedan, $1,040*. 
49 Super sedan, $1,090*, $1,100*. 

CADILLAC—’48 (62) sedan, $1,750*; 
sedan, $800*. 

CHEVROLET—’52 Bel-Air, $2,000; SL De- 
luxe sedan, $2,150*, $1,600; %-ton pick- 
up, $1,225. °51 SL Special sedan, §$1,- 
180. ‘50 FL Deluxe sedan, $1,030, $1,- 
000; SL Deluxe sedan, $1,125*, $1,050; 
SL Special club coupe, $1,000; Bel-Air, 
$1,440. ‘49 %-ton panel, $600; FM 
conv., $930. ‘48 FM sedan, $670. ‘47 

sedan, $440; SM club coupe, $510. 
"41 Deluxe sedan, $260. 
DeSOTO—'50 Custom sedan, $1,225*, '49 
. 


Custom sedan, $950*. 
DODGE—’S1 Coronet sedan, $1,525°, §1,- 


(75) 


380*; conv., $1,400*. ‘49 Coronet sedan, 
$840*. '47 Custom conv., $530. 

FORD—’51 Custom (8) conv., $1,410"; 
Deluxe (8) sedan, $1,210. ’50 Deluxe 
(8) sedan, $990; Custom (8) sedan, §$1,- 
030, $1,010; Custom (6) club coupe, 
$850. ‘49 Custom (8) sedan, $650, $740, 
$720, $750; Deluxe (8) sedan, $650. '48 
Deluxe (8) sedan, $350. 

HUDSON—’'48 Commodore (8) sedan, $650. 


KAISER—’51 Henry J (4) sedan, $660. '48 
sedan, $250. 


LINCOLN—’50 Cosmopolitan club coupe, 
$1,480. 

MERCURY—'52 Monterey sedan, $2,150*. 
"51 conv., $1,590*. °50 sedan, $1,110. 
"49 conv., $1,000*. 

NASH—'52 Rambler Country Club, $1,- 
260*. °51 Statesman sedan, $1,110. °49 
(600) sedan, $685. °47 (600) club coupe, 
$525. 

OLDSMOBILE—’51 (88) sedan, $1,730*. 
"50 (76) sedan, $1,150*, $970; (98) se- 
dan, $1,600*. °49 (98) conv., $1,200*; 
sedan, $1,075; (88) sedan, $1,060"; (76) 
station wagon, $1,000*. °41 (76) sedan, 
$120. 

PACKARD --’46 sedan, $310*. 


PLYMOUTH—’'47 SD sedan, $600. 

PONTIAC—'52 Chieftain (8)) conv., $2,- 
125*; sedan, $1,965*, ‘50 Chieftain (8) 
sedan, $1,500*; Chieftain (6) sedan, $1,- 
350; SL (6) sedan, $1,130. °48 SL (6) 
sedan, $820. '46 Torpedo (8) club coupe, 
$360. 

STUDEBAKER — ’51 Commander sedan, 
$1,020*. ‘47 Commander sedan, $350. 
WILLYS—’49 (6) station wagon, $750*. 

’47 pickup, $600. 


DALLAS, TEX. 


(Southwestern Auto Auction. Sale every 
Wednesday. Prices are for sale of Dec. 
10.) 


(Prices were down. 
of 147 offerings.) 


BUICK—’47 Special sedan, $370. 
dan, $145. 


CADILLAC—’49 (61) sedan, $1,710*. 
CHEVROLET—’52 ‘%-ton pickup, $1,160. 


Sold 38 units out 


'42 se- 


"51 conv., $1,235; %-ton pickup, $855. 
‘50 SL Deluxe sedan, $1,100. ‘49 SL 
Deluxe sedan, $800, $875. ‘47 SM sedan, 
$550, $400. 

DODGE—’49 Custom sedan, $550. '46 Cus- 
tom sedan, $410. 

FORD—'52 ranch wagon, §2,085*. °51 Vic- 
toria, $1,440, $1,410; %-ton pickup, $1,- 
010. ’49 SD (6) sedan, §775. '48 Deluxe 


(8) sedan, $590. °47 SD (6) sedan, $505, 
$425. °46 Deluxe (8) sedan, $300; pick- 
up, $400. ‘41 SD (8) sedan, $175. 
— sedan, $2,250*. ’46 sedan, 
360. 
OLDSMOBILE—’50 (88) sedan, $1,405. 
PLYMOUTH—’53 Suburban, $2,070. 
PONTIAC—’50 Chieftain (8) club coupe, 
$1,200. '47 SL (6) sedan, $510. 
— Champion sedan, $955, 
00. 


WILLYS—'46 Jeep, $325. 


FORT WAYNE, IND. 


(Carl Marker’s Auto Auction. Sale every 

Tuesday. Prices are for sale of Dec. 9.) 

(Market and prices about the same as 
last week, Sold 83 cars out of 128 offer- 
ings.) 

BUICK—’'51 Super 4-dr., $1,505*. °50 Su- 
per Riviera 4-dr., $1,100*. ‘48 Super 
4-dr., $900. ‘47 Super 4-dr., $635. ‘46 
Super 4-dr., $525. 

CADILLAC—'50 (62) 

CHEVROLET—’52 SL Deluxe 4-dr., $1,- 
100; 2-dr., $1,550*. ‘51 SL Deluxe 2-dr., 
$1,285, $1,290, $1,170; Bel-Air, $1,475*. 


4-dr., $2,690*. 


"50 FL Deluxe 2-dr., $1,000, $1,150; 
Carryall, $950. °49 FL Deluxe 2-dr., 
$985. ‘48 FL aerosedan, $725. ‘47 FM 
2-dr., $590. ‘46 SM 4-dr., $450. 


= © Windsor club coupe, $1,- 

190. 

DeSOTO—’'50 Custom club coupe, $1,380"; 
Carryall, $1,080. °49 Deluxe 4-dr., $950. 

DODGE—’52 Diplomat, $2,400*. 

FORD—’52 Mainline (8) 4-dr., $1,555. 51 
Deluxe (8) 4-dr., $1,100; 2-dr., $1,125. 
*50 Crestliner, $1,160; Custom (6) 2-dr., 
$855. °49 Custom (8) 2-dr., $800, $755; 
conv., $1,000. '47 Deluxe (8) 2-dr., $515. 

FRAZER—’'47 Deluxe 4-dr., $250. 


KAISER—’'48 Deluxe 4-dr., $315. °47 De- 
luxe 4-dr., $250. 

MERCURY—’52 4-dr., $2,100*, ’'51 4-dr., 
$1,500, $1,520. ‘'50 club coupe, $1,075. 


"49 club coupe, $925; 4-dr., $900. 
NASH — ‘50 Statesman 4-dr., $775. 
Ambassador 4-dr., $630. 
OLDSMOBILE — ’50 (88) 2-dr., $1,365*, 
$1,285°*. "48 (88) 4-dr., $1,065; (98) 
4-dr., $725. ‘47 (78) 4-dr., $500, $525. 
PACKARD—’'49 sedanet, $1,000. 
PLYMOUTH — ’'51 Cambridge club coupe, 
$1,275; 4-dr., $1,100; Cranbrook 4-dr., 
$1,415. °50 Deluxe club coupe, $1,100. 
‘47 SD club coupe, $520; 4-dr., $500. 
PONTIAC—'51 Chieftain (8) 2-dr., $1,- 
535*. ‘50 Chieftain (8) sedanet, $1,250. 
’48 SL (8) sedanet, $770. 
STUDEBAKER—’49 %-ton pickup, $610. 
WILLYS—’52 Jeep station wagon, $1,210. 


"49 


DENVER 
(Denver Auto Auction. Sale every Tues- 
day. Prices are for sale of Dec. 9.) 


(Prices slipped on all models. 
206 units out of 410 offerings.) 
BUICK—’52 Super Riviera sedan, $2,000*. 

‘51 Special Riviera sedan, $1,455". ‘50 

Special sedan, $1,015, §$1,025*, $1,050, 


Sold 











$1,070*, $1,200, $1,300. '49 RM sedan, 
$945*. ‘48 Super sedan, $795. 
CADILLAC—’'52 (62) sedan, $3,950*, $4,- 
300*,. °51 Coupe deVille, $3,405*. "50 
(62) sedan, $2,530*, $2,700*, $2,735*, 
$3,100*. 
CHEVROLET ‘52 Bel-Air, $1,950*, $1,- 
985*, $2,050*, $2,250*; SL Deluxe sedan, | 
| $1,440, $1,675*, $1,685, $1,695*, $1,710*, 
$1,825*; %-ton pickup, $1,205, $1,220, 
$1,250, $1,375. °51 SL Deluxe sedan, 
| $1,280, $1,290, $1,315, $1,500. "50 SL 
| Deluxe sedan, $1,045, $1,050, $1,095, $1,- 
100, $1,130, $1,225*; %-ton pickup, $700, 
$775, $840, $875. °49 SL Deluxe sedan, | 
$825, $880, $940, $980. ‘48 SM sedan, | 
$410, $640. °47 SM sedan, $335, $515, | 
$685. '46 SM sedan, $380, $400. | 
| CHRYSLER—’52 Saratoga sedan, $2,305*; 
Windsor sedan, $1,805* '50 Windsor | 
sedan, $1,310*, $1,315*, $1,340*. 
DeSOTO—'49 Deluxe sedan, $555*. 
DODGE—'53 Coronet sedan, $2,275. ‘52 
Coronet sedan, $1,525*. °49 4%-ton pick- 
up, $695. °47 Custom conv., $570*. 
FORD -— °52 Victoria, $2,280*, $2,290*; | 
conv., 2 at $2,100*; Custom (8) sedan, | 
$1,940*, $1,955*, $2,090*; 14-ton pickup, | 
$1,400, $1,510, $1,520. '51 Victoria, $1,- | 
500*, $1.610*, $1,810*; Custom (8) se- | 
dan, $1,050, $1,285*, $1,310*, $1,320. ’50 
Custom (8) sedan, $905, $950*, $1,000, 
$1,155*, $1,200*, $1,250*. "49 Custom | 
(8) sedan, $600, $665, 


$730, $755, $895, 
| 


$920*. ‘48 SD (8) sedan, $400, $580. 

FRAZER—’51 sedan, $945. | 

HUDSON-—’51 Hornet sedan, $1,650. ‘50 
Commodore (8) sedan, $1,145. ‘49 Su- 
per (6) sedan, $800. '48 Commodore (8) 
sedan, $475. 

KAISER—’51 sedan, $1,000*, $1,080. ‘48 
sedan, $175. 

LINCOLN—'49 sedan, $815*. 

MERCURY—'52 sedan, $2,235*. ‘51 sedan, 
$1,630*, °50 sedan, $1,050*. °49 sedan, 
$700, $920, $1,000, $1,005, $1,055*. °46 
sedan, $650. 

NASH — ’52 Ambassador sedan, $1,810*; 
Rambler Country Club, $1,500*. "51 
Rambler Country Club, $1,060, $1,215. 
‘50 Ambassador sedan, $690, $770*, 
$910*. °49 Ambassador sedan, $580*. 

OLDSMOBILE—'52 (98) Holiday, $3,100*; 
Super (88) sedan, $2,340*, $2,385*, $2,- 
600*, $2,625*. ‘50 (88) sedan, $1,080*, 
$1,100*, $1,350*, $1,655*. ‘49 (88) se- 


dan, $820*, $900*, $950*, $1,050*, $1,- 
185*. 

PACKARD—’52 (200) sedan, $1,710*. ’50 
sedan, $805*. 

PLYMOUTH—’53 Suburban, $2,165; Cran- 
brook sedan, $2,160*; Cambridge sedan, 
$1,880, $2,020. °52 Cambridge sedan, 
$1,605. ’51 Suburban, $1,400; Cranbrook 
sedan, $1,245. °'48 SD sedan, $650. 

PONTIAC—’51 Catalina, $1,845*; Chieftain 
(8) sedan, $1,370*, $1,380*, $1,550*, $1,- 


570*. '50 Chieftain (6) sedan, $950*, 
$1,000*, $1,005*. °49 Chieftain (S) se- 
dan, $905*. 

STUDEBAKER—’52 Commander (8) _ se- 


dan, $1,525*. ’51 

"50 Commander (8) 

¥%-ton pickup, $575. 

WILLYS—'53 station wagon, $2,050; pick- 
up. $1,725, $1,750. °51 Jeep, $975, $990. 
"48 Jeep, $630. 

MISCELLANEOUS—’53 GMC *%-ton pick- 
up, $1,450. °52 GMC %-ton pickup, $1,- 
190. 


%-ton pickup, $780. 
sedan, $905*. °49 


MASON CITY 


Auto Auction, Sale every 
Prices are for sale of Dec. 


(Lapiner 
Wednesday. 
10.) 

(Very active sale. Prices tended up- 
ward on clean and late-model offerings. 
Sold 176 units out of 219 offerings.) 


BUICK — '51 Special 4-dr., $1,700*. °'50 
Super 4-dr., $1,270*. °'49 Super conv., 
$915*. °46 Super sedanet, $480. 


CADILLAC—’51 (62) sedanet, $3,005*. '49 
(62) 4-dr., $1,915*. 


CHEVROLET—’52 SL Deluxe 2-dr., $1,- 
845*; club coupe, $1,705; SL Special 
2-dr., $1,380, $1,375. 51 SL Deluxe 
4-dr., $1,270, $1,245; SL Special 2-dr., 


$1,200, $1,175. ‘50 FL Deluxe 2-dr., 
$1,085, $1,060, $1,030. ‘49 FL Deluxe 
2-dr., $975, $955, $945, $900. °48 Sub- 
urban Carryall, $650. '47 FM 4-dr., $610. 

CHRYSLER—’52 Windsor 4-dr., $2,125*. 
"51 NY 4-dr., $1,850*. °50 NY 4-dr., 
$1.375*. °47 Windsor 4-dr., $595. 

DODGE—’'53 Coronet 4-dr., $2,545". °49 
Custom 4-dr., $990. ‘'48 Custom 4-dr., 
$790. 


FORD — ’52 Victoria, $2,175*; (8) ranch 
wagon, $1,760; Custom (8) 4-dr., $1,- 
725*, $1,675; Mainline (6) 2-dr., $1,550, 


$1,500. °'51 Victoria, $1,490*, $1,475*; 
Custom (8) 2-dr., $1,350*; Deluxe (6) 
2-dr., $1,150. °50 Custom (8) 2-dr., $1,- 
075*, $1,040. °49 Custom (8) conv., 
$850; sedan, $840*, $830*. 
FRAZER—’48 4-dr., $330*. 
HUDSON—’52 Hornet 4-dr., $1,980*. ‘51 


Pacemaker 4-dr., $1,090. 

(8) 4-dr., $465. 
LINCOLN—’51 4-dr., $1,750*. 
MERCURY — ’52 4-dr., $2,200*, $2,185*, 


*48 Commodore 


$2,065. °'51 sedan, $1,615*, $1,595*, $1,- 
570*. °'49 2-dr., $1,000". 
NASH—’51 Ambassador 4-dr., $1,015*. 
OLDSMOBILE — ’'51 (98) 4-dr., $1,845*; 
(88) 2-dr., $1,705*. °49 (88) 2-dr., $1,- 
030*; (98) conv., $900*. 
PACKARD—'47 2-dr., $585. 








$1,051 


sil 


$1,092 $1,166 





PLYMOUTH—’53 Cambridge 4-dr., 
"49 SD 4-dr., $865. °47 SD 4-dr., 
PONTIAC ’53 Catalina, $2,920*. 
Chieftain (8) 4-dr., $1,725*. "51 
2-dr., $1,445, $1,375. °50 SL (8) 
$1,230*. °48 SL (6) 2-dr., $655. 
WILLYS—’52 Aero Lark 2-dr., $1,515*. ‘49 
station wagon, $645*. ‘48 ‘%-ton pickup, 

$390. 


$1,885. 
$395. 
"52 
(6) 
2-dr., 


EBENSBURG, PA. 


(Ebensburg Auto Auction. Sale every 
Thursday. Prices are for sale of Dec. 11.) 
(Prices held steady, demand good in 
spite of storm and bad driving condi- 
tions. Sold 80 units out of 108 offer- 
ings.) 
BUICK—’51 Super Riviera 2-dr., 
"50 Special sedanet, $1,060*; 2-dr., 


$1,800*. 
$1,- 


030. °49 RM 4-dr., $860*; 2-dr., $S00*; 
Super 4-dr., $1,110, $1,005, $970, $910*; 
sedanet, $900; 2-dr., $830. “47 RM 4-dr., 
$490; 2-dr., $600, $415; Super 4-dr., 
700; sedanet, $600. 

CADILLAC—’'42 (62) club sedan, $410*. 


CHEVROLET—’'52 SL Deluxe club coupe, 
$1,600. ‘51 %-ton pickup, $930. '50 SL 
Special 2-dr., $950; club coupe, $950. '49 
FL Deluxe 2-dr., $975; SL Deluxe 2-dr., 
$915; 4-dr., $880. °48 FM conv., $680; 
FL aerosedan, 775, $460; SM 2-dr., 
$730. °47 FL aerosedan, $680. °'41 2-dr., 
$275, $240. 


DODGE—’52 %-ton pickup, $1,225. 
Custom 4-dr., $640. °41 4-dr., $125. 

FORD—’52 Victoria, $2,000*, $1,950. ‘51 
Deluxe (6) 2-dr., $1,100; Custom (8) 
4-dr., $925. ‘50 Deluxe (8) club coupe, 
$780. 
2-dr., $1,035, 
48 SD (8) 2-dr., 
2-dr., $310. 

HUDSON—’48S Super (6) 4-dr., $625. 

LINCOLN—’49 club coupe, $720*. 

MERCURY—’49 4-dr., $985*; 2-dr., $900*. 
’48 club coupe, $665. 


"48 


$710; club coupe, $725. 
$655. °46 Deluxe (6) 


NASH—’51 Rambler Country Club, $1,- 
040*, $1,000*. ‘'48 Ambassador 4-dr., 
$500. °46 (6) 4-dr., $350. 


OLDSMOBILE—'51 Super (88) 4-dr., $1,- 
725*. 

PACKARD—’51 4-dr., $1,450*. 

PLYMOUTH—’51 Cambridge 2-dr., $1,150. 
’50 SD 4-dr., $1,005. °49 SD 4-dr., $985; 


Deluxe 4-dr., $770. '46 SD 4-dr., $490. 
*39 2-dr., $110. 

PONTIAC—'42 (6) 2-dr., $175. 

STUDEBAKER—’51 Champion conv., $1,- 
180*. ’50 Champion 2-dr., $775*. °49 
%-ton pickup, $595. '47 Champion 
club coupe, $425. 

WILLYS—’48 %%-ton pickup, $570. ‘47 (4) 


Jeep, $580, $530. 


CHARLOTTE, N. C. 


(E. M. Stafford, Inc. Sale every Wednes- 
day. Prices are for sale of Dec. 10.) 
(Sold 103 units out of 198 offerings.) 


BUICK—’51 Super 2-dr., $1,925*. ‘50 Spe- 
cial 4-dr., $1,275*, $1,255*; 2-dr., $1,- 
100. °49 Super 2-dr., $900*, ‘48 RM 
4-dr., $800". 

CADILLAC—’49 (62) 4-dr., $1,850*; 2-dr., 
$1,925*. 

CHEVROLET—’52 SL Deluxe 4-dr., $1,- 
725*; 2-dr., $1,745*. °’51 SL Deluxe 
4-dr., $1,400*, $1,350*, $1,160, $1,125; 
2-dr., $1,425*, $1,370*, $1,365*, $1,340. 
’50 Bel-Air, $1,300*; SL Deluxe 2-dr., 
$1,185, $1,165, $1,075, $1,005. ‘49 SL 
Deluxe 2-dr., $995; SL Special 2-dr., 2 
at $950, $925. °48 FM 4-dr., $825, $820; 
club coupe, $865; FL aerosedan, $755. 
’47 FM 2-dr., $665. 

FORD—’52 Custom (8) 4-dr., $2,000*. '51 
Custom (8) 4-dr., $1,400*; 2-dr., $1,405", 
$1,350*; Deluxe (8) 2-dr., $1,200, $1,- 
175, $1,155. °50 Custom (8) 4-dr., $1,- 
250; 2-dr., $1,215, $1,185, $1,075, $1,- 
025, $1,000; club coupe, $1,265*, $1,150, 
$950; Deluxe (8) 4-dr., $915; 2-dr., $825. 


49 Custom (8) 4-dr., $800; 2-dr., $1,- 
025*. ’°47 SD (8) 2-dr., $550. ‘46 SD 
(8) 4-dr., $500; 2-dr., $600. 
KAISER—’51 4-dr., $705. 
LINCOLN—’50 2-dr., $1,150*. 
MERCURY—’50 4-dr., $1,150. °49 2-dr., 
$825. °47 4-dr., $630. 
OLDSMOBILE—’51 (98) 4-dr., $1,875*. '50 
(98) 2-dr., $1,335*; (88) Holiday, $1,- 








a 


Indians at Ball's '53 Pontiac Showing— 





When Frank Ball (left), president of Frank Ball Pontiac, Kansas City, introduced the 
1953 Pontiac models, he invited four Indian students from Haskell Institute, Lawrence, 
Kans. Visitors to the showroom were entertained by native dances, with the partici- 


pants wearing full regalia, 


Average Used-Car Prices 


(Compiled by Automotive News) 


’49 Custom (8) 4-dr., $810, $800*; | 






Dec. 1952 Nov. Oct. 
Model (tu date) 1952 1952 
1952. $2,036 $2,069 $2,23: 
1951 1,480 1,525 1,62¢ 
1950.. 1,203 1,254 1,32: 
1949..... 93% 976 1,03: 
1948..... 684 725 TW: 
1947... 566 606 63: 
Bee ivs8s 451 4838 54° 
Overall _—— 
Average... $1,051 $1,092 $1,166 


(The above figures are averages of used-car auction prices, all 
makes and models, carried regularly in Automotive News.) 


$1,075. i9 


675°; 
(88) 


PLYMOUTH—’53 Suburban, 


conv., 
4-dr., 


$1,450*; 
$1,195°*. 


2-dr., 


$2,150; Cam- 
bridge 2-dr., $1,785. ‘52 Cambridze 
club coupe, $1,400. '51 Belvedere, $),- 
350; Cambridge 4-dr., $1,155; club coupe, 


$1,185. '50 SD 4-dr., $860; 2-dr., $845. 
PONTIAC—'49 Chieftain (8) 4-dr., $1,- 
100°. 
STUDEBAKER—'51 Champion 2-dr., $1 - 


HORSEHEADS, N. Y. 


(Horseheads Auto Auction. Sale every 
Friday. Prices are for sale of Dec. 12.) 
(Prices holding steady—activity in- 
creased. More dealers trying to sell, and 
more buyers ready to buy if price is 
right.) 
BUICK—’49 Special $710; 
2-dr., $950*. 
CADILLAC—’46 (62) 4-dr., $810*. 
CHEVROLET—’51 SL Deluxe sedan, $1,- 
260*, $1,200, $1,205. ‘50 SL Special 
sedan, $1,020. °49 SL Deluxe sedan, 
$930; club coupe, $845; conv., $875. ’48 
FL aerosedan, $720, $680. 
DeSOTO—'49 Custom (8) 
*41 Deluxe sedan, $100. 
FORD—’51 Deluxe (6) sedan, $1,050. ‘50 
Custom (8) conv., $1,085; Deluxe (6) 
2-dr., $910. ’49 Deluxe (6) 2-dr., $760. 


(Continued on Page 23, Col. 1) 


sedan, Super 


sedan, $1,070. 





| Analysts Report 
| Vital Shifts in 
| Market Patterns 


NEW YORK.—A detailed analy- 
sis of market trends in the U. S,, 
coupled with a critical review of 
available sources of market data, 
is being distributed to members of 
the Research Institute of America, 
292 Madison Ave. 

According to Dr. Henry Bund, ex- 
ecutive editor of the institute, the 
analysis was undertaken because 
“far too many companies are still 
gearing marketing efforts to early 
postwar patterns, completely over- 
looking significant shifts which did 
not appear until the last two years. 

“These shifts deserve closest at- 
tention right now when companies 
are adjusting sales quotas, adver- 
tising budgets and territory cover- 
age in preparation for next year’s 
sales effort.” 

Major forces which the institute 
believes justfy detailed examina- 
tion of local and regional markets 
“by almost all sellers” include: Ex- 
pansion of defense-supporting in- 
dustries; the relocation nearer to 
mass markets of branches, ware- 
houses and complete industrial fa- 
cilities; radical changes in the 
makeup of consumer markets, and 
the “challenge offered to all mar- 
keters as the full potentials of elec- 
trification and mechanization be- 
come apparent in the farm mar- 
kets”. 

Asserting that sales planning at 
this time must also be geared to 
sectional variations with national 
and regional areas, the research 
institute devotes the second half of 
its report to a critical appraisal of 
market data that “pin down the 
facts on individual states, counties 
and types of markets.” 


Cars for Nickels 


Chicago Dealers’ Contest 


Aids Heart Fund 


CHICAGO.—Display of the 1953 
Ford line last week found dealers 
in the Chicago area also giving 
assistance to the Chicago Heart 
Assn. fund drive. 

The dealers staged a contest, the 
winners of which are to be awarded 
five 1953 Fords. Terms of the com- 
petition provided that participants 
contribute five cents to the Chicago 
Heart Assn. for each entry blank 
and then complete this sentence in 
12 words or fewer: “The crusade 
against heart disease is important 
to me because...” 

Entries will be judged on origi- 
nality, sincerity and aptness of 
thought, with each of the five win- 
ners being determined on succes- 
sive days. 
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_ Used-Car Auction Prices | 





(Continued from Page 22) 


HUDSON—’51 Pacemaker club coupe, §$1,- | 
010*. ‘49 Commodore (6) sedan, $825 | 
KAISER—’'48 Special 4-dr., $375. 
MERCURY—’'51 club coupe, $1,400. °50)} 
conv., $1,230. °47 sedan, $650. | 
NASH—’51 Rambler Country Club, $1,055. | 
| 


'50 (600) sedan, $800. ‘49 (600) sedan, | 
$725. 

OLDSMOBILE—’'52 (8S) 4-dr., $1,810*. °51 
(98) Holiday, $1,800*. ‘50 (76) sedan, 
$1,150. °47 (66) club coupe, $595. ‘46 
(78) sedan, $485. 

PACKARD—’48 4-dr., $480. 

PLYMOUTH—’51 Cranbrook 4-dr., $1,325; 
Cambridge club coupe, $1,125. ‘49 P-19 
2-dr., $912. ‘47 SD 4-dr., $560. ‘46 
SD 2-dr., $500. 

PONTIAC—’51 SL (8) 2-dr., $1,600". ‘50 
Chieftain (6) 2-dr., $1,180*. ‘48 SL (8) 
4-dr., $820*. °47 SL (6) 2-dr., $710, 
$515. °46 Chieftain (6) 2-dr., $525. 

STUDEBAKER—'51 Champion 2-dr., §$1,- 
010. °48 Commander (8) 2-dr., $675*; 


Champion 2-dr., $480. 
WILLYS—’52 Aero Wing 2-dr., $1,305. °51 


(4) station wagon, $950. 
MANHEIM, PA. 
(Manheim Auto Sales and Auction Co. 
Sale every Friday. Prices are for sale of 

Dec. 12.) 
(Market firm. Sold 87 units out of 154 
offerings.) 
BUICK—’52 Super Riviera 2-dr., $2,375*. 
’51 Super Riviera 2-dr., $1,965*; RM 


4-dr., $1,590*; Special 2-dr., $1,545. ’50 


N. Y. Auto Club 
Joins Move to End 


Use Tax on Cars 


NEW YORK.— The Automobile 
Club of New York, with more than 
250,000 members in the city, is sup- 
porting a City Council bill to re- 
peal the $5 and $10 use tax on 
motor vehicles, which has been in 
effect since last June. 


The bill was introduced by Man- 
hattan Councilmen John J. Merli, 
Robert Weisberger and Earl Brown, 
all Democrats. 

William J. Gottlieb, president of 
the auto club, said that an all-out 
campaign is being prepared to gain 
repeal of the tax before it falls due 
for collection next June. 

He said the club would appeal to 
its members, who represent about 
25 percent of the city’s registered 
car owners, to ask the City Council 
and Board of Estimate to vote for 
the bill. In addition, the club will 
solicit the support of other motor- 
ists, truck associations, dealers, gas- 
oline and service station operators 
and labor groups. 

The tax was imposed last year, 
Gottlieb said, as part of the City’s 
“stop-gap program of taxation.” 

“Although motorists paid the 
stamp tax under protest,” he said, 
“they did so with the assurance 
that once the emergency had passed, 
a long-range fiscal program would 
be developed that would be based 
on sounder principles than that of 
arbitrary discrimination against one 
group of taxpayers.” 








EDITORIALLY, from a 
standpoint of news coverage, 
special features, syndicated 
writers and comics, the Courier- 
Express has the strength which 
compels thorough readership 
and insures the effectiveness of 
your sales message throughout 
the great 8-County Western 
New York Market. 


COLOR for ADDED POWER 


Full ROP color daily and Sun- 
day gives your message still 
greater impact in this powerful 


paper. 


BUFFALO 
COURIER-EXPRESS 


Western New York’s 
Only Morning and Sunday Newspaper 
REPRESENTATIVES: 
SCOLARO, MEEKER & SCOTT 


RM Riviera 2-dr., $1,595*; Special 4-dr., | 
$1,240*, $1,100. °49 Super 4-dr., $1,060*. | 
CADILLAC "51 (60) 4-dr., $3,080*; (62) | 
4-dr., $2,990*, $2,910*, ‘48 (62) 4-dr., | 
| $1,460*. 
CHEVROLET—’'52 SL Deluxe 4-dr., $1,- | 


775*; 2-dr., $1,310. °51 SL Deluxe 4-dr., 


$1,260*, $1,240*. ‘50 FL Deluxe 2-dr., 
$1,100*. ‘48 FL aerosedan, $760. ‘47 
conv., $375. ‘46 SM 2-dr., $535. 

CHRYSLER—'52 Windsor 4-dr., $2,175*. | 
51 Windsor ciub coupe, $1,510*. "49 | 
Saratoga 4-dr., $810. ‘48 Royal t-dr., | 
$650. ‘47 Windsor 4-dr., $735. 

DeSOTO—'52 Fire Dome (8) 4-dr., §$2,-| 
200*. °'51 Custom 4-dr., $1,450*. | 

DODGE—'53 Diplomat, $2,550*; Meadow- | 
brook, $2,195*. ‘51 Coronet 4-dr., §1,- | 
425*; Meadowbrook 4-dr., $925. 50 | 
Coronet 4-dr., $1,090. 

FORD—'52 Victoria, $1,860*. *51 «conv., 
$1,550*; Custom (8) 4-dr., $1,365; De- 
luxe (8) 4-dr., $1,185. '50 station wagon, 
$995. °'49 Custom (8) 4-dr., $965. ’48 
SD (8) 2-dr., $650. 

HUDSON—'46 Super (6) conv., $150. 

KAISER — ’53 Manhattan 4-dr., $2,400*. 
"51 4-dr., $1,200*, $1,075. 

LINCOLN—’52 2-dr., $2,615*. | 

MERCURY — '51 4-dr., $1,480, $1,450"; | 
2-dr., $1,425*. 

NASH — '52 Rambler conv., $1,155. °’51 
Ambassador 4-dr., $1,275*; Statesman 


4-dr., $1,055. 
205°. 
OLDSMOBILE "49 (98) 
(98) 4-dr., $1,105*. 
$560; (68) 2-dr., $550*. 


‘50 Ambassador 4-dr., $1,- | 


$1,250°; | 
2-dr., | 
"46 (66) 2-dr., 


4-dr., 
"47 =(66) 


$635. | 
PACKARD—'49 4-dr., $900*, $890, $760. | 
’47 Packard 4-dr., $605*. | 
PLYMOUTH — ’53 Cranbrook club coupe, | 


$1,900. °52 Belvedere, $1,845*; Cran- 
brook 4-dr., $1,665; Cambridge club 
coupe, $1,340. °51 Concord 2-dr., $1,025. 
PONTIAC—’51 Chieftain (6) 4-dr., $1,440. 
‘50 Catalina, $1,850*; Chieftain (8) | 
4-dr., $1,260*; Chieftain (6) 4-dr., $1,- 
170. °48 SL (8) 2-dr., $840*. '47 SL 


(8) 4-dr., $595. 

STUDEBAKER — '51 Land Cruiser 4-dr., 
$1,560*; Champion 4-dr., $1,160*. ’'50 
Champion 2-dr., $910, $860. ‘49 Land 
Cruiser 4-dr., $750. 


DYER, IND. 


(Dyer Auto Auction. Sale every Friday. 
Prices are for sale of Dec. 5.) 

(46s, ’47s and °48s have been steady 
in price for the last 30 days. ’49s and 
’50s have dropped off about $75 per unit. 
At last auction, we sold 106 cars out of 
189 offerings.) 

BUICK—’51 RM sedan, $1,685*. ’50 Super 
sedan, $1,255; Riviera sedan, $1,300*. '49 
RM sedan, $960*; Super sedan, $1,005*. 
’47 Super sedan, $600. 

CADILLAC—’52 (62) sedan, $3,800*. 

CHEVROLET — '52 Bel-Air, $2,050*. ‘51 
Bel-Air, $1,600*. ’50 SL Deluxe sedan, 
$1,040. °47 FM sedan, $615; FL Deluxe 
sedan, $700. °'42 FL aerosedan, $215. 

CHRYSLER—’53 NY sedan, $3,435*. ’51 
Windsor sedan, $1,715*. °46 Windsor 
sedan, $500. 

DeSOTO—'49 station wagon, 
Custom sedan, $625, $555. 
DODGE—’50 Wayfarer sedan, $875; Coro- 

net sedan, $1,060. 

FORD—’52 Victoria, $1,925; Custom (8) 
sedan, $1,740; Custom (8) ranch wagon, 





$900. ‘47 





$1,825. °51 Custom (8) sedan, $1,295. 
’50 Custom (8) sedan, $1,060. °’49 Cus- 
tom (8) sedan, $600. °48 Custom (8) 
sedan, $550. 
KAISER—’'49 Vagabond sedan, $655; se- 
dan, $485. 
LINCOLN—’49 sedan, $585. 
MERCURY—’51 Conv., $1,585; Country 


Club, $1,485. '49 Country Club, $915. 
’47 Country Club, $475. 


NASH—’51 Super (600) sedan, $1,145. ’50 


(600) sedan, $900. '49 Ambassador se- 
dan, $650. 
OLDSMOBILE—'50 (98) Standard sedan, 


$1,330. '49 (76) sedan, $915; (98) sedan, 
$1,320. °48 (98) sedan, $690. °47 (98) 

sedan, $500. 
PACKARD—’51 (300) sedan, $1,620*. 

seadn, $475. 
PLYMOUTH—’51 Cambridge sedan, $1,165. 
~~ sedan, $860. °48 SD sedan, 
PONTIAC—’52 Chieftain (8) sedan, §$1,- | 
810*. °51 Chieftain (8) sedan, $1,600". | 
"41 / 


47 


’47 Chieftain (8) sedan, $715, $620 
(8) sedan, $160. 

STUDEBAKER—’51 Champion sedan, §$1,- 
130; Land Cruiser, $1,270. '50 Champion | 
sedan, $900. ‘47 Champion business | 
coupe, $400. 

WILLYS—’48 Jeep, $600, 
$505. 


$705. °47 Jeep, 


CLEVELAND, O. | 
O.K. Auto Auction. Sale every Tuesday. 
Prices are for sale of Dec. 9.) 
(Prices steadier. More sellers than 
buyers. Sold 22 units out of 62 offerings.) | 
CHEVROLET—’50 FL Deluxe 2-dr., §$1,- | 
080. '48 FM 2-dr., $525. 
Se Windsor club coupe, §$1,- 
025°. 
FORD—’51 Victoria, $1,450*. ‘50 %-ton 
pickup, $650. '49 Custom (8) 2-dr., $695. 
HUDSON—’'48 Commodore (8) 4-dr., $525. 
KAISER—’51 Deluxe 4-dr., $1,225*. 
MERCURY—’51 2-dr., $1,500*. °49 station 
wagon, $675. 
NASH—’48 (600) 4-dr., $475. | 
OLDSMOBILE—’50 (88) 2-dr., $1,125*. ’49 
(98) 2-dr., $1,130*. '48 (98) 4-dr., $800*. | 
46 (76) 2-dr., $415. | 
PACKARD —’'47 Super 4-dr., $405. 


PLYMOUTH — ’51 station wagon, $1,425; 
Cambridge 4-dr., $1,100, $1,150. 
PONTIAC—’49 Chieftain (8) 4-dr., $975*. 


STUDEBAKER — 
$825. 


’50 Champion Starliner, 
Parkinson Displays Buggy 
In Studebaker Celebration 


An old “sparkin’ wagon,” manu- 
factured by Studebaker in 1896 be- 
fore the horseless carriage had con- 
quered the roads of America, has 
been put on display by Parkinson 
Motor Sales, of Mount Carmel, III., 
in conjunction with the observance 
of the Studebaker centennial. 

The buggy has been completely 
reconditioned. It was found in a 
barn at Mount Carmel. 








| Aged Car Still Going to School— 


With its original body and chassis still intact, this four-cylinder 1926 Chevrolet | 


coupe literally is putting Norman, Wayne and Keith Brown through college. The 


vehicle is the brothers’ sole transportation 


dealers in Ames, la. 





NASHVILLE. — Members of the, 
Tennessee Automotive Assn. have | 
been warned to be on guard as| 
efforts may be made to have the | 
Tennessee Legislature review the 
methods of auto financing and car 
insurance sales. 

A TAA bulletin points out that 
there are two developments which 
may bring about such action. 

The first is a decision last Oc- 
tober of the U. S. Supreme Court 
not to interefere with an Ohio 
Supreme Court opinion holding 
that the Ohio superintendent of 
insurance could refuse to renew 
all existing insurance licenses of 
dealers who are insurance agents. 

The higher courts declined a re- 


Fight Brews in Tenn. 


Dealers Are Warned to Watch Legislative Action 
On Financing, Insurance Sales 


link bewteen their farm home and lowa 


| State College. Above, with Keith Brown, are A. E. Allen and Fletcher Allen, Chevrolet 







view on the grounds that no con- 
stitutional or Federal question was 
involved. 

TAA adds that in 1951 the Ohio 
Legislature adopted a statute giv- 
ing the superintendent such power, 
and that similar legislation, intro- 
duced in Tennessee in 1947, was 
defeated. 

The second development, TAA 
said, is the fact that several states 
have passed legislation regulating 
the financing of motor vehicles, and 
similar efforts may be expected in 
Tennessee. 

Legislative attempts to amend or 
repeal the Tennessee Motor Vehicle 
Certificate of Title Law also are 
foreseen. TAA holds that this act 
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has been instrumental in combat- 
ing the growing menace of the 
“hot car’ racket and should be up- 
held. 

The association contends that 
the law is making it increasingly 
difficult for thieves to dispose of 
their loot, Nearly 3,000 stolen cars 
have been uncovered in Tennes- 
see, according to TAA, since in- 
ception of the title law. 

Jim Clark, TAA president, has 
appointed the following members 
to the legislative committee: 

John M. Walker, Covington, 
chairman; V. Carl Tisdal, Jackson; 
George M. Green jr., Nashville; Er- 
skine Sharp, Pulaski; S. I. Bryant, 
Cleveland; L. F. Buschbaum, Knox- 
ville, and Gates W. Kidd, Johnson 
City. 


Easier Farming 
Power Steering Is Applied 


To Tractors 


OMAHA.—-A power steering at- 
tachment for farm vehicles, which 
is said to provide operating ease 
hitherto limited to passenger autos, 
has been devised by a Columbus 
(Neb.) manufacturer of farm equip- 
ment. 

Walter D. Behlen, president of 
Behlen Mfg. Co., is marketing a 
hydraulic-type power steering unit 
for tractors and other self-pro- 
pelled farm equipment. 

The unit enables an operator to 
turn the steering wheel with but 
one pound of pressure, the com- 
pany says, and can be installed in 
about an hour without special 
equipment. 

The unit consists of a fluid pump 
driven by the tractor engine, with 
a hydraulic gear motor converting 
the fluid pressure into mechanical 
torque. A control valve operates 
automatically with the turning of 
the steering wheel. 


New Willys Deal in Ind. 
Wagner Willys Sales, 1112 E. 
Morgan St., is a new dealership for 
Kokomo, Ind., and _ surrounding 
area. 


Your dynamometer operator can now become an expert... by attending the 
Clayton Dynamometer Operator Training School for one week. An intensive 
5-day course covers every phase of dynamometer operation . . . trouble-shoot- 
ing, tune-up, inspection and performance checking . . . guarantees profitable 
operation. A class starts the second Monday of each month at the Detroit 
school, located at 4620 Oakman Blvd., near Chicago Blvd. Another class 
starts the third Monday of each month at the Clayton factory in El Monte, 
Calif. Courses at both schools are identical... streamlined to teach proved 
dynamometer techniques selected from the best of hundreds of successful 
operations. Enroll your operator or service manager and insure greater service 
profits. Mail the coupon to the nearest address for complete information. 






CLAYTON MANUFACTURING CO. 


lon. 


CHASSIS 
DYNAMOMETER 


(USE NEAREST ADDRESS) 


4620 Oakman Bivd., Detroit 4, Mich., or Box 550, El Monte, Calif. 


Send complete information on Dynamometer Operator Course at school 


checked. Also send new book on dynamometer operation. 
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Affecting Factories and Dealers. . . 


Auto Advertising 


By George Deery 
Associate Editor 
Wholesalers and makers of auto 
replacement parts have set their 
sights high on ad plans for next 
year, with an estimated $15 million 
to be spent in 
various types of 
media, according 
to Don H. Teetor, 
sales vice - presi- | 
of Perfect Circle, | 
who was chair- 
man of the recent 
Automotive Serv- | 
ice Industries) 
Show in Atlantic 
City. | 
Teetor said 
Don H. Teetor the multimil- 
lion-dollar billing will go for ad- 
vertising in all media, with a 
heavy percentage channeled into 
trade journals. National maga- 
zines, radio, television, newspa- 
pers and direct mail will each get 
a substantial share of the budget, 
he said. | 
The extensive ad program, Teetor | 
declared, indicates how the auto-| 
motive after-market has grown) 
into a major industry, including | 
hundreds of manufacturers plus} 
more than 10,000 wholesalers. The! 
$15 million figure excludes ad ex-| 
penditures by the country’s 380,000 | 
parts and accessory retailers. | 
The automotive after-market will | 
be a $2 billion business in 1953, | 
with more than 15 million of the | 
country’s cars needing replacement | 


parts, Teetor said. 


* * 


* 

Nash Changes PR Setup | 
Howard E. Hallas is now associ- | 
ate director of public relations of 
Nash-Kelvinator Corp. and Morgan ' 


| 
J. O’Connor, formerly director at! 
advertising and public relations for | 
the United Foundation Torch Drive | 
in Detroit, has been appointed di- | 
rector of public relations for the} 
Nash Motors division. 

O’Connor will be assisted by John 
Pichurski, who left the United 
Press bureau in Detroit to join the 
Kelvinator export advertising and 
sales promotion department in 
1949, according to Fred Black, di- | 
rector of public relations for Nash- 
Kelvinator Corp. 

A. F. Wilson is public relations 
director for the Kelvinator division. 
Robert C. Boelio, formerly with | 


H. E. Hallas M, J. O'Connor 


the Associated Press in St. Louis 
and Detroit, is assistant public re- 
lations director for Kelvinator. 
+ oa oa 

TV Plugged for Autos 

“Seventy-three percent of all 
new cars bought in a period of 
six months in the New York-New 
Jersey area were bought by tele- 
vision set owners,” J. L. Van 
Volkenburg, president of the 
CBS television network, told a | 
meeting of 2,500 Willys-Overland 
dealers in Toledo. 

“Televsion is a wonderful ad- 
vertising medium for the auto- 
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mobile industry,’ said Van Volk- 
enburg. Willys, he noted, was the 
first company to sponsor “Omni- 
bus,’ CBS-TV’s 1%-hour Sunday 
program. 

Also present at the meeting was 
John Karol, scales vice-president 
for CBS radio, who talked about 
the part that the New York Phil- 
harmonic broadcasts are playing 
in the Willys campaign. 

* . . 


Blackburn with Geyer 


Norman Blackburn has 
Geyer Advertising, Inc., 


joined 
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as vice-| 


president and director of radio and | 


television, B. B. Geyer, president, 


has announced. Blackburn resigned | 


as West Coast director of television 
for NBC to accept the new ap- 
pointment. He was previously na- 
tional program director for NBC 
television. 

Before joining NBC in _ 1948, 
Blackburn was vice-president in 
charge of the Hollywood office of 
J. Walter Thompson. He started 
as an artist-writer with Walt Dis- 
ney, and later became story editor 
Roach studios in charge 
of short subjects. He moved to the 
Thompson agency in 1938 to head 
the commercial film department on 
the West Coast. 


Ford Uses Mo 


* * 


re TV 


A total of 6,327 daily and weekly | 


newspapers throughout the coun- 
try, with a combined circulation of 
60 million, togeth- 
er with 107 tele- 
vision. stations 
1,418 radio 


to the public. 
Gordon C. Eld- 
ad man- 
ager of Ford di- 
vision, said that 


113,000 outdoor ad 


G. C. Eldredge 
tell 


posters from 
coast-to-coast also will 
story of the new Fords. 

“During January and February, 
we will continue our newspaper ad- 
vertising and add magazines with 
circulation of 38,484,218,” 
Eldredge said. 


While introductory announce- 


ments and followup ads on the| 


1953 Ford will total about the same 
as that carried when the 
model was publicly introduced, the 
TV program has been increased, he 





said. A total of 88 TV stations 
were used in the 1952 introduction 
while 107 TV stations are being 
used for the 1953 announcements. 

A total of 13,300,000 copies of 
sales literature on the 1953 Ford 


has been distributed to Ford deal- | 


erships. These include catalogs and 


| special body folders. 
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Ayer Names Clarke 


* * 


Appointment of Jack J. Clarke to 


the Detroit staff of N. W. Ayer & 


Son has been announced by T. J. | 


Henry, vice-president and manager 
of the Detroit office. 

Clarke was formerly national 
sales manager of the automatic 
washer and dryer division of Gen- 
eral Electric at Bridgeport, Conn. 
While in the Army during the ’40s, 
he was in charge of automotive 
operations and maintenance for the 
North Atlantic division of the Air 
Transport Command. 

* © 
Moyer Retires 

Benton L. Moyer, national ad 
director of the New York News, 
will retire Jan. 1 after 30 years 
in executive positions with the 
newspaper. Moyer’s ccreer with 
the News paralleled its growth 
into the newspaper with the larg- 
est circulation in the country. He 
joined the News three years after 
its founding as New England rep- 
resentative. 

After two years, Moyer became 
eastern general ad manager, and 
then advanced to classified dis- 
play ad manager in 1934, national 
ad manager in 1944, and to his 
present position in 1951. 

* * * 


Shows Travel Volume 


The American Magazine has 
started a monthly national travel 
index based on airline passenger 
miles, railroad passenger miles, 
intercity bus passenger miles, 
intercity auto passenger miles, 
U. S. motor fuel consumption, 
hotel room occupancy, visitors to 
national parks, and employed 
persons on vacation. 

Pleasure only, business only, 
and total travel will be reflected 


* 


the | 


1952 | 


Brand Names Cites Ad Agencies— 


Rudyard C. McKee (right), vice-president 
ads prepared by his agency as a voluntee 
1951 campaign, which helped to bring the 
an estimated five million consumers a day 
vice-president of National Broadcasting Co 


of McCann-Erickson, New York, reviews the 
r service to the Brand Names Foundation ; 
“story back of brands" to the attention of 
. With McKee are (from left) Frank White, 
. and treasurer of the foundation; John W. 


Hubbell, vice-president of Simmons Co., New York, and chairman of the foundation's 


board of directors, and Nathan Keats, v 


ice-president of the foundation. McCann 


Erickson was one of five ad agencies honored at a luncheon sponsored by the founda 
tion in New York for their volunteer services since 1949. The others were Needham, 


Lovis & Brorby, Inc., Chicago; Batten, Ba 


rton, Durstine & Osborn, Inc., New York; 


Lambert & Feasley, Inc., New York, and Warwick & Legler, Inc., New York. The 1953 


campaign was prepared by Hewitt, Ogilvy 


by the national measure, based 
on surveys by a staff of 40 inves- 
tigators under the supervision of 
R. A. Robinson, director of re- 
search, 


* * * 


Stresses Local Level 

| Bringing its sales story down to 
|a local level is the technique now 
ibeing used by the Metropolitan 
|Sunday Magazine Group in a new 
| booklet, “Nothing Interests Adver- 
tisers Like Sales.” This three-color 
|brochure gives market-by-market 
|glimpses of ads which have ap- 
| peared recently in member papers. 
j * cd + 


Herald Tribune Appointee 


Edward Freeman has been ap- 
pointed sales promotion manager 
of the New York Herald Tribune, 
it is announced by James Parton, 
assistant to the president. Free- 
man, who previuosly was presen- 


tation manager, has been with the 


Herald Tribune promotion de- 
partment for six years. In his 
new capacity, he will be responsi- 
ble for both the ad and circula- 
tion phases of the paper’s promo- 
tion activities. 

* 


Hastings Switches to C-E 


James N. Hastings, formerly with | 
|the R. W. Webster agency in Los | 
| Angeles, has joined Campbell-| 

Ewald Co., ac-| 
cording to Henry 
G. Little, presi- | 
dent. 

Hastings will 
have a_ unique 
position in the} 
agency in that he 
will not be a de- 
partment head 
nor have a title, 
but will work on 
creative advertis- 

J. N. Hastings ing, with the cre- | 


* * 


| 


° Benson & Mather. 


sports events and the activities of 
| midwesterners who have retired to 
Florida. With the exception of the 
travel-restricted years of World 
War II, Foust has been handling 
this Florida assignment annually 
since 1929. 


| Replacing the late Horace Porter 
as one of Farm and Ranch’s ad 
| sales representatives in New York 
is A. F. Watkins jr., according to 
Ted Lord, vice-president and ad 
|director. Ed Pachuta is Eastern 
manager for Farm and Ranch. Wat- 
kins formerly was with the ad sales 
| staffs of the New York World-Tele- 
|gram & Sun and Baby Talk. 
| Hyster Gets Plant in Holland 
PORTLAND, Ore.—Hyster Co., 
| manufacturer of tractors, logging 


}equipment and industrial trucks, 


has completed arrangements for 
the establishment of a plant in 
| Holland, according to Eugene Cald- 
| well, general manager. Frank Ros- 
tedt, comptroller and assistant sec- 
retary, will go to Holland as 


|manager of the new operation, to 


be known as Hyster Europe. 


TURNTABLE 





ative groups on all accounts, Little | 
| pointed out. 
| Hastings has won many awards | 
for his creative work and has been | 
| prominent in the growth of the art | 
| directors’ club movement on the| 
| Pacific coast. 


* 


i * 
Sammut with Packard 


Edward P. Sammut has been ap- 

|pointed manager of graphic arts | 

| for Packard’s merchandising divi- | 
sion, Robert W. | 

|Straughn, mer- 

chandising man- 

ager, has an- 

| nounced. 

Sammut was 

|most recently ac- 

count manager 

j}and office man- 

ager for the De- 

troit office of 

|Kenyon & Eck- 

hardt, on the Lin- 

coln-Mercury ac- E. P. Sammut 

;count. Prior to this, he was pro- 

duction manager for the Detroit | 

| Office of J. Walter Thompson Co.,| 
handling the Ford car, Ford truck, | 

| Lincoln and Mercury accounts. His 

| previous service in the graphic arts 

field was with D. B. Brother & Co. | 
Sammut is known for his talks 


to the ad trade on direct mail. 
og . * 


* 
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Names 

Hal Foust, auto editor .f the} 
| Chicago Tribune, is in Florida to 
| spend approximately two months | 
covering winter vacation news, |! 
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Month’s Sales of Motor 


Above Comparable Period in °51 


By M. L. Schwartz | 
Staff Correspondent | 

OTTAWA.—Dealers report a con- | 
tinuing upward trend in sales of 
new motor vehicles, which started | 
in May after the relaxation of cred- | 
it restrictions. Sales increased 48.6 | 
percent in number during October, | 
compared with October, 1951, ac- 
cording to latest Canadian Govern- 
ment statistics. 

Declines in the first four 
months of 1952, however, offset 
gains in the May-October period 
so that cumulative sales for the 
first 10 months of 1952 were only 
slightly above the same period of 
1951. 

Sales of new vehicles in October 
totaled 33,887 units against 22,801 


Goodyear Counts 
On Record Year 
For Rubber Use 


AKRON.—Record rubber’ con- 
sumption and the best tire produc- 
tion in five years is forecast for 
1953 by E. J. Thomas, Goodyear 
president. 

Tire production, for all catego- 
ries, should pass the 100 million 
mark, second only to the record 
reached in 1947, Thomas said. 

American rubber consumption for 
the year will total 1,288,000 long 
tons, he estimated—twice the total 
of prewar 1940, and containing 58 
percent synthetic rubber. 

Increased rubber use, Thomas 
said, is due mainly to two factors: 
More vehicles on the road, and 
more miles per vehicle. In addition, 
he said, newer rubber products are 
expanding their market “tremend- 
ously.” These include foam rubber, 
films and plastics, he said, and may 
soon include rubber roads, which 
give promise of “rapidly expanding 
commercial use.” 

Thomas credited development of 
synthetic rubber with stabilizing 
a market which had earlier gyrated 
from 3 cents a pound to $1.25 a 
pound. 


Bakelite Aid Sees 
High Plastic Sales 


NEW YORK.—Sales of raw ma- 
terials in the plastics industry dur- 
ing 1592 will be close to those of 
1951, the record year for plastics 
sales volume, it is predicted by 
George C. Miller, sales vice-presi- 
dent, Bakelite Co. 

Miller said 1953 is expected to be 
a good year for the plastics indus- 
try, “and there is a combination of 
factors for 1953 that could possibly 
result in a record sales year for 
plastics.” Plastics sales will do con- 
siderably better than business in 
general during the coming year, 
he said. 


$3 Million Plant Planned 


By Aleoa at Lancaster 

PITTSBURGH. — Aluminum Co. 
of America has announced plans to 
build a fabricating plant in the 
Lancaster (Pa.) area for prodcuc- 
tion of aluminum screw machine 
products, fasteners, rivets and nails. 

The plant will cost in excess of 
$3 million. Production of screw ma- 
chine products now comes from a 
section of Alcoa’s Edgewater (N. 
J.) plant. 


Canada Business Climbs 
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Vehicles Reported 48% 


the previous year. This brought the 
cumulative total for the January- 
October period to 344,834 units, com- 
pared with 343,905 in 1951. 

Most of October’s gain was at- 
tributed to car sales, which rose to 
24,444 units against 13,590 in 1951, 
up 79.9 percent. Ten-month sales 
were up slightly to 249,622 units, 
compared with 248,977. 

New commercial vehicle sales in 


| October totaled 9,443 units against 


9,211, up 2.5 percent. In the 10 
months, such sales were 95,212, 
compared with 94,928 in 1952. 

In October, financing of new 
motor vehicles increased to 16,247 
units against 9,984 the previous 
year, up 62.7 percent. 

The biggest gain was in financ- 
ing of 11,801 new cars against 5,759 
the previous year, up 104 percent. 
New commercial vehicle financing 
involved 4,446 units against 4,225, 
up 5.2 percent. 

A total of 37,051 used vehicles 
was financed in October against 
26,568 the previous year, a gain of 
39.5 percent. Of these, 30,441, were 
cars and 6,610 commercial vehicles. 

Dealers in Newfoundland led 
Canada in sales gains, with 187.9 
percent more new vehicles sold 
last October than in October, 1951. 
Sales of new vehicles in the 
prairie provinces, Saskatchewan 
and Alberta, registered the next 
highest gains—87.9 percent and 72.1 
percent, respectively. 


Mid-Atlantic Show 
Set for Apr. 21-24 
In Philadelphia 


PHILADELPHIA. — The Middle 
Atlantic Regional Automotive Show 
will be held here Apr. 21-24 in the 
Commercial Museum, it is an- 
nounced by Charles H. Bauer, sec- 
retary. 

Feature of this year’s show will 
be a series of jobbers’ sales clinics, 
which will include demonstration 
of products and “the opportunity to 
explain their profit-making poten- 
tial directly to the men you count 
on for distribution and sales sup- 
port,” Bauer said. 

Hours of the show will be 8:30 
a.m. until noon for manufacturer- 
jobber sales conferences and from 
1 p.m. until 10 p.m. for visitors. An 
attendance of 28,000 is expected. 

Applications for exhibit space and 
other details on the show are avail- 
able from Bauer at Middle Atlantic 
Regional Automotive Show, Inc., 
_ Frankford Ave., Philadelphia 

5. 


Harrer Chosen President 
Of Utica Dealers Assn. 


UTICA, N. Y.—Theodore Harrer, 
of Dahl Motors, has been elected 
president of the Automobile Deal- 
ers Assn. of Utica. 

Others elected were Willard 
Hagadorn, of H. L. Johnson Mo- 
tors, first vice-president; Fred J. 
McRorie, of McRorie-Sautter Mo- 
tors, second vice-president; George 
M. Benas, of Hughes-French Motor 
Co., treasurer, and Milton A. Nel- 
son, executive secretary and coun- 
sel. 

Directors are Edwin B. Welch, 
chairman; Mell A. Gooch; Ted 
Cater; Anthony Nelson; Joseph 
Carbone; John Woldonocki, and 
Irving J. Cole. 








Housewarming 


at Nash Dealership— 





S. American Importers Tour Packard— 


Two South American importers visited the Packard plant last week to get first-hand 
information about Packard's expansion program and the part South America would 
play in it. B. C. Budd (left), Packard export vice-president, watches as Fred C. Walters, 
general sales manager, greets Xavier Lope Bello, of Caracas, Venezuela. A. L. The- 
mudo, of Rio de Janiero, Brazil (second from right), arranged the visit to the Packard 
plant. Packard reports that it plans on locating new distributors and dealers for its ‘53 


cars in South American countries. 





Lester Is Host to Cadillac Veterans— 


Sam Lester, manager of Cadillac's San Francisco branch, recently entertained at 
luncheon Joseph E. Schulte (right) and Jay Dunivan (left), two veteran Cadillac officials 
who recently visited the city. Schulte, who has been retired for some time, has been 
manager of the Detroit and Chicago branches and also was a Cadillac distributor in 
Buffalo. Dunivan, who is just retiring, has been the new-car distributor since 1908. 
Fred Pabst, veteran Cadillac figure in northern California, and many other old friends 


were on hand to welcome the pair. 





Official Car at Pan-American Road Race— 


This Hudelson-Whitebone continental-rear conversion sports auto was used as the 
“official car" in the recent Pan-American road race. Dana Hudelson, executive of 
Hudelson-Whitebone Co., Champaign, Ill., and San Francisco, drove the auto, his 
personal convertible, from Mexico City to Juarez ahead of the competing race drivers. 


He was accompanied on the trip by A. L. Kocsis, Selby De Mexico, S. A. 





Georgia Legislators Back 


State Road Safety Group 


ATLANTA.—Most of the propos- 
als of the Special Highway Safety 
Committee have a good chance of 
becoming law at the 1953 session 
of the Georgia Legislature. 


This was pictured by the com- 
mittee as it began to pick up 
new strength in its fight to get 
something done toward reducing 
the highway deaths in Georgia. 

The committee announced that 
both party leaders of the House, 
Frank Twitty, Administration floor 
leader, and John Greer, minority 
leader, have agreed to support bills 
to: 

1. Adopt compulsory driver-train- 
ing in all high schools in the state. 

2. Require periodic examination 
of all motorists, both physically and 
as to driving ability. 

3. Require periodic checks of all 
motor vehicles to rid the roads of 
unsafe cars, trucks and buses. 

4. Hire at least 100 more State 
troopers to patrol the highways ex- 


Chesaning Nash Sales, Chesaning, Mich., recently held open house in its show- | clusively. 


room to mark its grand opening. Congratulating Everett Adams (right), manager of 


However, the two lawmakers 


dation that 16-year-old road vio- 
lators be tried in traffic court 
rather than juvenile court, or 
raise the drivers’ age limit to 17. 
Other committee recommenda- 
tions include a 45-mile-per-hour 
speed limit for all types of trucks 
in lieu of the graduated speed limit 
now in force; rescheduling of all 
bus routes by the Public Service 
Commission on the grounds that it 
is impossible for buses to operate 
on present schedules without vio- 
lating speed limits; uniform punish- 
ment for traffic offenders through- 
out the state; suspension “for at 
least some period of time” of the 
license of all operators having any 
“moving” violation, and establish- 
ment of the Highway Safety Com- 
mittee on a permanent basis. 


Hapman Appointment 
KALAMAZOO, Mich. — Hapman 
Conveyors, Inc., has announced the 
appointment of Donald G. Mitchell 
as manager of its new Detroit 
branch office at 15145 W. Seven 
Mile Rd. 
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Hall Scott Builds 
Ammo Plant 


In California 


HE Hall-Scott motor division of 

ACF-Brill Motors Co., Berkeley, 
Calif. has received a $2 million 
contract from U. S. Army Ordnance 
for ammunition, according to J. D. 
Towne, division manager. 


“Producing this ammunition 
will require approximately $750,- 
000 worth of new metalworking 
equipment, principally the turn- 
ing type,” Towne said. “A new 
plant is being constructed in 
Richmond, Calif., to house this 
new equipment.” 

It is expected that the plant will 
be completed this month. On a two- 
acre plot, the plant will have about 
40,000-square-feet of productive ca- 
pacity, Towne said. 

* * s 


Awards in Detroit 


- DETROIT, Army Ordnance 
contracts totaling $30,828,369 were 
announced by Brig. Gen. Paul H. 
Seleen, commanding general of the 
Ordnance District. 


Largest award was $13,439,700 
to Oldsmobile for rocket assem- 
blies. 

Oldsmobile also received a $883,- 
323 order for the development of 
guns; U. S. Rubber, $490,939 for 
standard hardware items; A. C. 
Spark Plug division, $218,890 for 
tools and equipment, and Pontiac, 
$179,423 for facilities. 

* s + 


Canadian Contracts 


Tu Department of Defense Pro- 
duction of Canada has awarded 
the following contracts: 


R. Angus, Ltd., Vancouver, au- 
tomotive spare parts, $25,080; Geo. 
W. Crothers, Ltd., Leaside, Ont., 
tractor spares, $11,807; Ford of 
Canada, Windsor, trucks, $42,960; 
Gardner Trailers, Ltd., Montreal, 
semi-trailers, $28,072. 

Also, General Motors of Canada, 
Oshawa, station wagons, trucks, 

spares, $1,169,072; Hornell Machine 
& Iron Works, Fredericton, N. B., 
trucks and trailers, $24,355; Sicard, 
Inc., Montreal, snowblower trucks 
and repairs, $1,071,040, and Western 
Flyer Coach, Ltd., Winnipeg, buses, 
$500,069. 


'|Brake Aid Offered 


For Car Trailers 


BELOIT, Wis.—A_ special hy- 
draulic foot controller for passen- 
ger autos used to pull coach trail- 
ers has been developed by Warner 
Electric Brake & Clutch Co., it is 
announced by George G. McManis, 
manager of the automotive division. 


McManis said that the new con- 
troller was developed as a safety 
feature for coach trailer owners 
who experienced difficulty in co- 
ordinating the application of both 
car and trailer brakes, since the 
auto brakes are applied in the con- 
ventional manner and the trailer 
brakes by a hand control. 


The hydraulic foot controller, it 
was explained, is mounted directly 
into the car’s braking system so 
that a normal brake action results 
in a simultaneous application of 
both the car and the trailer brakes. 


Three Utah Groups Elect 


Officer Slates for ’53 


SALT LAKE CITY.—Three coun 
ty chapters of the Utah Automobile 
Dealers Assn. have announced elec- 
tion of 1953 officers. 

Ralph E. Packard (Studebaker), 
Provo, is new president of the Utah 
County chapter. Others include 
Harold Holley (Ford), American 
Fork, vice-president; Paul L. Har- 
mon (Pontiac), American Fork, 
secretary-treasurer. 

Newly elected to head the Weber 
County chapter is Emerson F. 
Ritchie (DeSoto-Plymouth), Ogden. 
Named to serve with him are La- 
Vir Wood (Cadillac - Oldsmobile), 
first vice-president; Harlan H. 
Starr (Lincoln-Mercury), second 
vice-president, and Verl J. Fergu- 
son (Nash), secretary-treasurer, all 
of Ogden. 

Carbon County dealers are head- 
ed by Arvel R. Stevens (Ford), 
Price. John O. Barton (Lincoln- 
Mercury) is vice-president, while 
Oscar A. Knudsen, (Cadillac-Pon- 
tiac) is secretary-treasurer. Bot 
are from Price. x 


the dealership, is John Peach, Nash's service representative of the Detroit zone office. opposed a committee recommen- 


XU 
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|Japan to Provide 
$2 Million Fund 
For Spare Parts 


TOKYO. — Japan has decided t»> 
allocate $2 million in the foreig: 
exchange budget for the import cf 
spare parts for foreign automobile 

The decision was made becaus 
by next spring Japan will have ay- 
proximately 56,000 foreign autom<¢ - 
biles, of which 10,000 will need re- 
pairs, the Ministry of Internatione/ 
Trade and Industry estimates. 

It is understood that only dealer 
in foreign automobiles will be qua 
ified to get the foreign exchang 
allocation for spare parts purchas: 

Volks Co., of Germany, has con 
tracted with Fuji Shoji Co. to im 
port and sell Volkswagens in Japan 
it has been announced. 

Heinz Nordoff, Volks president 
has been in Japan negotiating with 
Fuji Shoji and Mitsubishi Heavy 
Industries Co. 


Dealer Doings 





New Shop Tools Score 


ASI Show Exhibitors Display Products Designed 
To Overcome Mechanic Shortage 


By Jack Weed 
Service Editor 

ATLANTIC CITY. — Despite the 
fact that attendance did not come 
up to expectations for the first two 
days of the Automotive Service In- 
dustries Show here last week, ex- 
hibitors generally were pleased 
with the amount of interest by the 
jobbers present. 


This was particularly true for 
those exhibitors who had new 
products on display or who had 
revamped former products to 
make them easier for mechanics 
to operate. Jobbers kept remind- 
ing manufacturers of shop equip- 
ment about the shortage of me- 
chanics in the field, and the great 
need for developing machines 
and equipment that would en- 






exhibiting brand new equipment 
which met modern day servicing 
needs in view of the shortage of 
skilled mechanics. They endeavored 
to compensate for this by showing 
products designed for easier opera- 
tion, or by mechanics not ordi- 
narily qualified to do _ precision 
work. 

Shelf goods exhibitors also 
closed their booths in a more 
satisfied frame of mind if they 
had developed new products or 
new packaging ideas that ap- 
pealed to the visiting jobbers. 
The show lived up to advance 

notices as far as amount of space 
and number of exhibitors was con- 
cerned. Every foot of space in the 
first floor and lower level of the 





able mediocre mechanics to per- 
form work that formerly com- 
manded skilled men. 


More than 18,000 jobbers were 
expected to attend this year’s show, 
but attendance was estimated at 
about 12,000 for the four days. 
Most of the absentees were from 
west of the Mississippi. 


Most exhibitors contacted seemed 
to think that the reason for smaller 
attendance was not the fault of 
the show, but that the show was 
held in Atlantic City. 

Some exhibitors, such as Black- 
hawk Co. and Ammco Tools, Inc., 
which showed radically new prod- 
ucts for the first time, claimed 
that they wrote more business at 
this year’s show than they had ever 
written at any former show of this 
type. 

This was due, they believed, to 


Auto Steel Total 
Is Hiked for 
First Quarter 


(Continued from Page 1) 


first quarter, the industry can ease 
its March production crisis by bor- 
rowing steel March 15, from its 
second-quarter allotment. 

The industry’s second-quarter 
materials supply situation, how- 
ever, will be much brighter since 
DPA last week announced that it 
was allocating enough steel, cop- 
per and aluminum to produce 
1,250,000 cars and 315,000 trucks 
in that period. 

Recently, NPA said it had author- 
ized the second-quarter production 
of 1,500,000 cars and 315,000 trucks. 
This is the highest quarterly quota 
since NPA established the Con- 
trolled Materials Plan. 

The auto industry’s second-quar- 
ter allocations give it approximately 
one-fifth of all the steel allocated 
to NPA and its industry divisions. 

7 o e 





FFICIALS indicate that an ap- 
peal will be made later for 
additional second-quarter steel so 
that the industry can achieve its 
ceiling of 1,500,000 cars. Since steel 
companies’ productive capacity will 
be increased immeasurbaly in the 
first quarter, there is an excellent 
chance that the auto industry will 
get a large supplemental allocation. 
NPA is fully supporting the au- 
thorized program of 315,000 trucks. 
The breakdown by sizes follows: 
183,000 lights, or 61 percent; 81,000 
mediums, or 27 percent, and 36,000 
heavies, or 12 percent. This makes 
a total of 300,000 units. The bal- 
ance of 15,000 for other claimants 


follows: 62 percent lights, 28 per- 
cent mediums and 10 percent 
heavies. 


The Government is allocating 
substantially larger amounts of 
controlled materials to permit the 
highest rat of highway construc- 
tion ever achieved in the U. S. 

“The tight supply of structural 
steel, however, has made it impos- 
sible to support the highway pro- 
gram fully at the requested level,” 
DPA said in its second-quarter 
allocations announcement. 


Perfect Circle Moves Office 

DETROIT. — The sales office of 
Perfect Circle Corp., serving car, 
truck, tractor and engine manufac- 
turers, has been moved from the 
General Motors Bldg. to 10488 W. 
MeNichols Rd. 


big Auditorium was filled, and 
overflow exhibits were accommo- 


dated in space at the rear of the 


first floor reached through a “dead 
end” passage, 

The Navy and Marine Corps ex- 
hibit, held with an “oldtimer” 
showing in the second-floor ball- 
room, was well attended, and re- 
ceived considerable commendation 
from visitors. In addition to enemy 
weapons captured during the Ko- 
rean campaign, the exhibit showed 
models and poster displays of 
nuclear fission power. Jet engine 
models and a movie completed the 
exhibit. 

Another educational exhibit that 
created a good play was that of 
Walker Co., with several headsets 
through which jobbers could hear 
how it was possible to reduce the 
sharp exhaust barks of high-com- 
pression engines. The headsets 
were in use practically from the 
time the show opened until the 
closing bell rang. 

Exhibitors of imitation wire 
wheels were swamped with job- 
bers trying to get their orders 
in for early delivery. 

Independent Pneumatic Tool Co. 
amplified its usual daily news serv- 
ice with television sets scattered 
around the show and a camera at 
its booth. Passers-by were thus 
telecast to all parts of the audi- 
torium. Brunner Mfg. Co. had a 
messenger service, with girls equip- 
ped with walkie-talkie radio sets, 
to keep in constant contact with 
the broadcast board. 

At the International Booster 
Clubs banquet and entertainment, 
Don Switzer, Federal Mogul Co. 
and president of B-19, Detroit, was 
crowned the booster of the year 
for his work in establishing suc- 
cessful booster-jobber outstate con- 
ferences. The Affiliated Automo- 
tive Representatives varied their 
annual dinner by having no 
speeches, just entertainment. 


Ill. Group Explains 
Retail Tax Ruling’s 


Impact on Dealers 


CHICAGO. — Automobile dealers 
are affected by a recent decision of 
the Illinois Supreme Court uphold- 
ing a State law passed by the Leg- 
islature in 1941 changing retailers’ 
occupation tax rules, and declared 
unconstitutional in a Supreme 
Court ruling three years later. 


The case on which the court re- 
versed its previous decision was 
that of Modern Dairy Co. vs. the 
State Department of Revenue. 


As a result of the new decision, 
the Chicago Automobile Trade 
Assn. informed its members that, 
effective Dec. 13, they are subject 
to the Department of Revenue’s 
ruling covering sales of property in 
inventory on that date and prop- 
erty acquired on and after that 
date except in the case of binding 
contracts made before Dec. 13. 


The rules, in substance, tax sales 
to persons engaged in service oc- 
cupations when they transfer the 
property to others in connection 
with the rendering of service. In- 
cluded are sales of repair parts and 
materials to repair men for use in 
work for others. 

Suppliers of persons engaged in 
service businesses, even when they 
transferred property to others, had 
been exempt formerly. 


Queen City Treats Employes— 





Queen City Chevrolet (Cincinnati) recently distributed to all of its employes a total 
of 100 turkeys and baskets filled with 50 pounds of delicacies at the firm's annual 
Thanksgiving party. Here are three employes who have been with Queen City since 
it was founded 17 years ago. From left are Irv Rumpf, comptroller; A. C. Kistner, 
general manager, and Walt Florey, sales manager. 





Tarrant Opens Packard Deal— 


Full-page newspaper ads, television shows, radio coverage and a full orchestra 
heralded the opening of Packard Rochester, Inc., Rochester, N. Y. Clifton Tarrant, 
president of the new dealership, is shown (center) at the signing of the franchise. 
District Manager Norm Livermore (right) and Mark Page (left), Syracuse zone manager, 
were on hand for the opening, at which three television sets were given away. 
Tarrant has been associated with the auto business in Rochester for 18 years. He 
anticipates a staff of 18 persons, including Charles A. Reagan, service manager, who 
has headed the service departments of other Rochester dealerships during his 20 
years in the business. The new dealership'’s service department will have 16 working 


stalls. 





Pennsylvania Dealers Rap 
Use Tax Plan as Unfair 


HARRISBURG, Pa. — (UTPS) — 
Opposition to a proposed State use 
tax on motor vehicles; approval of 
a new type of decal motor vehicle 
inspection sticker, and a pledge that 
new-car dealers will continue to 
support driver education programs 
in the State’s high schools—these 
were among actions taken at a 
meeting of the Pennsylvania Auto- 
motive Assn.’s safety committee. 

The use tax, suggested for the 

1953-55 biennium, would yield an 
estimated $77 million in the two- 
year period on the basis of a $10 
annual tax on cars and an aver- 
age $25 tax on trucks and buses. 

Claude S. Klugh, of Harrisburg, 
general manager of PAA, which 
represents more than 3,000 new-car 
dealers and 1,000 independent re- 
pair shop operators, questioned 
whether, in view of a constitutional 
amendment prohibiting diversion of 
monies from the motor license fund 
for nonhighway purposes, such a 
tax could be legally used in edu- 
cational, welfare and other work. 

Even if a use tax is enacted by 
the 1953 Legislature, he said, it 
would be an unfair levy in view of 
the fact that a person driving only 
3,000 miles a year would be re- 
quired to pay the same tax as a 
person driving 30,000 miles. 

“We have never opposed, and 
never will oppose, an increase in 
gasoline taxes if funds are needed 
for construction, maintenance, re- 
pairs and improvements of our 
highway system,” Klugh declared. 

Announcement that the State is 
considering the purchase of decal 
stickers was made at the meeting 
by Otto F. Messner, secretary of 
revenue. 

Klugh reported that 50,000 de- 
cals were tested recently through- 


out the State by dealers and that 
everybody liked them. 


Addressing 75 new-car dealers 
from throughout the State, Col. C. 
M. Wilhelm, commissioner of the 
Pennsylvania State Police, urged 
continued cooperation in the field 
of traffic safety. 


The commissioner blamed a num- 
ber of accidents on new, well-en- 
gineered roads made into speed- 
ways by drivers, and increases in 
the number of drivers and cars. 


W. M. McCune, of Kittanning, in 
a report on driver training educa- 
tian in the State’s high schools, 
said that nearly 400 schools are 
now participating in the program. 
He pledged that dealers will sup- 
port the program by making addi- 
tional cars available where they are 
needed. 


Paul Ruch, of Clearfield, chair- 
man of the committee, announced 
formation of a subcommittee to 
study the feasibility of making a 
film with teen-age students on 
driver training for showings in 
schools, civic groups and service 
organizations. 

The committee will consist of 
John White, Philadelphia, chair- 
man; J. Eustace Wolfington, 
Philadelphia, and Ray Hedrick, 
Telford, Pa. 

Bob Erny, chairman of the Phil- 
adelphia advisory committee, urged 
dealers to use high-quality brake 
fluid. 

Edwin W. Parkinson, of Harris- 
burg, assistant manager of PAA, 
gave a report on activities o. the 
safety committee, pointing out that 
during the 33 years the group has 
been in existence, “our members 
have been active in highway 
safety.” 


The two Japanese firms wanted 
to import parts and assemble the 
cars in Japan, but Nordhoff insist- 
ed that German production methods 
and technical ability were superior 
and better suited tc cheaper pro- 
duction. 

The cars will sell in Japan for 
about $2,360. 





Obituaries 


H. W. Potter, Sales Chief 


Of Superior Coach 


LIMA, O.—Horace W. Potter, 54, 
sales vice-president of Superior 
Coach Corp., died here Dec. 12. 

A native of Detroit, Mr. Potter 
began his business career with 
Packard in 1917. In 1925 he was 
named manager of the custom car 
department, and in 1935 he was ap- 
pointed manager of the factory’s 
commercial and fleet sales depart- 
ment. 

Mr. Potter joined Superior Coach 
in 1944 as assistant to John H. 
Shields, then executive vice-presi- 
dent and now president. 

* * + 


William T. Jones 
PHILADELPHIA.—William T. Jones, 63, 
president of William T. Jones & Sons, Inc., 
and an auto dealer here since 1917, died 
recently at Shore Memorial Hospital, Som- 
ers Point, N. J. 
* * 7 


James S. Perkins Sr. 

NEW IBERIA, La.—James S. Perkins 
sr., 77, retired auto dealer, died Dec. 4. 
Mr. Perkins was a co-founder of New 
Iberia Motor Co., which he sold about 18 
years ago. He later headed Jeanerette 
Motor Co., Jeanerette, La., from which he 
retired in 1945. 

* * * 
U. S. Wade 

BRONSON, Kans. — U. S. Wade, 
owner of Wade Motor Co., accidentally 
shot and killed himself Dec. 12. His body 
was found near a truck parked at his 


60, 


home. He apparently had taken a shotgun 
from the truck. 
* * * 
Walter A. Muller 


NEW ORLEANS.—wWalter A. Muller, 53, 
Westwego automobile dealer, died Dec. 10 
of a cerebral hemorrhage. Mr. Muller 
operated Muller Motor Co. (Oldsmobile) at 
Westwego, where he had been associated 
with the automobile business for more 
than 30 years. e 

* * 


Mrs. Carrie A. Smead 
DETROIT.—Mrs. Carrie A. Smead, 51, 
wife of L. W. Smead, general sales man- 
ager of the Ford division, died Dec. 12. 
The couple was married at Washington, 


Ind., in 1922. 


as a 7 

O. W. Pate 
WINTER HAVEN, Fla.—0O. W. Pate, 
former auto dealer in Hawkinsville, Ga., 


died here Dec. 11. Together with his son, 
John M., he operated Pate Chevrolet Co. 
until 1935. 
* * * 
Jack Clemens 
ASTORIA, Ore. — Jack Clemens, 52, 
auto dealer in Clatsop County and Astoria, 
died after a heart attack. He started his 
business in Astoria in 1938. 
* * * 


Randolph Seavey 
DERRY, N. H. — (UTPS) — Randolph 
Seavey, 72, who formerly operated a Ford 
dealership here, died Dec. 10 at a hospital 
in Manchester, N. H. 
* * * 


William F. Mackolin 
BUFFALO. — William F. Mackolin, 54, 
former dealer here, died Dec. 9. From 1927 
to 1932 he was manager of the used-car 
department of A. W. Haile Motor Car Co. 
Later he formed Mackolin Motor Corp. and 
in 1932 was named Rockne dealer here. 


* * * 
Thomas B. Cookerly 

DETROIT.—Thomas B. Cookerly, 62, of 
Arcadia, Calif., retired assistant general 
sales manager of GMC Truck & Coach, 
died Dec. 17 at Des Moines while visiting 
a sister there. Mr. Cookerly moved to 
Arcadia in 1950, after serving with General 
Motors for 24 years. He also had been 
with White Motor. Services were held in 
Birmingham, Mich., where Mr. Cookerly 
lived for 19 years. 

* - * 


Miles V. Courtright 
CARROLLTON, 0.—Miles V. Courtright, 
67, owner of the M. V. Courtright & Son 
Ford dealership here, died after a long 
illness. He retired a year ago. 














Auto Credit Up 22% 


New-Car Paper Leads October Rise with 35%; 
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Inventories Climb 12.9 Pet... . 


Tire Shipments Drop 





Used Cars Climb 11% in Month 


WASHINGTON.—Retail automo- 
tive credit transactions handled by 
sales finance companies in October 
increased 22 percent over the vol- 
ume of the preceding month, re- 


! 
| 


sale accounts also increased dur- 
ing the month, and on Oct. 31 
were pegged as being 15 percent 
higher than on Sept. 30. 

The 101 sales finance firms re- 


flecting gains in the financing of| porting said they financed the re- 


all types of motor vehicles. 

Credit paper on new cars in- 
creased 35 percent, following an 
even sharper increase in Septem- 
ber, according to a Federal Re- 
serve Board report. 

Used-car financing showed an 11 
percent expansion, following three 
months of declining volume. Gains 
of 24 percent and 7 percent, respec- 
tively, were reported for the financ- 
ing of new and used commercial 
vehicles in October. 

Meanwhile, outstanding balances 
on automotive retail credit accounts 
at the end of October were 15 per- 
cent higher than on Sept. 30, and 
15 percent above Oct. 31, 1951. 

Wholesale automotive, or “floor- 
plan,” paper acquired by the sales 
finance firms reporting to the FRB 
during October showed a 20 percent 
increase over September. 

Outstanding balances on whole- 


N.Y. Farm Group 
Asks Lower Fee 


On Truck License 


ITHACA, N. Y.—The State Farm 
Bureau Federation has advised 
farmers to postpone getting their 
1953 truck licenses until Jan. 31, 
pending efforts to win a reduction 
of costs. 

E. S. Foster, general secretary, 


said the delay was suggested be-| 
were | 


cause farm organizations 
seeking to have the State Vehicle 
and Traffic Law amended by Feb. 





1, so “farm trucks may be relieved | 


of excessive licensing costs.” 

Foster, who also is secretary of 
the State Conference Board of 
Farm Organizations, said the board 
would meet with Gov. Thomas E. 
Dewey to urge a reduction. 

Foster estimated that farmers 
now were required to pay an aver- 
age of $30 more in license fees than 
they did in 1951. He said the $30 
was composed of a $7.50 increase 
for 1953 registration and $22.50 for 
1952, under the revised truck licens- 
ing plan. 


Ford Museum to Display 


Trends in Sports Cars 


DEARBORN, Mich.—Some of the 
world’s leading sports cars, both 
new and antique, will be shown for 
two weeks at the Henry Ford Mu- 
seum’s first sports-car show, be- 
ginning Jan. 9. 

One of them, a Nash-Healey, the 
only American stock car produced 
in quantity, won the 1952 Le Mans 
race in France. Another, an Abarth 
Bertone, a specially designed Ital- 
ian sports car, is being exhibited 
in this country for the first time. 

Also included in the 25-car ex- 


hibit will be a 1952 Ferrari loaned 
by Charles Bricker, a custom-built 
English Ford owned by William C. 
Ford, an English Zephyr belonging 
to Henry Ford II and a Jaguar 
owned by Benson Ford. 


tail sale of 298,644 vehicles in 
October. In that total were: 107,749 
new cars; 14,438 new commercial 
units; 160,246 used cars, and 16,211 
used commercial units. 

October wholesale financing in- 
volved 266,961 new passenger cars 
and commercial vehicles and 49,421 
used passenger cars and commer- 
cial units. 


Ford | 
(Continued from Page 2) 

stork hovering above the Victoria. 
Dealers in Detroit; Chicago; Al- 
legheny County, Pa., and elsewhere 
gave away one to five Fords as 
door prizes. In Radford, Va. a 
dealer had a hillbilly band play in 


his showroom, and a television set 
was given away as a door prize. 


Many dealers showed films on 
the new car while in North Atlan- 
ta, Ga., Burke Motor Co. had 53 
new cars in a Santa Claus parade. 
Dealer L. B. Smith, of Lemoyne, 
Pa., had girl models in his show- 
room, and some dealers served cof- 
fee and doughnuts. 


Twelve thousand residents of 
Centralia, Ill. attended a fashion 
show sponsored by Radmore Motor 
Co., with wives of prominent citi- 
zens serving as models in clothing 
provided by eight merchants. 


In Chicago, the 1953 Ford was 
ushered into the loop with a pa- 
rade of more than 50 trucks bear- 
ing large signs with the advertis- 
ing theme: “The Swing Is to 
Ford.” 

In Memphis, an airplane circled 
the city urging residents to visit 
Ford showrooms and 30 newsboys 
wearing “I like the 1953 Ford” but- 
tons asked patrons if they had seen 
the new car. A total of 5,000 news- 
papers also were given away. 

In Louisville, the metropolitan 
Ford dealers held a show at the 
Armory before a capacity crowd of 
more than 8,000 persons, while 
others watched over television. 

Approximately 800,000 persons at- 
tended the Ford introduction in 
western region showrooms, the 
company said, while in Kansas City 
orphans and underprivileged chil- 
dren were taken in buses to the 
Rudy Fick dealership to see a gift- 
bearing Santa Claus land on the 
roof in a helicopter. A total of 20,- 
000 persons visited the dealership 
during the two-day period, it was 
reported. 


Pittsburgh Dealers 
Plan March Show 


PITTSBURGH. — An automobile 
exhibit will be held here at Hunt | 
Armory from March 7-14, accord- 
ing to the Pittsburgh Automobile 
Dealers Assn. 

This will be the 19th Pittsburgh 
show, the group announced. Plans 
are not yet completed. 











Future Home of Longpre Pontiac— 
This is an architect's conception of the new Bob Longpre Pontiac Co. sales and 





service center for which ground has been broken at the corner of Huntington Dr. and 
Alta Vista Ave., Monrovia, Calif. A 200-foot frontage on Huntington is planned, with a 
depth of 316 feet on Alta Vista. There will be a used-car lot and service department 
with 20 stalls. A lot in the rear will be used for customer parking and storage. Ken 
Washburn is the new sales manager. Opening of the new center is expected in April. 





Loading Via Video— 
Ford pays Elwyn Shettler, of Hamburg, 


N. Y., for watching television. Shettler 
doesn't watch the screen for amusement 
—it's part of his job as a “baler” oper- 
ator at Ford's new automated stamping 
plant in Buffalo. With the closed-circuit 
TV and a series of control buttons, he can 
control, from inside the plant, the baling 
of steel trimmings, load them into freight 
cars and shift empty cars into position as 
loaded ones are moved away. 


Dealers Wind Up 
Iowa Meetings; 


Tax Issues Aired 


DES MOINES.—The Iowa Auto- 
mobile Dealers Assn. has wound up 
a series of 12 district meetings with 
75 Des Moines area dealers attend- 
ing a conference here. 


The Des Moines session brought 
the total attendance for the meet- 
ings to 1,328. 

All meetings featured clinics on 
the State sales tax, State and Fed- 
eral income taxes and other tax 
matters. 


Walt Mahoney, of Sioux City, 
chairman of the IADA industrial 
relations committee, was the prin- 
cipal speaker at the Des Moines 
meeting. Other speakers were 
Norman Dunlap, of Ames, safety 
chairman; Leo McEleney, of Clin- 
ton, legislative chairman, and C. C. 
Carmer, of Centerville, IADA pres- 
ident. 


Goodyear Reduces 


Prices in Canada 


MONTREAL. —A_ reduction in 
prices of auto tires and tubes, 
amounting to about $1.50 on most 
popular sizes of first-line tires, has 
been announced by Goodyear Tire 
& Rubber Co. of Canada, Ltd. 


Other tire companies said that 
new price lists were not yet avail- 
able. They indicated, however, that 
price changes probably would be 
announced shortly. 


Generally speaking, Goodyear’s 
first-line 15 and 16-inch tires were 
reduced by 5 percent, while truck 
tires were cut by 2% percent. Tires 
for farm tractors were reduced by 
5 percent. 

The reduction for farm tractors 
and implements will average about 
$3 to $4 per unit, in most popular 
sizes, while prices of tires for earth- 
moving equipment, which run from 
$1,000 up, will not be changed. 


“The price adjustment is a result 
of lower costs in raw materials, 
notably rubber, textiles and some 
compounds used by Goodyear,” 
stated H. G. Harper, sales vice- 
president. 

The reduction does not extend to 
second-line tires, he said. 





Insurance Firm Eyes 


Cut for Safe Drivers 


BOSTON.—Liberty Mutual In- 
surance Co. is reported planning 
a “merit system” of reduced in- 
surance rates for motorists with 
safe driving records. 

It is expected that the new 
plan will go into effect in Feb- 
ruary. There also is a possibility 
that the plan may be retroactive 
for drivers who have had a clean 
record for the past five years. 
The plan as now outlined would 
cover auto property damage and 
bodily injury insurance. 

The rates for safe drivers 
would represent a reduction of 1 
percent from standard rates for 
each accident-free year, it is said. 
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5.8 Pet. in Month 


NEW YORK. — Manufacturers’ 
shipments of passenger casings in 


|increased 15.95 percent in October 


to 7,185,388, compared with 6,197,- 


October decreased 5.83 percent to/048 the month before. Inventories 
6,277,017 from 6,665,655 in Septem-;at the end of the month totaled 
ber, according to the Rubber Man-| 8,243,888, an increase of 12.98 per- 


ufacturers Assn. 
Production of passenger casings 





Collyer Assails 


Atom Restrictions 


CLEVELAND. — Nationalization 
of the American power industry 
and allied industries is inevitable 
if the American people do not in- 
sist that nonmilitary developments 
in the field of atomic energy be 
“privately operated and privately 
financed,” John L. Collyer, presi- 
dent of B. F. Goodrich, told the 
45th convention of the American 
Institute of Chemical Engineers 
here. 


“Our national security requires 
continued progress in research and 
development which can come only 
from competitive, privately owned 
industry,” he said. 

Collyer pointed out that B. F. 
Goodrich has consistently advo- 
cated the disposal to private indus- 
try of the Government-owned syn- 
thetic rubber plants. 

“Today, seven years after the end 
of the war, our Government still 
owns the principal rubber-produc- 
ing facilities in this country and 
is selling rubber in competition 
with private producers in the U.S. 
and in other parts of the world,” 
he said. “If this is not socialism, 
surely it is something perilously 
close to socialism.” 


Rapprochement 
Truckers Fete Beck, Tobin; 


Hear Union Vows 


CHICAGO.— Management feted 
labor—and particularly Dave Beck, 
new president of the AF'L Interna- 
tional Teamsters Union, and Dan 
Tobin, whom he succeeded—at a 
banquet sponsored by the Central 
States Area Employers Assn. 

The meeting was attended by 800 
representatives of trucking com- 
panies which employ 90,000 drivers 
in 14 midwestern states. 

Walter F. Mullady, association 
president and past president of the 





American Trucking Assns., was 
toastmaster. 

Beck pledged that his union will 
rout anything that “smacks direct- 
ly or indirectly of communism.” 

He declared that “the union will 
continue to realize that the truck- 
ing industry must prosper if our 
members are to make any money.” 

While never giving up the right 
to strike, Beck said, the union will 
not “try to impose by economic 
strength” financial demands that 


the industry cannot afford to meet. 


cent from the previous month’s 
stocks of 7,296,715 casings. 


Shipments of truck and bus cas- 
ings in October totaled 1,568,509, an 
increase of 13.42 percent over Sep- 
tember when 1,382,899 casings were 
shipped. Production was up 23.83 
percent to 1,478,042 casings in Oc- 
tober, compared with 1,193,582 in 
September. 


Inventories decreased 3.22 per- 
cent to 2,577,525 from the previous 
month’s total of 2,663,319 units. 


Shipments of automotive inner 
tubes in October totaled 5,859,438 
units, a decrease of 2.09 percent 
from September when 5,984,297 were 
shipped. Production increased 15.25 
percent to 6,220,157 units in Octo- 
ber, compared with 5,396,954 in Sep- 
tember. 

Inventories at 10,386,136 units 
were 2.98 percent above the level 
of the previous month’s end stocks 
of 10,085,670, 


Used-Car Dealers 
Form Association 


In Kentucky 


LOUISVILLE.—H. Tobert Riggs, 
of Riggs Motor Co., Louisville, was 
elected president of the new Ken- 
tucky Used Car Dealers Assn. at 
the organization’s meeting here last 
week. 


Other officers include Tommy 
Tucker, Louisville, vice-president; 
Dale Wells, secretary; Jeff Harvey, 
treasurer. Directors are Sammy 
Klein, Hal Bauman, Bob Sanders, 
Marian Walker and Charles Shir- 
cliffe. 

The new group will be affiliated 
with the National Used Car Dealers 
Assn. and will adopt its code of 
ethics, constitution and bylaws, of- 
ficials said. Twenty-five used-car 
dealers signed up with the organi- 
zation at the initial meeting. 

Until now, Kentucky used-car 
dealers have had no organized rep- 
resentation in local or State gov- 
ernmental matters, the new associa- 
tion said. 


Bendix Opens 4th Plant 


At North Hollywood 


NORTH HOLLYWOOD, Calif. — 
The fourth North Hollywood area 
plant of the Pacific division of 
Bendix Aviation Corp. is now in 
production, R. C. Fuller, division 
general manager, has announced. 

Randall Zimmerman was named 
manager of the new plant, which 
manufactures electronic products. 
The plant contains 60,000 square 
feet of floor space. 





Early Bird Gets New Ford in Calif.— 


At one minute past midnight Dec. 12—the official introductory date—Bill Froelich 


Motor Co., Los Angeles, delivered a new Ford to F. W. Stephenson (right). Others 
(from left) ore Leonard |. Delaney, car sales maneger of Ford's Los Angeles district, 
who was official observer; Bill Corwin, Ford field manager, who held the car's keys 
until 12:01 a.m., and Leo Kubic, general manager of the dealership, who certified 
correct time. 
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Three-Way 


Chicago Is Bidding for National Designation 
Against New York, Detroit 


Show Fight 


(Continued from Page 1) 


half-million, drawn from the public 
and trade throughout the middle- 
west. He added that Chicago “will 
be the capital of motordom” dur- 
ing the period of the show through 
the presence of factory officials, 
the setting up of hotel headquar- 


ters, and the holding of dealer 
meetings. 

Emphasis was likewise placed 
upon the ideal facilities of the 


Amphitheatre, scene of the 1952 
national political conventions, for 
staging the show, with its 152,000 
square feet of exhibit space, the 
central arena accommodating 15,000 
spectators at each afternoon and 
evening performance of the stage 
revue, and an area of 15 acres for 
free, protected parking adjoining 
the exposition building. 

Showmanship will predominate 
not only at the 60-minute stage 
revue, “Stars of Motordom, ”glori- 
fying the new cars, but also in 
each exhibit space with automo- 
tive lines, special models, and 
animated features described by 
factory lecturers. 

The entire second floor and part 
of the first floor will be occupied 
by cars. Motor trucks will require 
most of the remaining space on 
the first floor, supplemented by 
accessories, parts, equipment, en- 
gineering, and educational displays. 

* s * 


_ IS impossible to give too 
much credit to the manufactur- 
ers for their cooperation in this 
show,” Yarnall said. “Their plans 
for national exhibits are well under 
way and a number of designs have 
been completed. These exhibits will 
contain eye-catching surprises to 
interest and fascinate all visitors. 

“On our part, we are going all- 
out with our stage revue and with 
decorations for each space. The 
marine blue and shell pink decora- 
tive scheme, and the settings for 
display spaces will surpass previous 
efforts on our part.” 

Barnes - Carruthers, Inc., will 
produce and stage the central 
arena revue on the basis of its 
success at the 1952 show. Becker 
Brothers Studios has again been 
engaged to create and build the 
stage effects and decorations, as 
for every show since the Chicago 
dealer association took over spon- 
sorship in 1935. 

The central arena stage will be 
123 feet in width, with a 75-foot- 
high curtain. A new note will be 
the use of two turntables, one for 





Ike’s Task Outlined 


NEW YORK.—The economic 
challenge that the next four years 
will bring to the Eisenhower Ad- 
ministration is described in a book- 
let, “Eisenhower's Task,” published 
by the New York Journal of Com- 
merce. It is available for 25 cents 
a copy from the Journal, 63 Park 
Row, New York 15, N. Y. 






Willys Dealers Tak 


presenting a model of each make | Nash 


of car, the other to effect changes 
of scenery. Community and sub- 


urban “queens” will be assigned to | Willys 


the cars. As it is driven on the 
stage, salient features of each car 
will be described over the public 
address system. The revue will be 
highlighted also by a singing, act- 
ing, dancing, cast and specialty 
acts. 
+ * * 
| gol ADVANCE of the show, Cleary 
announced, a preview for the 
industry, trade and other invited 
guests will be held on the evening 
of March 13. Hours on opening 
day, March 14, will be 2 to 11 p.m.; 
thereafter from 11 a.m. to 11 p.m., 
with the stage revue presented at 
3:30 and 9 p.m. daily. 

Admission to the show, including 
tax, will be 90 cents. Children 
under 12 years of age will be ad- 
mitted for 45 cents. There will be 
no extra charge for the stage revue. 

The show last February drew 
474,000, a figure expected to be 
exceeded at the forthcoming edi- 
tion. 

Makes of cars on view, totaling 
19, will include Buick, Cadillac, 
Chevrolet, Chrysler, DeSoto, Dodge, 
Ford, Henry J, Hudson, Kaiser, 
Lincoln, Mercury, Nash, Oldsmo- 
bile, Packard, Plymouth, Pontiac, 
Studebaker, and Willys. The nine 
makes of motor trucks will be 
Chevrolet, Diamond T, Dodge, Ford, 
GMC, Hendrickson, International 
Harvester, Studebaker and Willys. 


Johnstown Dealers 
Make Ready for 
Show Feb. 28 


JOHNSTOWN, Pa.— The second 
edition of the Johnstown Automo- 
bile Dealers Assn.’s auto show will 
open for an eight-day run Feb. 28 
at the Cambria County War Memo- 
rial, it is announced by A. J. Lu- 
ther, association president. 

An attendance of 35,000 is ex- 
pected at the show, which will fol- 
low the pattern of the inaugural 
display last February. Luther said 
that the forthcoming affair will be 
enlarged and improved over the 
first show. 

Sports and antique cars will share 
the spotlight, along with the latest 
models unveiled by local dealers. A 
variety of entertainment also is 
planned. 

C. A. Dunkel has been named 
general chairman, and Walter Sell 
and Richard Thackray, co-chair- 
men. Committees include: 

Publicity and advertising, Walter 
Suppes, R. G. Denny and W. Rose; 
music, E. P. Blough and R. G. Os- 
theim; finance and ticket promo- 
tion, Al Niessner, A. J. Luther, W. 
Scott and Russ Wagoner; placing 
cars, George Leitenberger, S. A. 
Hoover and Grant Ringler. 





e New Models Home— 











Auto Stocks 


Dec. Dee. 1952 
17 10 High Low 
Chrysler 88% 88 89% 68% 
Crosley 1% 1% 3% 1% 
GM 67% 67% 68 50 
Hudson 16% 17% 17% 2% 
K-F 3% 3% 7 3% 
22 22 22% 17% 
Packard 5% 5% 5% 3% 
Stude. 38 88% 39% 31% 
13 12% 13% 8% 


Average 28.54 28.40 
Compiled from reports of trading on the 
N. Y. Curb and N. Y. Stock Exchange. 


Nine Million View 
Chrysler ‘New 
Worlds’ Exhibits 


DETROIT. — Chrysler’s “New 
Worlds in Engineering” exhibitions 
have been seen by nearly nine mil- 
lion persons in 19 cities in the last 
year and a half, the company re- 
ported last week. 

A survey revealed that in Seattle, 
the west coast engineering unit 
drew visitors from 26 cities in sev- 
en foreign countries, the Hawaiian 
Islands, the Philippines and Alaska, 
Chrysler said. 

A second $1 million display was 
created in October, following wide- 
spread public interest in the first 
unit, which originally was conceived 
in 1951 for a press showing in 
Detroit. 

Both exhibitions demonstrate the 
research and manufacturing skills 
which are built into American auto- 
mobiles. Specifically, the many 
spectator-operated displays tell the 
story of how a Chrysler Corp. ve- 
hicle is styled, designed and manu- 
factured. 

The mobile shows have appeared 
in 13 states. In each community 
visited, Chrysler Corp. dealers help 
sponsor the exhibit. 

The first unit features Chrysler's 
C-200, experimental convertible; a 
transparent Plymouth chassis, and 
the only woman car stylist with 
Chrysler, Miss Maxine Regan. This 
unit contains more than 70 animated 
exhibits. 

The second units of “New Worlds 
in Engineering,” containing 100 ex- 
hibits, has made two appearances— 
at Oklahoma City and Tulsa, Okla. 
—since its debut at the State Fair 
of Texas at Dallas. 

It is next scheduled for Memphis 
as it begins a tour of the south and 
southwest, the corporation an- 
nounced. This show features Chrys- 
ler’s K-310, sports club coupe pow- 
ered by a 310-horsepower experi- 
mental engine. 

Bruce K. Steele, assistant gener- 
al sales manager of Plymouth, is 
supervising the exhibits. 


Recorded Past 


Historians to Hear Voices 


Tell Ford Story 


DEARBORN, Mich. — Recorded 
voices of persons closely associated 
with the Ford story will bring to 
life highlights of the company’s 
history at the 67th annual meeting 
of the American Historical Assn. 
Dec. 28-30 in Washington. 

The historians will hear Henry 
Ford’s sister, Mrs. Margaret Ruddi- 
man, relate bits of interest about 
her brother’s first car. Some early 
company history will be recalled by 
C. H. Bennett, sole surviving char- 
ter stockholder. 

Also to be heard is the voice of 
W. L. Hughson, Ford’s first dealer, 
whose San Francisco headquarters 
served the West Coast and Hawaii. 

A number of Henry Ford’s pri- 
vate papers will be exhibited for 
the first time. Included will be an 





| 1899 diary, telling of work on his 


car; a 1914 Thomas A. Edison let- 
ter typifying America’s reaction to 
the $5-a-day wage announcement, 
and a 1924 President Coolidge tele- 
gram expressing gratification that 


. Ford did not choose to run for the 


presidency. 

Business papers to be exhibited 
include the company’s articles of 
incorporation, its first financial 
statement and a farmer’s request 
for development of a tractor in the 
early 1900s. 





King Chevrolet Opens 


A new dealership, King Chevro- 


After the close of the two-day session for introduction of the 1953 Aero Willys in|let Co., Exeter, N. H., has been 
Toledo, dealers drove nearly 2,000 of the cars back to their dealerships in all parts | opened with a large service depart- 
of the country. It was the largest mass driveaway in the company's history. This| ment and a sizable stock of used 
formation was photographed at Franklin Airport. 


cars and trucks. 
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Parade Tells Chicagoans About New Fords— 


Chicago dealers joined in donating a fleet of 50 trucks for a parade announcing 
the 1953 Fords. Signs on the trucks also called attention to an essay contest awarding 


one Ford a day for five days to winners of the competition. 


Criminal Action Facing 
Dealers in Labor Case 


(Continued from Page 2) 


was asking other western unions 
for financial backing in what he 
termed a “test case.” 

McBreen, accusing NADA of 
“throwing its weight” into the 
Spokane case to make it a “test 
city,” boasted of backing from 
the Washington State Council of 
Machinists, which he said had 
appealed to unions “throughout 
the Rocky Mountain and Pacific 
Coast area” to support the Spo- 
kane mechanics. 


“It takes money to fight the big 
money that is being thrown against 
us,” he said. “We need all the help 
we can get if we are going to halt 
this union-busting drive.” 

Dealers denied that Spokane even 
faintly resembled a test city. 

* * . 


Tot pointed out that negotia- 
tions have been going on with 
their mechanics ever since the 
NLRB certified the IAM as bar- 
gaining agent late in June. The 
dealer spokesman, however, would 
provide no exact figures on dealer 
wage offers or hourly standards. 
These, he said, were still “subject 
to negotiation.” 


Union negotiators have termed 
wage offers “substandard” and 
have insisted on a straight 40-hour 
week in all shops. Dealers are ap- 
parently fighting for the right to 
retain 45-hour weeks in shops where 
those hours have been the rule. 


A dealer spokesman last week 
said pickets were being main- 
tained constantly at seven dealer- 
ships, while roving bands of pick- 
ets were conducting “quickie” 
picketing at the other eight af- 
fected firms. 


However, even at the dealerships 
subjected to permanent picketing, 
“sufficient” staffs are on duty to 
offer service at all times, he said. 
This was in direct contradiction of 
McBreen, who claimed that “nine 
shops now tide up have lost 90 per- 
cent of their business.” 


The disagreement even to the 
number of affected shops was only 
one of many disagreements between 
the negotiators, but was apparently 
an indication of just how far apart 
they were. 

Ed * * 


CTUALLY, IAM Local 942 has 
been seeking recognition since 
late last year. A bargaining elec- 
tion held then resulted in a de- 
feat for the union, but the elec- 
tion was set aside by the NLRB 
and another ordered. It was the 
second election, in which the union 
gained a narrow victory, that was 
certified by NLRB in June. 
From other labor fronts last week: 
The Bureau of Labor Stand- 
ards in Washington revealed that 
it has devised a new consumers’ 
price index—its third—to give a 
more accurate reflection of the 
cost of living. 


The result is expected to bring 
pained cries from labor in indus- 
tries where escalator clauses are 
part of labor contracts. 

In the auto industry—where such 
clauses originated—the UAW-CIO 
is making no secret of the fact that 
it does not like the new index. Rea- 
son is that it figures to cost labor 
some wage gains, which the gov- 


ernment now tacitly admits were 
based on an unbalanced set of sta- 
tistics. 
+” + + 

fencers REUTHER says his 

union “will not accept an auto- 
matic changeover” to the new index 
on Jan. 1. 

He is recovering on schedule 
from a gall bladder operation per- 
formed in Detroit. 

When Reuther leaves the hospital, 
he will face a bid from a bitter 
union foe, Carl Stellato, to become 
director of UAW Region 1-A, serv- 
ing more than 150,000 members on 
Detroit’s west side. 

Stellato, ousted by Reuther as 
president of the rough Ford Local 
600—and then reelected by local 
members—says his wing of the 
union, considerably left of center, 
needs a spokesman on the UAW 
executive board. 

Stellato thinks current UAW de- 
mands for reopening of the five- 
year contracts in the auto industry 
don’t go far enough. He wants a 
joint meeting of General Motors, 
Chrysler and Ford with union rep- 
resentatives. He accuses the com- 
panies of a “vicious conspiracy to 
rob the workers of their just eco- 
nomic demands.” 


Chrysler Elevates 
13 Engineers in 


Expansion Move 


DETROIT.—Appointment of sev- 
en executive engineers and six chief 
engineers in Chrysler Corp.’s en- 
gineering division has been an- 
nounced by James C. Zeder, director 
of engineering and research. 

Zeder pointed out that the divi- 
sion has increased its personnel 
from 2,163 in 1945 to more than 
3,300 today, while the floor space 
of its operations grew from 540,000 
to 675,000 square feet in the same 
period. In addition, he said, the 
company is constructing the indus- 
try’s largest auto and truck prov- 
ing grounds, near Chelsea, Mich. 

The new executive engineers, all 
formerly chief engineers of their 
respective sections, are P. C. Acker- 
man, laboratories; A. B. Couture, 
experimental; A. G. Herreshoff, de- 
velopment design; P. J. Kent, elec- 
trical; E. P. Lamb, truck engineer- 
ing; F. W. Slack, chassis design, 
and U. L. Thomas, body engineering. 


The six chief engineers, promoted 
from assistant chief engineers, are 
H. E. Chesebrough, body engineer- 
ing; A. G. Loofbourrow, chassis de- 
sign; I. C. McKechnie, electrical: 
Karl Pfeiffer, laboratories; S. J. 
Tompkins, truck engineering, and 
C. C. Utz, ordnance. 


Tax Time 
MEWA Booklet Offers Help 


On ’°53 Returns 


CHICAGO.—The Motor & Equip- 
ment Wholesalers Assn. has issued 
a booklet entitled “Everyone’s In- 
come Tax.” 

It is a digest of the provisions 
concerning income tax returns to 
be filed in 1953 and will help save 
time and money in the computation 
of tax returns, MEWA says. 
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AUTOMOTIVE NEWS, DECEMBER 22, 1952 


Car, Truck Output Estimates 


By Automotive News 
PASSENGER CARS 


(U. S. PRODUCTION ONLY) 





Week Week Jan. 1 Jan. 1 
Ended Same Ended Dec., to to 
Dec. 20, Week, Dec. 13, 1952 Dec. 22, Dec. 20, 
1952 1951 1952* to Date 1951* 1952* 
CHRYSLER. .... . 32,225 17,102 32,281 93,462 1,215,815 912,668 
Chrysler .. 4,404 1,791 4,494 12,529 161,548 115,379 
DeSoto .. 3,197 1,735 3,098 9,180 119,523 93,831 
Dodge .. 8,628 4,906 8,686 25,759 318,842 247,543 
Plymouth . 15,996 8,670 16,003 45,994 615,902 455,915 
FORD .. 27,558 12,277 27,911 81,667 1,164,357 968,206 
Ford ... . 21,376 11,833 21,471 63,842 900,853 749,379 
Lincoln 624 415 670 2,049 25,097 30,910 
Mercury ........................ 5,558 29 5,770 15,776 238,407 187,917 
GENERAL MOTORS .. 28,736 37,049 14,118 62,563 2,245,643 1,747,893 
Buick ...... Gwin Se 6,813 2,966 11,631 404,695 312,899 
Cadillac .... 1,722 1,285 1,310 3,032 103,272 93,748 
Chevrolet .. 9,034 18,387 381 26,705 1,109,009 857,786 
Oldsmobile .. 4,693 4,266 2,805 7,553 285,208 220,900 
Pontiac .............. a 7,079 6,298 6,656 13,642 343,459 262,560 
KAISER-FRAZER .. 1,908 1,049 1,690 5,632 99,118 72,832 
ae saad, Jocpeneaiah, _jedeentetes > aheasis ‘“ ve 
ae . 1,908 1,049 1,690 5,632 99,118 72,832 
CROSLEY .. fe aleciaaa ae ae 4,761 1,491 
HUDSON .. 1,609 1,591 1,608 4,818 93,327 74,620 
NASH ......... 3,144 3,198 3,315 10,867 158,895 148,419 
PACKARD ............. 2,598 1,413 2,192 6,462 76,075 60,231 
STUDEBAKER ................ .......... 4,185 3,609 9,049 220,269 161,471 
WILLYS-OVERLAND}{ 1,408 485 1,218 3,662 27,811 54,478 
Total Cars, U. S........... 99,186 78,403 87,942 278,182 5,306,071 
tincludes station wagons. *Revised. 
COMMERCIAL CARS 
(U. S. PRODUCTION ONLY) 
Week Week Jan. 1 dan. 1 
Ended Same Ended Dec., to to 
Dec. 20, Week, Dec. 13, 1952 Dec. 22, Dec. 20, 
1952 1951 1952* to Date 1951* 1952* 
CHEVROLET 7,528 5,880 6,772 22,246 423,378 321,214 
CROSLEY ...... eran =e scala 753 203 
DIAMOND T . 188 125 197 551 7,616 7,827 
DIVCO ........ 60 64 60 180 4,314 2,835 
DODGE ....... 3,428 3,328 3,151 9,416 165,535 159,943 
FEDERAL .. 36 60 27 98 2,619 1,623 
FORD ........ 7,022 4,591 6,975 20,778 317,255 228,021 
RE occ cacis cena Seer tani tes 2,909 2,301 2,930 8,703 126,680 116,157 
INTERNATIONAL ..... 2,584 2,980 2,584 7,793 149,483 123,707 
PEE, ssccieininses ecresbntitees 348 290 326 855 13,966 10,290 
saber téadtacs 358 345 361 1,037 14,578 17,767 
STUDEBAKER. ............ 1,490 1,107 1,304 4,074 51,135 57,244 
NS) isa cuiviasiusticanncats’ 272 296 275 802 16,565 11,875 
WILLYS-OVERLAND 2,566 1,719 2,664 8,096 95,307 108,711 
MISCELLANEOUS ....... 331 272 331 993 15,348 14,706 
Total Trucks, U. S..... 29,120 23,364 27,957 85,622 1,405,032 1,182,123 
Total Cars, Trucks, 
Bs Wr cikessicssscipennchentecanicndl 128,306 101,767 115,899 363,804 6,711,103 5,384,432 
Total Cars, Trucks, 
| re 6,922 5,691 6,611 20,754 396,852 416,724 
Grand Total 


Cars and Trucks, 


U. S. and Canada........ 135,228 107,458 


122,510 384,558 7,107,955 5,801,156 


*Revised. Miscellaneous includes Autocar, Corbitt, Marmon H., Brockway, Four-Wheel 


Drive, Sterling, Nash, etc. 
N.B.: 


All U. 8. totals include cars and trucks for military orders. 


Fish Predicts 1953 Sales 
Of 6,300,000 Vehicles 


(Continued from Page 1) 


! 
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tion, asserting that Chevrolet was | operation for first place all through 
well aware of the need for its deal-| the postwar period, and some Ford 


ers to be on a profitable basis. 

Taking what appeared to be a 
good-natured jab at competition, 
Fish asserted that Chevrolet deal- 
ers were selling 1952 models at 
a profit, and making a profit on 
used cars, too, during their 
cleanup period, while some com- 
petitive dealers were discounting 
1953 models. 


In this respect, Fish asserted 


that from reports it might seem 
difficult to determine who is the 
automotive sales leader. 
(Ford has been openly gearing its 
* * 2 





A Pile of Ad Orders— 


Maryanne Carney takes a look at the 
8,000 newspaper ad insertion orders which 
will be used to announce the 1953 Chev- 
rolet. Campbell-Ewald is the ad agency. 


executives have said that Ford 
would overtake Chevrolet when the 
auto contest became one of sales, 
rather than production.) 
” ~ * 

frisH said that he feels that gov- 

ernmental controls will be mini- 
mized after the first quarter and 
that then the market will become 
broadly competitive. 

Chevrolet will move into the com- 
petitive market, he said, with a 
brand new car while “our competi- 
tor” (you know who) will have a 
year-old car. 

“The bloom is off that rose,” Fish 
said. 

Fish then remarked: “Our 
strategy (in holding back the 
new car till now) was even better 
than we thought.” (The steel 
strike helped.) 

This year, Fish said, Chevrolet 
dealers will deliver 860,000 cars and 
290,000 trucks. As a result, he 
added, Chevrolet will out-register 
its nearest competitor by at least 
220,000 cars. 

“We are the leader,” Fish as- 
serted, “and we have no intention 
of losing that leadership.” 





Correction 


An item in Automotive News of 
Nov. 24, page 19, entitled “McKel- 
lar Cadillac to Build,” erroneously 
gave Jacksonville, Fla., as the home 
of the firm. It should have read 
Orlando. 








Stewart's Tie-In with Baseball Parley— 


The salute of Stewart Motor (Studebaker), Phoenix, Ariz., to the national baseball 
convention in that city did not stop with a window display. The dealership was also 
one of the sponsors of an essay contest among students on ‘‘What Baseball Means 
to Me," and furnished transportation for the visitors. Lefty Gomez, former New York 
Yankee pitcher, is in the driver's seat of a 1911 E.M.F. owned by Spencer Stewart. 


With him is Rip Collins, former St. Louis 
the sidewalks of Phoenix. 


1,303,000 Cars, 349,000 Trucks Due... 


Cardinal first baseman. They drove down 





Due This Quarter 


| (Continued from Page 1) 


in the current quarter—a total of 
1,652,000 vehicles. Only in the rec- 
ord production year of 1950 have 
fourth-quarter assembly operations 
accounted for more cars and trucks. 

This year’s fourth-quarter will 
also be the best quarterly produc- 

tion period of 1952. 

Anticipation of 1,652,000 cars and 
trucks in this quarter is based on 
the likelihood of most plants oper- 
ating their assembly lines on Fri- 
day after Christmas. A few plants 
also plan Saturday activity. 

” 7 * 


RDINARILY, car and truck 

makers close down on the aft- 
ternoon before Christmas and do 
not reopen until the first workday 
after New Year's. 

This year, however, individual 
makers are either attempting to 
build as close as possible to the 
limit of production quotas as- 
signed them by the Government, 
or trying to see how far they can 
build over. In the latter group 
are General Motors, Ford and 
Chrysler. 

The overall car production quota 
this year for the industry is 4,356,- 
000. Despite plans to take advan- 
tage of every remaining working 
hour, that quota will be missed by 
at least 14,000 units. 

The maximum expectation is for 
the production of 4,342,000 cars this 
year. Included will be some makers 
who did not take advantage of all 
their material allocations earlier 
this year, while others were bor- 
rowing on future allotments. 

* a” a 


NOTHER factor has been that 

some makers were able to 
make a faster production comeback 
after the steel strike than others. 
Ford Motor Co.’s fast comback, for 
example, has won it second place 
car production honors in 1952, a 
position formerly occupied by 
Chrysler Corp. 

This year’s truck production will 
probably total about 1,202,000 units. 
How much greater that volume will 
be than production goals assigned 
by the Government is impossible to 
ascertain as exact figures on mili- 


Ariz. Lease Firm 
Sees Big Gains 


PHOENIX, Ariz. — Long-lease 
contracts of Arizona Motor Rental 
Co., which now has more than 50 
vehicles on lease, are expected to 
cover 300 vehicles in 1953, accord- 
ing to the firm’s new general man- 
ager, Leroy D. Hemman. 

Hemman’s appointment was an- 
nounced by Jack P. Stewart, Stude- 
baker dealer who owns the rental 
firm. Hemman said he based his 
prediction on “the fact that large 
and small companies operating 
fleets have definitely found ‘outside’ 
lease arrangements most satisfac- 
tory in many respects, including 
ease of tax writeoff.” 


tary truck output are classified as 
restricted information. 

Last week saw Chrysler Corp. 
plants hitting the production pace 
that the corporation hoped to at- 
tain over a month ago. Model 
changes on Chrysler lines were 
so extensive that production bar- 
riers came up which couldn’t be 
immediately surmounted. 

Confident of holding its second- 

place car production position, Ford 
Motor continued last week to oper- 
ate on regular five-day schedules. 
However, it is reported that a pro- 
duction push is in the cards at 
Ford immediately after the first of 
the year. 


* + * 
ENERAL MOTORS’ plants are 
slowly, but surely, crawling 
back to volume operations. Early 
next year should see GM building 
nearly twice as many cars a week 
as it has been this month. 
Studebaker has just about 
wound up 1952 as far as car pro- 
duction is concerned, having 
closed down last week for change- 
over to new models. 

There has been a tapering off of 
schedules at Nash, while Packard 
output is hitting the highest level 
of the year, and activity continues 
steady at Kaiser-Frazer, Hudson 
and Willys. 





Here's Scoreboard 


On Autos 

NPA Car Car 

Quota Output Sales* 
Ist Qtr. 1,006,000 994,515 914,132 
2nd Qtr. 1,050,000 $1,204,694 1,212,702 


3rd Qtr. 1,150,000 840,245 866,252 


4th Qtr. 1,150,000 41,162,855 $403,321 
Note: Output at end of third quarter 
was 166,546 units behind quotas. 
*U. S. domestic sales only. 
tProduction through Dec. 20, 1952. 
§Makers may carry over and borrow 
on quotas from quarter to quarter. 
tIncludes all states reported for 
October, plus 5 states for November. 
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New Peak Seen 
For Business 


Outlays in 1953 


| WASHINGTON.—Capital outlays 


| by American business are expected 
to reach new highs in the final 
quarter of 1952 and the first quar- 
ter of 1953, according to the latest 
quarterly. survey of the Department 
of Commerce. 

Businessmen have scheduled ex- 
penditures for new plant and equip- 
ment in these quarters at season- 
ally adjusted annual rates of $28.3 
and $28.7 billion, respectively, com- 
pared with actual outlays of $27.4 
billion in the first two quarters of 
this year and $25.7 billion in the 
third quarter. 

The department said the steel 
strike resulted in delays in carry- 
ing out expansion plans for the 
third quarter, so that actual ex- 
penditures were about 10 percent 
below those previously anticipated. 
The expectations for the final quar- 
ter of this year and the first quer- 
ter of 1953 reflect some carry over 
of nonrealized third-quarter ex- 
penditures. 

If present fourth-quarter plans 
are realized, capital outlays for 1952 
will total $26.9 billion, or about 2 
percent above 1951. Changes in cap- 
ital goods prices during the last 
two years have been quite small so 
that the physical volume of acqui- 
sitions in 1952 is little different 
from 1951, the department noted. 

By major industries, manufac- 
turers will show the largest in- 
crease in investment from 1951 to 
1952—-~with their $12.5 billion of out- 
lays this year. up about 12 percent. 
Capital expenditures by the public 
utilities this year will amount to 
almost $4 billion, compared with 
$3.9 billion last year, according to 
the department. 


M ilwaukee Picks 


Show Committee 


MILWAUKEE.—Edward C. Wehe 
has been named general chairman 
of the 1953 auto show scheduled for 
Feb. 7-13 by the Milwaukee County 
Automobile Dealers Assn. 


Committee chairmen and mem- 
bers include: Lester P. Hartung, 
space, assisted by Howard Moe and 
Anthony Jaeger; Fred S. Barrett, 
floor personnel, helped by Harold 
Warshauer and Bud King; Harry 
W. Kaminsky, audit, assisted by 
Ben Selig and Harold Duckler; 
Frank J. Kuhl, program and spe- 
cial exhibits; John G. Doyle, greet- 
ings and hospitality, aided by Fred 
Black, Fred Berndt and Ray Lorch; 
A. C. Hall, advisory council, with 
Erwin Deising and L, L. Kvam. 


Other committee heads and as- 
sistants include; W. W. Rank, en- 
tertainment, helped by Bob 
Braeger and Frank Schenhenberg- 
er; Russell T. Arndorfer, contracts, 
rules and regulations, with Joseph 
Burbach and Clarence Langemack; 
Arthur Ennis, occupancy and exit, 
and James J. Colby, publicity. 





Test-Device Firm Started 


DAYTON, O.—Metco Corp. a 
new company for the manufacture 
of test equipment and related prod- 
ucts, has opened offices and labo- 
ratories here, according to Harold 
E. Folkerth, president. The firm 
will make special devices and train- 
ing aids for military and civilian 
production. 





Moment of Reverence for War Dead— 


Two U. S. Rubber officials and an American Legion commander pause before a 
bronze plaque honoring 43 of the company's employes who gave their lives in World 


War Il. The plaque was presented to the 
American Legion. 


Detroit plant of the rubber company by the 


Looking over the names of the plant's war heroes are (from left) 


C. L. Moody, factory manager; Robert VanderHoeven, factory supervisor, and John 


Lozon, of the Legion's Post 552. 

















tan top, motor number BOSP-136- 
164, 1952 South Dakota license num- 
ber 7-4394. 

The car traded in as down pay- 
ment on above purchase had been 
obtained under similar subterfuge, 
and we have been unable to locate 
the man or the car since. A war- 
rant has been issued for this man’s 
arrest, and the FBI has been called 
in on the case. 

If any reader should happen to 
have information on this car, please 
wire us collect—P. T. SpPauLpING, 
secretary, Spaulding Automobile 
Co., Inc. (Ford), Aberdeen, S. D. 

© s > 


Why Crosley Failed 

Why did the Crosley car fail? 

It is interesting to read the mag- 
azines which are publishing the 
causes of the Crosley failure to 
succeed after offering the public 
the best and cheapest transporta- 
tion available. 

Five years ago, the same maga- 
zines were calling the Crosley “a 
poor imitation of an automo- 
bile;” a “four-wheel sewing ma- 
chine;” “an expensive piece of 
transportation lacking in quality 
of workmanship;” etc. 

Now they are saying: “Too bad. 
Crosley was a fine automobile and 
offered the prospective car buyer 
more for his money than many 
large cars.” 

It is indeed “too bad” that the 
magazines which “test” automobiles 
are more interested in selling mag- 
azines than advising the people of 
the merits of the American engi- 
neering ability. They criticize the 
American designers, engineers and 
factories for producing the finest 
automobiles in the world, bar none. 
They do not like the styles because 
our cars do not even resemble the 
foreign cars. 

The Crosley size was not just a 
designer’s notion. If the Crosley 
was increased in width and length, 
it would need a bigger engine, 
transmission, axle and other expen- 
sive parts, Then it would no longer 
be a $1,000 car. It is impossible to 
build a big car today and sell it 
for the price of a Crosley. 

Powel Crosley stated: “The 
Crosley was not built for those 
whose precarious social position 
necessitates keeping up with the 
Jones. It was built for the one 
family out of a hundred, sophis- 
ticated, down-to-earth people who 
want 35 to 50 miles-per-gallon 
and a shiny, practical new car, 
instead of someone’s beat-up, 
second hand (or fourthhand) car. 

Why did the Crosley fail? Delmar 
Roos, vice-president of Willys, 
summed it up in April, 1951: “The 
American public, seemingly by hab- 
it or prejudice, prefers as big a 
package as it can get.”—-Grorce W. 
Drum, director, Crosley Car Owners 
Club, Charlotte, nC 
* 


* 


























































Coast Auto Show 


Dealers in San Francisco express 
concern over possible confusion 
caused by Pacific Auto Show item 
on page 2, Dec. 8 issue. Believe this 
might be confused with San Fran- 
cisco Auto Show, to be held March 
21-29 in Civic Auditorium. 

As you know, San Francisco deal- 
ers’ auto show in prewar years was 
known as Pacific Automobile Show. 
—WuuuM E. Goetze, Elliott, Goetze 
and Boone, San Francisco. 

* 


* * 















Like a Spur 


I was especially interested in 
John Munn’s recent article con- 
cerning dealers’ attitude toward 
used cars. Sometimes it takes some- 
thing like this to spur us into 
action. 


In other words, we are conscious 
of some of these failures but do 
nothing about them.—F RANK Crews 
(Buick-Pontiac-GMC), Huntington, 
Ind. 


s 
Likes Jordan 
Best wishes for the continued 
success of your excellent AuToMmo- 
tive News. I especially enjoy the 
comments of our old friend, Ned 
Jordan.—B. P. Leonarp, New Iberia, 
La. * e . 


Iverson Builder? 


Will appreciate learning the 
builder of the Iverson automobile 
and the place it was manufactured. 
This car is listed in several publi- 
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Letterbox 


(Continued from Page 4) 





|Suntivan, Automotive division, B. 
| F. Goodrich Co., Akron. 

| * a * 

| Retaliation? 

| I read an article in AUTOMOTIVE 
News previous to the election, 


warning dealers that those who 
openly opposed the present Admin- 
istration could expect a call from 
the Internal Revenue Dept. within 
two weeks. 


Our president was very active in 
the Republican campaign—and got 
the call!—New York DEAter. 

* * * 


Light Location 


Your article in the Oct. 20 issue 


dealing with GM’s “Aim Lights” 
month is itself enlightening. It 
throws light on one of the many 
errors in design of today’s pas- 
senger cars which cause so many 
accidents. No wonder the industry 
is worried that the increasing acci- 
dent toll will lead to legislative 
action and restrictions in the inter- 
est of safety! 

To aim lights, or to spray lights, 
that is the question. For driving 
coverage, lights must be sprayed to 
cover the road. 

The glare zone could be short- 
ened if the lights were located on 
top of the car and angled down, 
rather than 40 inches above the 
street and inevitably bounce— 
sprayed upward to blind other ap- 
proaching drivers. 

GM and the rest ought to know 
better than to locate headlights 
between the eyes and what the 
eyes need to see. 

Do you hang a reading bulb be- 
tween your eyes and your book? 
Can you “read” the road with the 
other man’s headlights shining up 
at you from below your eye level? 
—ARTHUR W. STEVENS, president, 
Automobile Safety Assn., Boston. 


Factory Coercion 
Illegal in Wis., 


Dealers Reminded 


MADISON, Wis.— Factory pres- 
sure aimed at forcing dealers into 
accepting unwanted promotional 
schemes, tiein orders, or unordered 
cars and trucks is illegal in Wis- 
consin, the Wisconsin Automotive 
Trades Assn. forcefully reminded 
its members last week. 

Dealers in the Badger State have 
been complaining that some auto 
makers are applying increasing 
pressure in these directions, often 


with the open or veiled threat of 
withdrawing franchises from “un- 
cooperative” dealers. 


Louis Milan, WATA executive 
vice-president, pointed out that 
Wisconsin law specifically prohibits 
such practices, and provides stiff 
penalties for infractions. 


Flagrant violation can get an 
offending manufacturer barred 
from the entire state, Milan noted. 
Lesser penalties include a fine of 
up to $5,000 and denial, suspension 
or revocation of sales privileges in 
the territory formerly served by an 
unfairly canceled dealer. 


Kindly Acknowledge 


HELP WANTED 


CONTROLLER - EXECUTIVE. Permanent 
position with well established and large 
volume GM dealer located in tidewater 
area of Virginia. Wide experience in au- 
tomotive accounting and executive ability 
is the prime requisite but preference 
otherwise will be shown to a man 30-40 
who is capable of control and supervision 
of costs, personnel, budgets, credits, daily 
operating control and all other business 
management functions. Beginning salary 
$6,000-$7,500 ‘‘plus.’’ Immediately. Fu- 


ture and other benefits will be adequate 
to appeal to the right individual. Piease 
answer fully, your reply will be held in 
complete confidence. Enclose recent photo. 
= 2127, c/o Automotive News, Detroit 


cations under the year 1908.—O. J. 





SALES MANAGER, 





CLASSIFIED WANT AD DEPARTMENT) 


Reaching an estimated 156,000 readers engaged in all branches of the automotive industry from Maine to 


California. Low Rates: TWENTY 


CENTS (20c) PER WORD for each 


insertion. Cash in advance. Position 


Wanted Ads accepted at half-rates to encourage this classification for the benefit of our employing 


readers. Count initials and groups of numbers as one word. Ads may be signed with your full name and 


address at regular rates, but if signed “Box No. ....... 


. in care of Automotive News, Detroit 26, Mich."’ add 


One Dollar ($1). per insertion for address and extra service as replies are forwarded, unopened, the 
TTC elk ie 4821-1 ae 
WANT AD DEPT., AUTOMOTIVE NEWS, 2666 PENOBSCOT BUILDING, DETROIT 26, MICH. 


HELP WANTED 


$11.20 per inch, per insertion. 


POSITION WANTED 





DEALERSHIPS AVAILABLE 





SERVICE MANAGER—Chevrolet dealer in 

greater New York area in town of 30,000 
are a man with a 
in Gen- 
Chev- | 
you are a 
if your customer re- 
lations record is a good one—if you have 
your 
and if you have 
a thorough knowledge of the necessary 


population. If you 
thorough technical background 
eral Motors products, 
rolet, but not essential 
good diagnostician 


preferably 
if 


the ability to profitably 
shop and its personnel, 


manage 


paper work involved in such a position, 


we can offer a permanent connection as 
an executive member of a fast growing 
dealership thoroughly equipped with the 
tools and equipment to back 
The 
man we are looking for will be offered 
financial 


necessary 
up a top-notch service operation. 


an opportunity to secure his 
future. Box 2116, c/o Automotive News, 
Detroit 26. 





SALESMEN 


NEW CAR DEALER FOLLOWING 


Now is your opportunity to become associ- 
ated with one of the larger automotive dis- 
tributors. Due to our aggressive 
program, we can now expand into new terri- 
tories, middie west, south and southwest. 
Applicants must have first name acquaintance 
with parts buyers. Our line consists of na- 
tionally known body hardware and parts 
lines. $100 salary, commission, car expense 
and bonus. 


NATIONAL AUTOMOTIVE PARTS, INC. 
310 W. Cumberland St. Philadelphia 33, Pa. 





ACCOUNTANT-OFFICE MANAGER. Auto- 
motive parts manufacturer, employing 80 
to 100, located in Des Moines, Iowa. 
Knowledge of office management, cost 
analysis, inventory control, procurement, 
taxes and personnel required. Excellent 
future for aggressive man, 25 to 40, pre- 


ferred. Please furnish complete work 
and personal history. Box 2115, c/o 
Automotive News, Detroit 26. 





$200 WEEKLY AND MORE for workers. 
Zipp-reme used car sharpeners placed 
with dealers, 30 days’ approval. 50% 
commissions advanced on verification. No 
postals. Top-flighters only. Write Zipp- 
reme Chemical Co., Greensburg, Pa. 





SALESMEN and JOBBERS WANTED for 


Peck Auto Title Book, the bible of state 
vehicle title, registration, etc. laws. Sells 
$15; you make $5 to $6.50. Only one 
sample book needed. Part time okay. 
Continental Sales Co., 323 Atlas Bldg., 
Salt Lake City, Utah. 





SALES MANAGER WANTED — DeSoto- 
Plymouth dealer, 1,200 unit annual sales, 
Dallas, Texas. Will employ sales man- 
ager. If you have proven record, write 
P. O. Box 814, Dallas, Texas. 


POSITION WANTED 





OFFICE MANAGER - Bookkeeper-Account- 


ant. Five years’ solid experience new car 
dealerships. Experienced in operating 
controls, financial statements, budgets, 
taxes, etc. Desires change in locality 
of New York, New Jersey, Connecticut. 
Box 2098, c/o Automotive News, De- 
troit 26. 


TWENTY YEARS’ EXPERIENCE in auto- 


motive repair, ten years as service and 
maintenance manager. Past three years 
with Ford dealer as service manager. 
Prefer south or west. Excellent refer- 
ences, excellent health, age 40, wife and 
two children. Available January 1st. Box 
2129, c/o Automotive News, Detroit 26. 


SERVICE AND PARTS representative for 


automotive or truck company. Mexican 
citizen; 15 years’ experience; fluent Eng- 
lish and Spanish; could cover Mexican 
and central American countries; Mexico 
City resident; wants position starting 
January, 1953. Box 2089, c/o Automotive 


News, Detroit 26. 
NEW 


AND USED CAR sales manager. 
Twenty years’ prewar experience in all 
phases of automobile business, accustomed 
in merchandising 2,400 units and better 
annually. Twenty years with large GM 
dealer. Box 2118, c/o Automotive News, 
Detroit 26. 


new or used car de- 
partment; 22 years’ selling experience 
with Chevrolet; age 47; married; sober; 
would consider buying interest; top ref- 
erences; available immediately. Box 2100, 
c/o Automotive News, Detroit 26. 


USED CAR MANAGER, 25 years’ experi- 


ence in all phases of dealership, can 
furnish best of references. Fifty years 
of age, single, available Feb. 1, 1953. 
Will consider any place. Box 2120, c/o 
Automotive News, Detroit 26. 


SALES TRAINEE, auto agency; 26, single, 


B.S. in business administration, L.L.B. 
Cornell. Residence New York City. Free 
to relocate. Own ‘51 Dodge. Herbert 
Palace, 243 Jersey St., Staten Island, 
Hn. Z, 





AUTOMOTIVE NEWS 
WANT ADS GET RESULTS 








| GENERAL MANAGER DESIRES change. 
Hull-Dobbs experience for past five years 
as salesman, sales manager and general 
manager. Excellent record in the above 
capacities. Prefer volume Ford operation 
in metropolitan area. All replies held in 
strict confidence. Contact me before 
1953. 
or 
News, 


write Box 2097, 
Detroit 26. 


TRUCK AND FLEET sales manager with 
large dealership experience. Fourteen 
years’ truck selling experience, five years 
successful management. Want complete 
charge truck and fleet operation or will 
consider general management smaller 
agency with or without prospect of buy- 
ing. References will verify ability to 
produce results. Box 2117, c/o Automo- 
tive News, Detroit 26. 


GENERAL MANAGER FOR HIRE. Wants 
auto dealer, troubled with low car sales, 
low gross profit, low service absorption, 
high used car inventory and low net 
profit. To such a dealer, I can give you 
management on a profit sharing basis. 
I am looking for the dealer that needs 
a general manager. Box 2101, c/o Auto- 
motive News, Detroit 26. 


ACCOUNTANT-OFFICE-BUSINESS MAN- 
AGER seeks change in Los Angeles 
area. Seasoned background includes pub- 
lic accounting, factory and dealership. 
Experienced in operating controls, fi- 
nance, income tax, etc. Replies confiden- 
tial. Box 2075, c/o Automotive News, 
Detroit 26. 


OFFICE MANAGERSHIP. Fully qualified 
GM accounting, state and government 
reports. Southwest preferred. Box 2119, 
c/o Automotive News, Detroit 26. 


PILOT DESIRES POSITION as pilot and 
salesman. New and used-car experience. 
All replies acknowledged. Box 2128, c/o 
Automotive News, Detroit 26. 


c/o 


DEALERSHIPS AVAILABLE 


ASSOCIATE WANTED to invest $25,000 
in old established auto agency near Los 
Angeles, handling Studebaker. Present 
net worth over $100,000. Net profit 11 
months this year, $25,762 after taxes 
and owner's salary. Present owner wants 
to semi-retire and will share one-half 
profits plus an excellent salary to the 
right, experienced man who has the 
capabilities of managing a business do- 
ing over one and one-half million a year. 
Box 2125, c/o Automotive News, De- 
troit 26. 


DEALERSHIP, handling DeSoto-Plymouth, 
central Illinois county seat. New, mod- 
ern building, complete equipment, used 
car lot adjoining, ideal location, trading 
area 47,000. Excellent statement—$30, - 
000 cash. Building and all other assets 
—$70,000. Real opportunity. Box 2123, 
c/o Automotive News, Detroit 26. 





WELL ESTABLISHED dealership, handling 
Chrysler-Plymouth, in growing western 
town of 5,000. Irrigation, oil and ranch- 
ing trade territory around 20,000. Ninety 
car contract. Gross sales around $500,000. 
New, modern building excellently located. 
Terms can be arranged. Box 2104, c/o 
Automotive News, Detroit 26. 


DEALERSHIP in fast growing west Flor- 
ida, handling one of ‘‘Big Three’’—ap- 
proximately 150 units. Excellent location 
near one of nation’s largest air bases. 
Reasonable amount will handle. All re- 
plies strictly confidential. Write P. O. 
Box 5534, Jacksonville, Fla. 





WHEN BUYING or SELLING 
an 
AUTOMOBILE DEALERSHIP 


Consult a Specialist 


LEO J. KLEM 
909 Fisher Bidg. Detroit 2, Mich. 





DEALERSHIP, handling Chrysler - Plym- 
outh, in north central Iowa. Prosperous 
community. Lease buildings. Parts, 
equipment inventory. $16,000 will handle. 


Write Box 2124, c/o Automotive News, 
Detroit 26. 

DEALERSHIP, handling Nash, in Vin- 
cennes, Ind., can be purchased at parts 
and equipment inventory, less deprecia- 
tion on equipment. Will sell or lease 
building. Anderson Motor Sales, Phone 


4141 or 1667. 





For interview and references wire | 
Automotive | 


| FORD—Texas, small town, large farm arec, 





PONTIAC — and farm implement agency 


MERCURY—Texas county seat, 


312 Hightower Bldg. 


DEALERSHIP, 


150 Montague St. 


DEALERSHIP WANTED. 


1457 Broadway 





SOUTHWESTERN SPECIALS 


Check these for top location, hich 


income, low down payment. 


CHEVROLET & INT. HAR.—Okia., small tows, 


large trade area. Terms, including lease 
with option to purchase. 


$1,500 monthly net. Fine piace to start! 
Okia., $25,000 net in 1952, small inven- 
tory, only $12,500 down. 

modern . 
and lot on main highway, 75 new cars 
1952. Only $20,000 down. 


Let us help you locate the best deal. 
SODER SOUTHWESTERN 


Specialists 
Oklahoma City, Okla. 





handling Chrysler-Plym- 
outh, GMC trucks—100 unit potential. 
Established 18 years. 1951 net $25,000. 
New shop equipment. Clean inventory. 
Tow truck 2,500 miles. Signs, office 
equipment, everything $30,000. Not all 
cash necessary. Building has 6,700 square 
feet floor space. Used car lot. Rent $165 
per month or will sell building. Owner 
wishes to retire. Possession January Ist 
or February ist, 1953. Have efficient 
mechanics, salesman and _ bookkeeper. 
Owner will help purchaser get started. 
Box 2130, c/o Automotive News, Detroit 
26. 


DEALERSHIP, handling Dodge-Plymouth, 


in north Texas. Lease building and used 
car lot at inventory—$27,000. Details on 
request. Box 2043, c/o Automotive News, 
Detroit 26. 


AGENCY, handling K-F and English car— 


St. Louis area. All or part for right 
party. Yearly volume $400,000. For de- 
tails, write Box 2126, c/o Automotive 
News, Detroit 26. 


DEALERSHIP WANTED 





FORD DEALERSHIP DESIRED. Prefer 


midwest—150 to 300 car potential. Will 
purchase 100% or will buy out over a 
period. Would like to make purchase 
effective by January ist. Box 2111, c/o 
Automotive News, Detroit 26. 





WANTED AUTO AGENCIES 


We have qualified buyers for all size auto 
agencies throughout the United States. 
replies held in strictest confidence. 


All 


DAVID JARET CO. 
Established Over 29 Years 


Brooklyn 2, N. Y. 
ULster 2-5600 





200 - 300 car 
dealership, Ford or GM in Michigan, 
Ohio or Indiana. Lease real estate. Write 
details to Box 2122, c/o Automotive 
News, Detroit 26. 





HAVE BUYER for Chevrolet agency, 100- 


in Oklahoma or Texas. Will 
buy one-half interest or all. Fifteen 
years’ experience. Montgomery Realty, 
1727 Clay St., Topeka, Kans. 


150 cars 





WANTED 
CHEVROLET DEALERSHIP 


350 car franchise or up for one of our clients 
who is in the automobile business. Can qual- 
ify with factory. 


Joseph Goldenberg—Attorney 
New York, N. Y. 
Longacre 4-0960 


CHEVROLET—NORTH JERSEY. Factory 


approval assured. Write full particulars 
Strictest confidence. Box 2121, c/o Auto 
motive News, Detroit 26. 


DEALERSHIP WANTED 


Lincoln-Mercury or Ford dealership, 200 car 


or over in city of 35,000 population or more 


Prefer central, midwestern or southern region 


Factory approval assured. Will pay cash and 
all replies will be treated confidential. Write 
or phone. 


636 S. 5th St. 


DON VAN SLYKE 


Louisville, Ky 
Jackson 4232 








STATE 


FRANCHISE AVAILABLE 


The Automo Corporation seeks a man to assume distributorship of a new, fully 


patented, automatic starter switch for use on cars with automatic transmissions. 
With the Automo Switch, the engine automatically starts from neutral with the 
switch key on. Distributors are exclusively franchised for their own state and 


the only investment required is for inventory. For particulars contact 


AUTOMO CORPORATION 


First Savings and Loan Building 
SAGINAW, MICHIGAN 
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CARS FOR SALE 


| 
CARS FOR SALE 





31 


BIG THREE’’ DEALERSHIP, receiving 
200-400 cars per year, in midwest or 
southwest. Experienced operator of 1,800 
new unit Ford dealership for national 
chain would also consider taking over 
complete management of larger aealer- 
ship on eventual buy-out basis. Box 2110, 
c/o Automotive News, Detroit 26. 





WANTED 
FORD or GM ANYWHERE 


Have ample capital and assurance of factory 
approval. 400 units or more. Apply personally 
by mail. 


Box 2094, c/o Automotive News, Detroit 26 





EXPERIENCED, WELL FINANCED ex- | 
new car dealer desires dealership in | 


southwest Oklahoma or California. Have 
ample cash available for the right deal. 
No real estate. All replies held in con- 
fidence. Box 2102, c/o Automotive News, 
Detroit 26. 


BUSINESS OPPORTUNITIES 





FLORIDA MOTEL 


Daytona Beach, 22 deluxe rental units, best 
construction, tile roof, terrazzo floors, beauti- 
ful landscaped grounds. Central heat, air con- 
ditioning. Member quality courts and AAA. 
Requires $75,000 cash down. 
HARRY G. ELMORE, REALTOR 
Motel and Hotel Broker 
942 Edgewood Ave. Jacksonville, Fla. 





DEALER SERVICES 


INVENTORY SERVICE. Parts and acces- 
sories. Top type personnel, organized 
procedures, up-to-date records. Model, 
year breakdown for Ford, Chevrolet, 
L-M and MoPar dealers. Fast service 
eastern half U.S.A. Talbot’s Inventory 
Service, 124 S. Woodward, Birmingham, 
Mich. Midwest 4-5355 or 4-8460. 





INVENTORY SERVICE 
Complete parts and accessories inventories 
for all dealers by qualified full time em- 
ployes. Final report discussed with dealer or 
his appointed representative only. Operating 
in Southeastern States. 


The Geo. E. Kinney Inventory Service Co. 


1731 Candler Bidg. Atlanta 3 ,Ga. 
Alpine 1140 








INVENTORY SERVICE 

Parts and Accessories Depts. 
Full-time experts. No pickup, part-time help; 
confidential and unbiased. Certified reports. 
Also special buy-sell service. Experienced 
organization — in business since 1939. Free 
booklet on Parts Department operation sent 
on request, Call or write for service details. 


entory 


Automotive Inv Service Co. 
10040 Freeland Detroit 27, Mich. WE 3-6449 








INVENTORY SERVICE 
Parts 


Accessories 
Large and Small Dealerships 
Inventories taken, price extended and sum- 
marized within 24 hours. Expert partsmen 
do all the work. Accurate, unbiased and 
confidential. Inventories accepted by all 
accountants and by the government. 


ALLIED INVENTORY CO., INC. 
1831 E. 79th St. Chicago, Illinois 
ESsex 5-8300 





NEW LINES WANTED 


WANTED 


ADDITIONAL LINES BY 
AGGRESSIVE 
SALES ORGANIZATION 


Automotive parts distributor in midwest, 
handling Remy and Auto-Lite, needs addi- 
kindred lines. Ample capital. 15 
years in business. 
Write Box 2131, 
c/o Automotive News, 
Detroit 26. 





tional 





CARS FOR SALE 


AUTO AUCTION 


TIM ANSPACH 
"Midway", Stop 20 
Albany-Schenectady Road 
ALBANY, N. Y. 
(For Dealers Only) 


EVERY MONDAY ...12 NOON 
Member of N.U.C.D.A. and N.A.A.P.A. 


USED CAR BUYERS—Clean, 


CHRYSLER, 


SARATOGA 7-2300 





and Chevrolets for sale. 


be seen at Capital Fleets, 
Daingerfield Rd., Alexandria, Va. 
Skotta, General Manager. 
OVerlook 1106. 
1952, 7-passenger 
new. 
tires, radio, heater, 
$7,200, our price $4,850. 
Used Cars, 1427 Florida 
Fla. Phone 2-3155 


black. List 


Ave., 





Ben Fishel 
Auto Auction 
SALE EVERY TUESDAY 
Rain or Shine 
DEALERS ONLY 


Hube Elliott and 
Hugh James 
Auctioneers 


TONEY LEVILL, MANAGER 


Phones 222-223 
2nd and Ohio 








ATTENTION DEALERS!! 


SPECIALIZING IN THE SALE OF 
EX-TAXIS 


Excellent Bodies - Good Motors - Heaters 


Upholstery Like New 
BUY NOW AT LOW PRICES 


1950 


Plymouths — Fords — Chevrolets 


THE R. A. AGENCY 


54TH & LINDBERGH BOULEVARD 
PHILADELPHIA 43, PA. 


Morris Freedman, Mgr. 








ATTENTION! 
USED CAR BUYERS 


We currently have for sale a nice selection 
of low mileage 1951 and 
Fords and Plymouths in coupes, two and four 
door sedans. 


These cars can be seen at— 


ROBINSON AUTO RENTAL, INC. 


Please note change of address 


229 S. HANSON ST., PHILADELPHIA 39, PA. 


|. E. Spatig, Used Car Manager 
Phone: Granite 2-3013 








KEN SCHAEFER'S 


The Only Indiana 


AUTO AUCTION 


in Continuous Operation Since 1943 
EVERY THURSDAY 


Dealers Meet at the Cross-Roads of Americe 


INDIANAPOLIS, INDIANA 
Art Grandi, Auctioneer 
CORNER CAPITAL AND MORRIS STS. 
Market 8541 — Belmont 015! 
IN THE HEART OF INDIANAPOLIS 


SEASONS GREETINGS 


0. K. AUTO 
AUCTION 


EVERY TUESDAY NOON 


CLEVELAND, OHIO 


Manny — Mark 





1951 Fords 
Here is your 
opportunity to buy some late model used 
cars, 2-door and 4-door sedans, They can 
Inc., 160 
E. B. 
Telephone 


Imperial; 
This car has power steering, WSW 
price 
Dick Albritton 
Tampa, 


Cairo, Illinois 


SHERWOOD 7-1700 


1952 Chevrolets, 





















—~FOR SALE- 


FORD, 1919 FIRE ENGINE 
VERY GOOD CONDITION 
$750 


FLOOD PONTIAC 


4221 Connecticut 


Washington, D. C. 















































—AUTO— 
AUCTION 


—AT— 


HORSEHEADS, NEW YORK 
EVERY FRIDAY 





DANVILLE, PENNA. 


EVERY WEDNESDAY 





You will always find real action at 
both these auctions. 


R. D. WEST, PROP. 


Jos. E. Johnson Tex Rickard 


Auctioneers 








BUYING or SELLING 


Your Greatest Dollar Valve's at 


CARL E. MARKER'S 
FORT WAYNE 
AUTO AUCTION 
Indiana's Oldest Auction 
One of America's Best 
Sale Every Tuesday — 11:30 A. M. 
Open All Night Monday 


Phone E-1254 Phone E-5209 
324 West Main Street Fort Wayne, Indiana 
We Guarantee Ali Checks 
Dealers Only 





PARTS FOR SALE 


BUICK PARTS 


Wholesalers 


“WORLD'S LARGEST DEALER 
OF GENUINE BUICK PARTS” 
Quantity Shippers—All GM Parts 
Shipped Same Day 
WRITE—WIRE—PHONE 
All Shipments C.O.D. 


GORDON BUICK 


Formerly 


ROBERTSON BUICK 
“EDGE OF THE LOOP" 
1000 S. Wabash Avenue 

CHICAGO 5, ILL. 


WaAbash 2-1030 


GM PARTS 


Shipped Anywhere 
Same Day 


GMC PARTS 


Phone—Wire—Write 


FRANKLIN-WEBER PONTIAC 


6101-25 N. Clark St. Chicago 26 
Direct Phone—AM 2-7177 




































BUICK 
WHOLESALE 
PARTS 


ONE OF THE EAST'S 
LARGEST INVENTORIES 


Same Day Service on Mail Orders or 
Phone Calls — All Shipments C.O.D. 
Phone Parts Department 
Circle 5-5910 
521 W. 57th St. 


MONARCH BUICK CO., INC. 
“Buick's Largest Dealership" 
NEW YORK 19, NEW YORK 





FREE 


CONDENSED BUICK 
PARTS CATALOG 


Write For Yours 
Today 


PARTS SHIPPED IMMEDIATELY 
SCHUMANN BUICK, INC. 


32 State Street Binghamton, N. Y. 
Phone 2-2387 


a ee 





Largest Olds parts wholesalers in the middle 


Flanders 0800 





FOR 





JEEPS! JEEPS! JEEPS! Lord Bros., Hol- 








WANTED—Used fifty-two passenger school 








RADIO LABORATORY test bench; Weaver 





KAISER-FRAZER large outside neon sign. 






















PARTS FOR SALE MISCELLANEOUS 
QUICK CHANGE dealers license plate 
holders. $1 per set of four postpaid. 
Genuine Oldsmobile Parts C. Howard, 1498 Overlook Drive, Akron 
7, Ohio. 


west. Shipments made promptly. 
GREBE OLDS 
3400 S. Kingshighway 
St. Louis 9, Mo. 


sale price. 
Ralph Pontiac, 
Rochester, N, Y. 


Motor Co., 
Lynchburg, 


Inc., 
Virginia, 


TRUCKS FOR SALE 


IMMEDIATE SALE. New heavy- 
duty custom-built wrecker. Specifications 
—HHA Dodge chassis, dual speed axle, 
20-ton power winch with pentle hook, 
tow bar equipment with flashers 
marker lights. Priced to sell. 
call Surine Motor Sales, 135 S. Washing- 
ton, Charlotte, Mich. Phone 37. 


8 out of 10 
DEALERS PREFER 


THE ENTIRELY NEW 
MOTO-MATIC 


TOW e GUIDE 


WITH 4 CONTOUR GRIP 
BUMPER COUPLERS 


comb, New York. 1949, 1951, 1952, 1953. 
Low mileage, excellent shape. See us 
for a terrific deal. New and used jeep 
snowplows. 


BUSES WANTED 


bus. Must be on Ford chassis. 
condition, etc. 
Lockport, Ill. 


SHOP EQUIPMENT FOR SALE 


Advise 


Mackin Motor Sales, 


wheel balancer; complete 


machine. Reasonable. . BB 
412 South 4th St., Springfield, Ill. 


NO ADAPTORS NECESSARY 
Meets 1.C.C. Strength Requirements 


Factory $ 85 Federal Tax 
NET PRICE Included 


LIBERAL QUANTITY DISCOUNTS 
TO AUTOMOTIVE JOBBERS 
AND DISTRIBUTORS 


Factory Sales Division 


PILOT DISTRIBUTING CO. 
BATTLE CREEK 9, MICH. 


Cowan's, Ukiah, Calif. 
MISCELLANEOUS 


Edward G. Lewis, Laurence Palen, L. 
Pallen, Gene R. Peyton, James C. Pritch- 
ard, James D. Pritchard, Gene Patton, 
Mrs. Mollie Pritchard, Mrs. Ada Vining, 
Gene Vining. Age 30; height 5’9’’; 
weight 151 pounds; hair brown; eyes 
blue; complexion fair; build medium. 
Known last to drive a 1949 Buick, con- 
ventional shift, green, super sedan, mo- 
tor number 52410875, serial number 
45045347. He trades cars indiscriminate- 
ly, passes bad checks and misrepresents 
himself completely on finance deals. If 
you know the whereabouts of the person 
or above car, notify the sheriff of Gage 
County, Beatrice, Neb. 


Improved New Model 
1953 Automatic BraKinG Tow Bar 


Wider Spreading Rear “V'"' With Heavier Malleable Fork Casting 
and Improved Lower Bumper Clamps, Etc. 


WITH BRAKE HOOK-UP 


ONLY °51% suo 


GUIDE 
Meets 1.C.C. Strength Requirements 


COMPLETE with 
Guide Cable and 561 45 
BRAKE HOOK-UP ........ 

Meets ALL 1.C.C. Requirements 


CABLES 


Once Used, Always Used — Ask Any Dealer! 
ORDER TODAY for IMMEDIATE DELIVERY 
ALL MAKES TOWING EQUIPMENT for AUTOMOBILES AND TRUCKS 


TRI-KING 


3-Point Hook-Up 
Intra-State Tow Bar........ $42.50 
(Folding "'V"' Type) 


QUICK-TOW 
Bumper-to-Bumper 
ME WE cccsscncpnusmneinndeenndens 





—SPECIAL— 
Protecto Covers (Tailor Made)...... $6.95 License Plate Holders .................... $ .30 
Carrying Bags ................ $1.00 & $3.50 SAFETY CHAINS, set of 2, only 


WE STOCK ALL TYPE PARTS FOR IMMEDIATE DELIVERY 
All Prices Include 8% Federal Excise Tax 


Tow Bar Sales Company 


EXCLUSIVE FACTORY DISTRIBUTORS 
AS NEAR AS YOUR PHONE— AN 3-8888 


DE 2-0700 Nite ‘$0 pet 
40 South Clinton St. 


Chicago 6, Illinois 
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New Subscription Order 


Send Automotive News to Address Below 
for One Year $8 [_] or Two Years $14 [1] 
for which check is attached [] or send bill ([] 





AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH. 


Ch DON oo cdecdsacvnceadsdcccanesensasdgeece BN Easecsale 
Wis cestcsdcseeseeséaces peaewecceccecereee MDionesassseneennenel 
TRADE CONNECTION: 

Car Dealer () Truck Dealer [) Manufacturer [) 
Jobber (1) insurance [) Financial (1) Supplier F 


Make of Car... ccccccccccccccccccccccccs Mecvcces sovccccccccccces 
12-22-52 


ce a a ee a ee ee ee ee 





FOR SALE. No. 300 Arvin heaters. Whole- 
1949-1952 Chevrolet-Pontiac. 
Inc., 626 West Main St., 


|ENGINE REBUILDING — Crankshaft 
grinding and metalizing. John P. Hughes 
800 Commerce §&t., 























































Solin satan nennoeesii 


The exclusive ‘'S’’ design prevents buckling or 
wavering when compressed. 





This exclusive strut support in every sector of 
Sealed Power Flex-S assures flatness and sta- 
bility for both upper and lower lands during up 
and down strokes and when changing direction. 





Because of its extreme flexibility and uniform 
radial pressure, Sealed Power Flex-S conforms 
perfectly to tapered and out-of-round bores. 
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Announcing the revolutionary Sealed Power 
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flexible steel oil ring 


dag of research, designing, engineer- 
ing, and testing preceded this announce- 
ment of the Sealed Power Flex-S Ring. 
Many tests have proved Sealed Power 
Flex-S superior to any other type of flex- 
ible oil ring. 

Among its advantages are included 
better lubrication, less scuffing, greater oil 
economy, and longer ring life. THE EX- 
CLUSIVE “S” DESIGN prevents buckling 
or wavering when compressed. It main- 
tains true alignment. It is adaptable to an 
almost infinite range of unit pressure for 


specific installations. It is easily assembled 
on the piston, hugs the groove, can’t fall 
away. 

Because of its extreme flexibility and uni- 
form radial pressure, Sealed Power Flex-S 
conforms perfectly to tapered and out-of- 
round bores. Flutter and vibration are elimi- 
nated. Metering of oil between all sectors 
provides vital lubrication all around the 
bore—no ring gap, no “wet” side, no “dry” 
side. Cylinder bore wear is definitely re- 
tarded. Perfect oil drainage removes all 
chance of clogging, carbon, or gum deposits. 


Let us tell you the complete story! 





Sealed Power Corporation 





MUSKEGON, MICHIGAN 
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